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NEW ASSOCTIAION STARTED 


ORGANIZE TO PREVENT FIRES 
Illinois Men Get Together With R. M. 
Bennett as President—Talks 
From Ohio Specials 





A large number of Illinois special 
agents held a meeting in the Chicago 
board rooms on Tuesday morning, Oct. 
6, and organized the Illinois State Fire 
Prevention Association after the lines 
of the Ohio organization. The follow- 
ing officers were elected: 


resident—R. M. Bennett, New York Under- 
writers. 


Vice-President—M. L. C. Funkhouser, Mont- 
gomery & Funkhouser General Agency. 

Secretary and Treasurer—G. A. Richards, 
Commercial Union. . 

Executive Committee—Edward Bliven, Union 
and State of Pennsylvania, chairman; N. E. 
Briggs, North British; S. D. Andrus, Common- 
wealth, N. Y.; J. G. S. Best, Girard; W. B. 
Albright, Connecticut; A. R. McKinney, Millers 
Mutual. 


R. M. Bennett called the meeting to 
order and spoke of the good work of 
the Ohio association, which is the most 
successful of its kind. 

Speed of Ohio Gives Talk 

A. C. Speed of the American Central 
was introduced as the father of the 
Ohio association and gave a most in- 
teresting talk, outlining the methods 
followed in Ohio since that organiza- 
tion started there, over twelve years 
ago. At that time there was no co- 
operation of any kind. The associa- 
tion started in at once to remedy this 
in a way that would secure coopera- 
tion and harmony throughout the field. 

One of the more recent changes in 
the Ohio constitution was the insertion 
of the word “Life” into a couple of the 
articles, showing that it was interested 
not only in the prevention of property 
loss by fire, but the loss of life also. 
Another change which had proven of 
benefit was inserting the word “State” 
into the name of the association, as 
this caused some people to respond 
more rapidly to requests for improve- 
ments. 

Publicity was the watchword of the 
association. The influence of an army of 
men such as belong to the Ohio asso- 
ciation going through the state preach- 
ing the doctrine of fire prevention had 
a most beneficial effect on the public 
mind and soon caused a perceptible re- 
duction in the fire waste. 

Public Shows an Interest 

It was not long before the good seed 
showed results and the public began to 
volunteer suggestions to the associa- 
tion as to methods to be taken toward 
the fire prevention. That is what the 
members desired most of all. 

The speaker then explained some of 
the methods used to call the attention 
of the assured to the defects in his 
risk and the action taken if the sug- 
gested improvements were not complied 
with. He also cited from the reports 
on the first city inspected, showing the 
results obtained and how they were ac- 
complished. The state was divided up 
into districts and a chairman placed in 
charge of each who had power to ap- 
point a committee to inspect his field 
and could call on any one of the mem- 
bers to help him in his work. The 

Yhio association had found that indi- 
vidual inspections were conducive of 
the most good and relied on them more 

(CONTINUED ON PAGE 14) 
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The Western Branch Aitna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
ath floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. GaLLaGHER, General Agent 
Louis O. Koutz, Assistant General Agent 
Jas. S. Gapspgn, Gen. Agent, Marine Dept. 








As a Continental Agent you are 
selling the most secure Fire Insur- 
ance obtainable. Its net surplus 
($8,881,992.26) exclusively pro- 
tecting American policyholders 
is larger than that of any other 
company. 




















The Continental Fire Insurance Company 


Continental Building 


Western Department 
46 Cedar Street, New York 


280 La Salle St., Chicago, Ill. 








D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 


THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets ‘< “e CINCINNATI, OHIO 











LGVEJOY & SPEAR, Managers Agencies in all cities and towns 
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NORTHWEST MEETING IS ON 


— 


BIG ATTENDANCE THIS YEAR 





Annual Address by United States Man- 
ager Richards of the North British 
& Mercantile 





(Papers read at the Northwest meeting will 
be found on Pages 2 and 14-18.) 


As a party of special agents from 
Kansas City were coming to Chicago to 
attend the meeting of the Fire Under- 
writers Association of the Northwest 
this week, one of them remarked, “This 
is the week when Carroll De Witt will 
shine in Chicago.” 

A new man in the field unacquainted 
with the prominent names in the busi- 
ness inquired innocently, “On what 
team does De Witt play?” 

The baseball championship games, 
the waterways convention, the com- 
bination visit of Candidates Taft and 
Bryan, were not all the attractions in 
Chicago. Mr. DeWitt was not on the 
baseball diamond, but he was presid- 
ing over the largest meeting of the 
Northwest Association ever held. His 
address was well delivered and he dis- 
charged the duties of the chair with 
ease and grace. More than that, he 
had gathered together a splendid ar- 
ray of talent to comprise the program. 

United States Manager Richards of 
the North British, who delivered the 
annual address, received an ovation. 
He gave a forceful and instructive ad- 
dress. Mr. Richards’ pleasing person- 
ality and charming manner added to the 
thoughts he gave. The North British 
men in the west all gathered to listen 
to the company’s chief in this country. 

Will Have Permanent Quarters 

At this meeting of the Northwest As- 
sociation, the library committee re- 
ported that permanent quarters had 
been secured in rooms 867-69, Rookery 
building, Chicago. They have been 
fitted up to house the association’s li- 
brary. It will be used as a reading 
room and a place where committees 
can meet. An experienced librarian is 
now in charge. he privileges of the 
library and rooms have been accorded 
the members of the Fire Insurance 
Club of Chicago without charge. 

The library committee recommended 
that the detail work done by the sec- 
retary and treasurer be transferred to 
the librarian, and that the salaries paid 
the two officials be reduced. The com- 
mittee recommended that $1,000 a year 
be appropriated to maintain the library. 
The report of the committee was ap- 
proved and its recommendations will 
be carried out. The report of the li- 
brary committee was read by F. C. 
Haselton, Illinois state agent of the 
Northern of England. 

Secretary N, E. Briggs reported that 
the membership ‘had reached 757. 
Something like ninety new members 
were admitted this year, which will put 
it far beyond the 800 mark. 

There were sixteen deaths this year, 
making 182 members who have died 
since the association started. 

Message of Sympathy to Webster 

Treasurer Townley reported $6,920 
on hand. After he read his report, he 
called attention to the very serious ill- 
ness of George Webster of Chicago, 
special agent of the British America 

(CONTINUED ON PAGE 19) 
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PAPERS THAT WERE READ 


NORTHWEST MEETING HELD 





Various Phases of Fire Insurance Pre- 
sented at the Annual Convention 
in Chicago 





At the thirty-ninth annual meeting 
of the Fire Underwriters Association, 
held in Chicago this week, President 
Carroll L. DeWitt in his address 
called attention to the work of the 
association along educational lines. 
Company affiliation is not considered 
in membership or in the selection of 
officers. 

Mr. DeWitt reviewed the changes in 
field duties that have come with the 
evolution of the business. Rate mak- 
ing and loss adjustments are largely 
given to specialists. 

Puture of the Pield Man 


Continuing, Mr. DeWitt said: 

The statement has been made that the field 
man’s usefulness and influence upon the busi- 
ness is gone, and that he is now little more than 
a traveling clerk to do unquestioned the bidding 
of his company officer or manager. With this 
1 do not agree. Being relieved entirely from 
the burden of rate making and from the en- 
forcement of rates, except as to the adequacy 
of same from his own company’s viewpoint, and 
in modst cases with no losses to adjust but those 
where his company alone is interested, atid fre- 
quently not even these, his time is free to build 
up the business of his company along more nearly 
ideal lines, and permanently and profitably. One 
line of work which has recently presented itself 
and in which field men are already doing splen- 
did service is the effort being made to reduce 
the immense annual fire waste in this country. 
The public and even those of us who are en- 
gaged in the fire insurance business are prone 
to think, that if property is insured there is no 
réal loss in case of destruction by fire. 
this is an entirely err i 
destruction of values and the retiring from ac- 
tual existence of property that 1s needed for the 
weil being, and comfort, and Sapeet of the 
people, is a loss absolute, and one that no money 
payment can replace. It is wiped out of exist- 
ence and must be created and toiled for again by 
persons engaged in all the varied life pursuits. 


Fire Prevention Work 


In several states field men regardless of class 
have banded themselves together in organiza- 
tions known as fire prevention associations. The 
work of these bodies is solely along the lines of 
cooperative inspections of general and _ specific 
conditions in the towns and cities of their states, 
and presenting to individual owners and occu- 
pants of buildings and the municipal authorities 
the defects found, and uesting that they be 
corrected. In the etates of Ohio and Missouri 
we now have associations of this kind wyorciog 

be 


But 
The 





harmoniously and earnestly for the general 
and I understand that two more states w 
added to the list in the near future—lIllinois and 
Towa. The value to be derived by every com- 
pany represented in a city or town, from a visit 
of from twenty to forty experienced inspect- 
ors, who under the gui of an efficient leader 
are divided into committees of two or three 
each, with a given district to cover, is readily 
seen. It has m the experience that the ci 
officials uniformly greet these committees wit 
arms, and render all possible help, to see 

f suggestions as to Corrections are carried out. 
t has said—and no doubt with good cause 
—that the reduction in the loss ratio in the state 
of Ohio in recent years, particularly in that 

ion of the state outside of the large cities, 
s largely dwe to the good work of the Ohio Fire 
Prevention Association. With these thoughts be- 
fore us, surely our companies can well afford to 
give the services of their field men for the prose- 
cution of the work, and these organizations 
should be encouraged and fostered. 

Life Membership List 

President DeWitt recommended the 
transfer of members who have paid 
dues for 25 years to a life membership 
list with full rights and privileges. 
This would affect fifty-seven active 
and two associate members. 

The following deaths have occurred 
during the year: J. S. Belden, E. V. 
Munn, Martin Collins, Henry A. Dike, 

. Foreman, W. F. Fox, I. W. 
Holman, W. J. Marchbank, E. C. Mc- 
Cauley, E. A. Munson, D. C. Osmun, 

Irving Riddle, D. F. Vail, D. W. 
ells, E. P. Wise. Mr. Foreman and 
Mr. Fox were charter members. 

In closing President DeWitt de- 

clared that those in the business who 


(CONTINUED ON PAGE 14) 





Local agents should get prices on 


Policy Labels 


The Western Underwriter Co. 


May Have Joint Meeting 

A movement is on foot by the Min- 
neapolis & North Dakota Fire Under- 
writers and the Wisconsin Field Club, 
to hold a joint meeting next suffimer 
at Ashlatid, Wis., have a clambake on 
a hearby island and then take the lake 
trip to Dtiluth. The Michigna men may 
decide to join in the arrangement. 





Tribute to Lohmeyer 


Twenty-seven friends in the West 
Virginia Fire Underwriters Associa- 
tion are presenting William Lohmeyer, 
of the Lohmeyer & Goshorn general 
agency at Charleston, a handsome 
traveling bag on the eve of his depar- 
ture for Europe. 





California Wants Meeting 

T. H. Williams of Los Angeles, spe- 
cial agent of the German Anjiérican 
and the Phoenix of Hartford in Cali- 
fornia, is attending the Northwestern 
meeting and the meeting of the grand 
nest of the Blue Goose. Mr. Williams 
will endeavor to have the grand nest 
hold its meeting next year in Califor- 
nia. While it is not likely the organ- 
ization will go so far from where most 
of the members reside, Mr. Williams’ 
mission shows the enthusiasm for the 
order existing on the Pacific Coast. 





J. B. Braunstein Dead 
J. B. Braunstein, city manager of the 
Phoenix of Hartford at Cincinnati, died 
of paralysis on Wednesday at the age 
of 51 years. He was with the company 
thirty-five years. 





Frelinghuysen General Agent 
New York, Oct. 7—(Special)—Joseph 
S. Frelinghuysen has been appointed 
general agent of the Continental Cas- 
ualty for Greater New York. The ac- 
cident and health department are in 
charge of T. G. Winsor. 





Michigan Agency Appointments 
Aachen & Munich—Charles L. Corrigan, 
Fenton. 
Commonwealth, N. Y.—C. S. Williams, Owosso. 
Cooper—L. J. Torney, Niles. 


Cosmopolitan—J. D. S. Hanson, Hart; F. R. 
Young, Muskegon; Muir Dickie, Shelby. 
Farmers & Merch.—Homer Fordyce, Cold- 


water. 
Franklin—A. H. Buttars, Pellston. 


0., Mason. 
L & L. & G,, es S. _, Unionville. 
' - macmenaaes Mut., O.—J. L. Morris, Ypsi- 
anti. 
National, Pa.—Mrs. Frances E. Oberteufer, 
Detroit. 


Union, N. Y.—F. R. Young, Muskegon. 





Pumping Station Endangered 

The standard for wiring now effective 
at Bloomington, IIl., is in most respects 
quite up-to-date. An effort is being 
made by the electrical inspector and 
the chief of the fire department to clear 
up some of the undesirable conditions 
existing in the business district and 
considerable rewiring is in progress. 
The city has recently installed new en- 
gines and generators at the pumping 
stations for supplying current to the 
street lighting system. Unfortunately 
the advice of the inspector was not 
heeded and several serious fire hazards 
were introduced, so that a small fire 
occurring in this locality might destroy 
the whole plant. 





_The Missouri department has issued its agenc 
directory for 1908, containing a list of all 
authorized agents for fire, life and miscella- 
neous companies in the state. It is quite a 
valuable publication. 

The totals of fees for licenses issued and 
other fees received by the Minnesota insurance 
department is $4,784.84 a for the first nine 
months of this year than for the corresponding 
nine months of 1907. 

A meeting is being held today (Thursday) at 
Charlotte, f. C., between a committee a the 
Southeastern Underwriters’ Association and the 
North Carolina local companies, with a view to 
having five of the North Carolina companies 
and the Equitable of Charleston, which with- 
drew from the association, return to the fold. 
They write about 40 percent of the business in 
North Carolina, but are not contributing to the 
expense of rating. Unless they return to mem- 
bership, it is a question whether the Southeastern 
Underwriters’ Association will not withdraw 
from rate jurisdiction in North Carolina and 
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The Western Reserve Insurance 


Company 
OF CLEVELAND, OHIO 
MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 





JANUARY, 1908 


CASH ASSETS...........-.0. e0esee S000 sccccces $470,530.35 
LBA RES BO soc cck ccc es bcc ctcececsees coccecees 157,275.36 
SURPLUS TO POLICYHOLDERS.............. 313,254.99 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Capital $200,000.00 Surplus to Policyholders $260,192.74 Gross Assets $761,012.56 
M. Donne tty, Pres. F. D. Prentice, Sec’y and Treas. 
AGENTS WANTED IN ALL DESIRABLE LOCATIONS 





HASKELL, MILLER & CO. 


159 LaSalle Street, Chicage. Cook County Agents 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 


Western Department, Erie, Pa. Establishedin 1864 
J. F. Downinc, Gen’l Agt., W. N. Jonnson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 
New York Office, 45 William St. Northwestern Department: 


-M.D '» eral Agent La Sall ° CHICAGO 
ents, edie Kentucky, Tennessee, Arkansas, WiLtIAM S WARREN, Resident Secy. 
West Virginia at Cincinnati. Geo. H. Moore, John ¥V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


ASOGED occccccccccccccscccccccce ese-- coo $2,146,8018.52 
Liabilities, except Capital ......++..++ee0ee+s 1,440,931.94 
Policyholders’ Surplus .......---...++. 708,686.18 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 














close the stamping offices. 





OHIO FARMERS INSURANCE COMPANY 


ae LEROY, OHIO 
2 ' Fire, Lightning and Tornado Indemnity 
STATEMENT JANUARY 1, 1908 





Reserve for Reinsurance..............++ $1,482,742.53 
= e =~ eae. eseeverererein oan 4 
eserve for Contingencies...........- : 00: 
Net Cash Surplus........0+.sessceceeeees 600,476.83 

Total Assets...........00..055 $2,183,510.96 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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POLITICAL NOTES FROM IOWA 





Democratic Papers Attack Senator 
Bleakly Because He Has Been 
in the Insurance Business. 





Des Moines, Ia., Oct. 4.—(Special)— 
Political enemies of Senator Bleakly, 
Republican nominee for state auditor, 
are making capital out of the fact that 
the candidate has been in the insurance 
business for several years. Newspapers 
of the opposing faction declare that he 
has had a too intimate personal connec- 
tion with the business he is to watch 
to be the proper person for the position. 
They also state that he is “thick” with 
Frank D. Jackson, president of the 
Royal Union Mutual Life, who, they 
affirm, is at the head of the insurance 
combine in Des Moines. 

Ex-Goveror Jackson is not at the 
head of any insurance combine, because 
such a thing does not exist in this city. 
So far as can be learned the insurance 
companies are not conspiring against 
the welfare of the public, but the news- 
papers are resorting to anything which 
can be made grounds for an article of 
attack. 

Mr. Jackson has declined the honor 
to become a candidate for the United 
States Senate. The death of Senator 
Allison, the “standpat” candidate, left a 
vacancy which the ex-governor was 
asked by many to fill. Business condi- 
tions forced him to decline. 

State Senator C. C. Dowell is now 
drafting a bill he proposes to introduce 
in the legislature this winter provid- 
ing for a special department for insur- 
ance. He is acting in response to the 
demand of the insurance interests in 
Des Moines. If State Auditor Carroll 
is elected governor in the November 
election, as his majority at the nom- 
ination indicates he will be, he will aid 
Mr. Dowell by recommending the 
measure. There is little doubt but what 
such a bill will be passed this winter. 





Siler Goes to Ft. Wayne 

E. E. Siler of Columbus, Ohio, spe- 
cial agent of the Niagara Fire in Ohio, 
has resigned to take charge of the In- 
diana Inspection Bureau’s office at Ft. 
Wayne, Ind. Mr. Siler is not new to 
inspection bureau work, he formerly 
having had charge of the Ohio Inspec- 
tion Bureau’s work in Portsmouth and 
vicinity. 





Ohio German’s Net Surplus 
Secretarv Prentice of the Ohio Ger- 
man Fire, who is attending the North- 
west meeting in Chicago this week, 
states that $25,000 more has been con- 
tributed by leading stockholders to 


surplus, making net surplus about $40,- 
000. 





Poindexter Becomes Secretary 
_ Ben Poindexter, for many years cash- 
ier of the Mechanics Bank at Owens- 
boro, Ky., has been elected secretary 
and treasurer of the Southern National 
Insurance Company and will move his 
family to Louisville. 





Brooks With People’s National. 

John W. Brooks, general agent of the 
Jelaware at the home office, has re- 
signed to accept an official position with 
the Peoples National of Philadelphia, 
now organizing, of which L. S. Amon- 
son is the head. Mr. Brooks was for- 
merly attached to the western depart- 
ment as field man, and later as assist- 
ant manager. He is well known all 
through the west. He will be vice- 


President and secretary of the Peoples 
National. 





Inasmuch as the Southeastern Underwriters’ 
Association and the Eastern Union have not 
given southern agents any satisfaction on the 
commission question, Col. Walker Taylor of 

orth Carolina has asked his companies their 
opinion as to the advisability of releasing the 
agents from their pledges not to accept over 15 
Percent flat commission from any company. 





. The Queen is considering the advisability of 
colicin ail riders in connection with tornad» 
es. 
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Stock Is Oversubscribed 
More than 500 stockholders of the 
Peoples National Fire held a meeting 
last week in Philadelphia, when Presi- 
dent L. S. Amonson announced that 
the capital of $1,000,000 and surplus of 
$1,000,000 had been oversubscribed to 


the extent of $150,000. It may be de- 
cided to hold a special meeting of the 
stockholders to authorize an increase 
in capital. E. E. Hall, the New York 
insurance man, and Chas. D. Hedwall, 
the Minneapolis agent, were among 
the stockholders present. 





Differ on Lumber Insurance 

Some of the companies are complain- 
ing that the lumber mutuals are fast 
securing lumber and woodworkers 
from the southern and middle states 
and it is suggested that special investi- 
gation be made and measures adopted 
to retain such business. A special com- 
mittee to go over the situation has been 
suggested by some, others favor a rad- 
ical reduction in rates, while still others 
do not incline to any unusual action in 
view of the fact that the class of risk 
has not been profitable, hence no in- 
centive to make any concession in 
order to retain it. Particular attention 
is called to the recent action of the 
Western Union in issuing a new sched- 
ule, which reduced rates on lumber to 
meet mutual competition, and it is said 
that this action has since been regret- 
ted, owing to the epidemic of fires on 
lumber and mills during the past few 
months. 





Warns Against Twisting 

Manager Charles E. Sheldon of the 
American of Newark has prepared a 
letter to be sent to his agents doing 
farm business in regard to twisting. 
The agents are told not to twist a pol- 
icy from another company, prior to its 
expiry. Of course the agents are told 
to place as much new business as they 
can and to get American policies sub- 
stituted, but not to take effect before 
the expiration of the policy term of the 
other company having the risk and not 
take up the other policy for cancella- 
tion. 





Commissioner Bell of Kentucky is warning 
the public not to do business with the Oriental 
Mutual Fire of Johnstown, Pa. The concern 
is said to be doing a big underground business 
in = dark tobacco district in western Ken- 
tucky. 





The new St. Louis branch office of the United 
States Fidelity & Guaranty has been installed at 
116 North Fourth street. This is on the ground 
floor of the Pierce building, the main insurance 
building of the city. 





The Sovereign Fire of Canada is applying 
for admission to Wisconsin and Michigan. 





AS VIEWED FROM CHICAGO 


UNION COMMITTEES NAMED 


President J. H. Lenehan of the West- 
ern Union has announced the commit- 
tees as follows: 


Arbitration—Warren, L. & L. & G., chair- 
man; Hare, Norwich Union; James, National; 
Law Bros., Royal; Lovejoy & Spear, Phoenix, 
Ct.; Neuburger, Atlas. 

Bulletin—Littlejohn, N. B. & M., chairman; 
Dox, London & Lancashire; Higley, Hanover; 
Marshall & McElhone, Firemans Fund; Sar- 
geant, New Hampshire. 

Conference—Gallagher, Aetna, chairman; 
Bigelow, St. Paul F. & M.; Kelsey, Sun; Tup- 
per, Queen; Whitney, Michigan F. & M. 

Fire Protection Engineering—Eddy, Commer- 
cial Union, chairman; Barry, Wennsylvania; 
Belden & Bush, Fire Association; Harding, 
y.’ maa Littlejohn, N. B. & M.; Neuburger, 

tlas. 

Governing—Buswell, Home; Cofran & Dugan, 
Hartford; Downing, North America; Eddy, 
Commercial Union; Harding, Springfield; Mc- 
Gregor, Queen; Campbell, American Central; 
Gallagher, Aetna; Lermit, Northern; Marshall 
& McElhone, Firemans Fund; Sage, German 
American. 

Grievance—Barry, Pennsylvania, chairman; 
Kelsey, Sun; Collins, Prov.-Wash.; De Camp, 
L. & L. G.; Higley, Hanover. 

Large Cities—McGregor, Queen, chairman; 
Barry, Pennsylvania; Carr, Citizens; Driscoll, 
Phoenix of England; James, National; Lermit, 
sa Lovejoy & Spear, Phoenix of Hart- 
ord. 

Membership—Wittowsky & Affeld, Hamburg- 
Bremen, chairman; Andrews, Detroit; Dargan, 
Royal; De Camp, L. & L. & G.; Hare, Norwich 
Union; Kelsey, Sun; Steele, Niagara. 

Patrol—Lermit, Northern, chairman; Barry, 
Pennsylvania; Gallagher, Aetna. 

Publicity—Downing, North America, chairman; 
Campbell, American Central; Gallagher, Aetna; 
McGregor, Queen; Sage, German American, 

Tornado—Sage, German American, chairman; 
Buswell, Home; Campbell, American Central; 
Gallagher, Aetna; Harding, ae, Lermit, 
Northern; Lovejoy & Spear, Phoenix, Ct. 


~ * cd 
WILL VISIT THE WEST 
United States Manager J. A. Kelsey 
of the Aachen & Munich is attending 
the Northwest meeting and in company 
with General Agent H. W. Murray will 


tour the large cities and the mountain 
ifield. 





* * * 
MANY SIDE ATTRACTIONS 


During the Northwest Association 
week, there will be a number of side 
attractions. The Blue Goose delegates 
to the grand nest meeting will hold 
forth all day Friday and in the evening 
will occur the big entertainment. 

On Thursday evening the Minn- 
dako-wis Tribe will hold its powwow. 
The North British & Mercantile men 
will also be in and will meet United 
States Manager Richards at luncheon 
Friday and spend the afternoon in con- 
ference. The Queen and Niagara will 
have dinners. 

The L. L. & G. will not have its din- 
ner owing to the death of Assistant 
Secretary Thomas. 





SOME LOCAL EVENTS 

W. G. Lemay & Co. secure the sole agency of 
the Standard of Iowa in Chicago. 

Brown, Anderson & Young have secured an 
agency of the Sovereign Fire of Toronto, with 
an independent line. 

The insurance on the electric light and power 
plant of the village of Western Springs, IIL, 
expired on Oct. 1, and Chas. Brock-Jones, who 
had carried the line ever since the building 
was put up, found that he had to meet com- 
petition and found it necessary to get a com- 
petitive rate, which captured the line from the 
outsiders. 





Discusses Spontaneous Combustion 


Concerning spontaneous combustion 
the Ohio state fire marshal says in 
part: 


The average number of fires a year from 
spontaneous combustion in Ohio is 162. Of these 
more than half are from grease on rags. In the 
last 200 fires from spontaneous combustion re- 
ported to the state fire marshal, fats or oils on 
cotton fibres caused 122. The animal fats, tal- 
low, butter and lard unless rancid, are less liable 
to cause spontaneous combustion than the veg- 
etable oils, linseed, cottonseed, nut, castor bean 
and olive. None of these can take fire spon- 
taneously unless spread over a large surface of 
easily ignited materials, as when a cotton rag 
is wet with them. Then they take oxygen from 
the air so fast that the heat from the chemical 
union will, if it is not carried away by movement 
of air, rise to a point at which the fibres of the 
wae Fae first char and then take fire. 

inseed oil is chargable with the greatest num- 
ber of burned buildings. Cotton rags, sawdust 
or wees of silk wet with olive or cottonseed oil, 
may take fire. These oils are likely to get into 
“7. pile of rubbish. 

any fires start in closets from ragbags, greasy 
overalls, and from clothes used in oiling the floor, 
Many heavy losses on factories come from fires 
started in their paint shops by paint dryers, 
turpentine and linseed oil. 

Lard, tallow and butter smeared on rages and 
thrown into a trash barrel are a source of 
danger. The storehouses in which rags are 
ene and baled are very likely to be destroyed 

y_spontaneous combustion. 

Petroleum, kerosene, and gasolene do not dry 
by uniting with oxygen, therefore they cannot 
cause spontaneous combustion. 

A large number of substances that are not 
‘at mend are liable to get hot and take fire without 

eing near a stove or flame. Many barns are 
burned by new mown hay getting too hot. A 
few are burned by the heating of shredded fod- 
der, grain and meal. 

Ice houses are very liable to take fire from 
heating of the sawdust. Strange as it may seem, 
materials are most likely to burn themselves 
when they are soaked with water, 





Scout Ghost Idea 

_The Marion (Ind.) board of educa- 
tion has offered a reward of $1,000 for 
information necessary to the identifica- 
tion, arrest and conviction of the per- 
son or persons who have or shall here- 
after set fire to the high school build- 
ing, which has been burned down three 
times. The police scout the idea that 
the ghosts of those buried in the old 
cemetery, now the site of the school, 
are wreaking vengeance for the dis- 
turbance of their resting place. The 
police do not believe ghosts handle coal 
oil and matches. 





The Girard Fire & Marine has entered Ar- 
kansas. 
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OHIO AND WEST VIRGINIA 


FOREST FIRES—AND OTHERS 








Heavy Losses on Timber in West 
Virginia—Cigarette Makes Work 
for Fire Department 





Reports from various sections of 
West Virginia state that the forest fires 
are still raging. Three camps on Black- 
water river, near Laneville, belonging 
to the Babcock Lumber Company, were 
destroyed and several foreigners lost 
their lives. In the same locality a large 
section of the railroad belonging to the 
Dry Fork Lumber Company was also 
destroyed. 

The Babcock Lumber Company has 
shut down all its mills and its entire 
force is engaged in fighting the flames. 
Not less than 10,000,000 feet of hemlock 
and chestnut timber, cut and peeled 
ready for the mills, was entirely de- 
stroyed on the Astola tract, near Bos- 
well. The loss is estimated at over 
$100,000. Owing to the dense smoke, 
the railroad men running through the 
burning Sand Patch district along the 
Baltimore & Ohio have great trouble in 
seeing. Their eyes are reddened and 
inflamed and the vision of some of the 
men may be impaired. 


Just to illustrate the efficiency of the 
lighted cigarette as a disturber of slum- 
ber, a boarder at the B. & O. House at 
Benwood, W. Va., tossed one in the 
waste basket, with the result that the 
members of the fire department, here- 
tofore untroubled by insomnia, were un- 
able to get any sleep that night. Inci- 
dentally something like $20,000 worth 
of nice new smoke was wafted heaven- 
ward. 

Tired of feeding on goods at break- 
fast food prices, the fire which started 
in the 5 and 10-cent store of S. H. 
Knox & Co. at Youngstown, Ohio, 
kissed the 99-cent emporium adjoin- 
ing, caromed off to the “fifteen dollars, 
no more, no less,” clothing establish- 
ment and finally wound up in a piano 
salesroom, where it licked up a few 
choice Chickerings at a thousand dol- 
lars a crack. The loss of $200,000 is 
mainly covered by insurance. 





Herman Gets West Virginia 
W. H. Herman will hereafter have 
West Virginia in addition to Ohio for 
the Spring Garden and will look after 
both from his headquarters in Cleve- 
land. Mr. Herman was chosen to take 





care of the additional state because of 
the excellent record he has made in 
Ohio. The business in West Virginia 
was formerly conducted by two gen- 
eral agencies. 





Watching Saloon Moral Hazard 

Ohio specials are watching the moral 
hazard in saloon property in counties 
that have voted dry. Only one county 
so far has had a “wet” majority, it 
being Defiance. 

Politics arid the county local option 
elections are interfering quite a little 
with the insurance business. 


New Handbook Out 


The new handbook just issued by 
the West Virginia Fire Underwriters 
Association has been distributed over 
the state and adopted by the Charles- 
ton local board. There are a number 
of changes in the new book, the most 
important being that brick mercantile 
buildings may now be written for three 
years at two annual rates instead of 
two and one-half, as heretofore. The 
new book is much more comprehensive 
than the old, having much explanatory 
information, and seems to take well 
generally with the agents. 








Lohmeyer to Take a Rest 


William Lohmeyer of the general 
agency of Lohmeyer & Goshorn of 
Charleston, W. Va., will leave shortly 
for a year’s absence, spending most of 
the time in Europe for the benefit of 
his health. 

E. A. Lohmeyer, a nephew, who re- 
cently resigned as special agent under 
General Agent A. G. Hancock of Bal- 
timore, Md., has accepted the position 
of special for Lohmeyer & Goshorn, 
and will assist in looking after the gen- 
eral agency during William Lohmeyer’s 
absence. 





O’Kane Takes a Partner 


important agency change has 
Daniel Cros- 


An 
been made in Columbus. 
sin has become a member of the 
O’Kane Agency Company, the firm 
name becoming the O’Kane-Crossin 
Agency Company. Mr. Crossin was 
formerly in the insurance business at 
Jackson, Ohio, but has lately been with 
the Jackson Lumber Company. His 
son, William Crossin, will also be con- 
nected with the firm. 





Paige Agency Incorporated 
The Paige-Hedden Company agency 
at Akron, O., has been incorporated 
for $10,000. The two main factors are 
D. K. Paige and H. F. Hedden. Mr. 
Paige has been at the head of D. K. 





It is NOT claimed the 


Atlas Assurance Company, Ltd. 
OF LONDON, ENGLAND 


is the LARGEST or BEST Company in the 
world, but IT IS claimed no other Company is 
BETTER; a reputation sustained by 100 years of 
continuous operations, world-wide in extent, fair 


and honorable in character. 


Agents appreciate 


this, and also that the Company’s policy of single 
agencies, is favorable to agency representation. 





WESTERN DEPARTMENT 


171 La Salle Street - 


. Chicago, Ills. 














FIDELITY oarrassere 
FIRE $2,529,465. 
LIABILITIES 
INSURANCE CO. $727,763. 
SURPLUS TO POLICY HOLDERS 
46 CEDAR ST., N. Y. $1,801,701. 














Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. URA 
of San Francisco, Cal. mene NE wa 


MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE 
of Mannheim, Germany of Liverpool, England tiie 


Insurance on Hulls and Cargoes on the Great Lakes. 
cean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 


FEDERAL INSURANCE CO. 


OF NEW JERSEY 
CHUBB € SON, Managers, 5 and 7 So. William Street, N. Y. City 








ISSUES THE BEST CONTRACTS COVERING 


DO PIII ois ois ence censor ticeenie 
AGENTS WANTED 


(Domestic and Foreign) 

SALESMEN’S SAMPLES..............cccccocccces 

CORRESPONDENCE SOLICITED WITH AGENTS EVERYWHERE. 
C. K. Hottoway, Prest. 





Pee at E OO meee Ce eees were seeseee 




















O. P. Conaway, Secy. O. G. Parker, Treas. 


Assets lalla li Policyholders 
June 30, 1908, Surplus, 
$497,306.59 FIRE INSURANCE June 30, 1908, 


COMPANY $285,667.71 


FIRE AND TORNADO INSURANCE 
Applications for agency will receive prompt consideration 


MINNESOTA 


MAIN OFFICE: 171 La Salle St., Chicago, Ill 


MICHICAN OHIO KENTUCKY WISCONSIN 
ILLINOIS MISSOURI INDIANA 


BIE RCH & SAGE 


General Agts., Detroit, Mich. 
COMPANIES REPRESENTED 
SPECIAL AGENTS 


CONCORDIA FIRE INS. CO., Milwauk-e, Wis. 
NORTH RIVER FIRE INS. CO., New York City F. M. SAGE and F. A. 
. . M. . A. MARSHALL, Detroit. 
GERMAN FIRE INSURANCE Co., Pittsburgh, Pa. J. T. KIRK WOOD, Garfield Building, Cleveland 
. . J e 
GEO. B. SEDGWICK, 612 Pabst Bldg., Milwaukee. 


JEFFERSON FIRE INS. CO., Philadelphia, Pa 
NASSAU FIRE INSURANCE CO., Brooklyn, N. Y. 

F. C. SAMMIS, N. Y. Life Bldg.. Minneapolis.’ 
ORA C. KINNISON, Ligonier, Indiana. 





DIXIE FIRE INSURANCE CO., Greensboro, N. C- 
BEN FRANELIN INSURANCE CO., Allegheny, Pa. . 
QUEEN CITY INSURANCE CO., Sioux Falls, S. D. 


We write a general class of business and desire representation Town, Village and City is 





in 
in the United States, end any ageat rep- 
full capacity of our Office, 


the above States. We have the it Non-Unio; 
resenting one or more of our cumpalies is entitled to 
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Paige & Co. for many years. For ten 
years it has represented the Maryland 
Casualty. Mr. Hedden comes from 
New York, where he has been con- 
nected with the insurance firm of Chubb 
& Son. He brings with him the rep- 
resentation of the Federal for auto- 
mobile business. The agency also rep- 
resents fire companies. 


WATER SUPPLY FOR DAYTON 








Engineer Geisler Points Out That Ad- 
ditional Sources Must Be Sought 
to Meet Future Requirements 





Arthur Geisler, consulting engineer, 
has furnished the board of public serv- 
ice of Dayton, Ohio, a very intelligent 
report on the present water supply of 
the city and possibilities for extension 
in the future. He says that the pres- 
ent supply is insufficient to meet de- 
mands for all emergencies during all 
periods of the year. The present sup- 
ply is in good condition. The wells 
are clean and furnish their quota, but 
it may be expected that in very dry 
seasons there will be a very decided 
shortage, causing serious conditions in 
case of-a large fire. 

He says that an additional supply 
can not be obtained within a short dis- 
tance of the present pumping station 
by sinking additional wells or increas- 
ing the suction pipe now located in 
Mad river, as the wells now in use in- 
terfere greatly. To insure an adequate 
supply for the future, new and larger 
bearing territory should be acquired. 
Investigation appears to produce suffi- 
cient evidence that both the Great 
Miami and the Mad river valleys are 
available to render the desired greater 
water supply. 


Marietta’s Fire Protection 

With a view toward securing the best 
possible insurance rates for Marietta 
the Merchants Association has taken 
up with the boards of public service and 
safety the matter of additional fire pro- 
tection and an increase in the effi- 
ciency of the fire department. 

The merchants advise improvements 
along the lines recommended by In- 
spector Richards. The improvements 
more particularly insisted upon are ad- 
ditional apparatus, an increase in the 
number of firemen, larger quarters for 
company No. 1, and the purchase of 
miscellaneous equipment. 

At a joint meeting of the service and 
safety boards and representatives of 
the merchants association to be held 
Thursday evening of this week it is 
probable that definite improvements on 
quite a broad scale will be mapped out. 





Improvements for Springfield 

The Ohio Inspection Bureau is pre- 
paring a report on the water supply, 
fire department and physical hazard of 
Springfield, Ohio. Manager T. B. Sel- 
lers, of the bureau, has been in con- 
ference with the mayor and board of 
public service during the last two weeks 
and has brought about substantial 
agreement for the adoption of a new 
building code, a modified form of the 
national code, and for improvements 





in the waterworks system, which are 
badly needed. 





City Slow to Act 

Cleveland authorities are slow about 
taking up the suggestions of the in- 
spection bureau relative to better pro- 
tection in the lumber district and mean- 
time large values are exposed continu- 
ously to the danger from passing trains 
and sparks from factory chimneys. The 
dry weather of September added im- 
mensely to the danger. 





Report on Beckley, W. Va. 

New advisory estimates for Beckley, 
W. V., show the town has a gravity 
and direct pressure waterworks sys- 
tem and a volunteer fire department or- 
ganized and drilled regularly. Mercan- 
tile buildings are of average frame and 
brick construction. Dwellings are all 
frame with two exceptions and are well 
constructed and spaced. A conflagra- 
tion hazard exists in the frame sections 
of blocks 12 and 20. General conditions 
are very fair except electrical wiring, 
which is not up to standard in old build- 
ings. The protection is good for a 
town of its size, but more hydrants 
should be installed, especially in the 
residence sections. 





OHIO NOTES 


Mather & Haines at Alliance succeed Westover 
& Mather. 

Julius Timendorfer gets a second agency of 
the Aachen & Munich at Cleveland. 

The American of New Jersey has entered the 
Magly-Straehley agency in Cincinnati. 

Charles F. Runck & Co. have been appointed 
sole agents of the Dutchess Fire at Cincinnati. 

The Boody House loss at Toledo has been 
adjusted. The loss on the building is $6,000 and 
$8,000 on contents. 

George W. Gridley of Akron, Ohio, has sold 
his agency to Wilcox & Wilcox. The Teutonia 
of New Orleans is the only company. 

Sparks from a passing locomotive set fire to 
and totally destroyed the plant of the Moores 
Lime Company at Durbin, Ohio. Loss $10,000. 

A. S. Miller of Ashland, Ohio, former man- 
ager of the Ashland & Western railroad, has 
become the Ashland agent of the London Assur- 
ance and the German Alliance. 


James C. Johnson, formerly general adjuster 
in Ohio and Kentucky and now manager of the 
North America and Alliance on the Pacific coast, 
was in Cincinnati for a few days last week. 

Herbert C. Johnson of East Liverpool has 
sold out to O. E. Mason of Lisbon and Samuel 
Frost & Son have sold to George E. West of 
East Liverpool, who already has an agency. 


Charles Cline’s big barn containing a large 


quantity of tobacco was burned to the ground } 


at Gallipolis, Ohio, by “night riders.” Post- 
master Johnson fell dead from excitement on 
reaching the scene. 

Edgar M. Braddock, special agent of the 
Queen, and a past commander of New Lexing- 
ton, Ohio, commandery Knights Templar, will 
serve on the grand captain general’s staff at 
Grand conclave in Cincinnati, Oct. 14-15. 





WEST VIRGINIA NOTES 


Manager T. B. Sellers has just issued new rates 
upon the coal mining properties in McDowell 
county, W. Va. 

Fire last week destroyed the Glen Elk Hotel 
and several adjoining buildings at Clarksburg, 

. Va. Loss $60,000. 

What the authorities believe to be the work 
of incendiaries, was the burning Saturday of the 
saw mill of Brown & Clark at Mostes, W. Va. 
A representative of the firm places the loss at 
$40,000, with $20,000 insurance. Mrs. J 
Nine was arrested on a charge of being impli- 
cated with the burning of the mills, but on ac- 
count of evidence being insufficient to hold her, 
she was released. 





Federal Union Insurance Company 


159 LA SALLE ST. 


CHICAGO 


Incorporated in Illinois 
1908 


wa 


AGENTS 


in Illinois 


WANTED 


and Ohio 


THE SPRINGFIELD UNDERWRITERS 
MUTUAL Fire INSURANCE ORGANIZED 1902 
Com PANY N. H. FAIRBANKS, racer. 


M. LL. MILLIGAN, racas. 
SPRINGFIELD, O10 


Ec. C. PRICE, avoiron « Vv. Paeev. 
JOHN G. WETZEL, see'rv. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 


\THE CINCINNATI 
C OOPE R. UNDERWRITERS 


‘ 
t 
; 














: COMPOSED OF 


| The Eureka F. & M. Insurance Co, 


Fir e Insurance Co. | The Security Insurance Company. 





of Dayton, O. OF CiNCINNATI, OHIO 
\ STATEMENT JAN, 1, 1908 
| Co CO 5000000 sense 0000000 ce seuned $250 000.00 
i paperee of Eoacerants pesnes 6n0ensnesen | 
ther Liabilities............sccccseceee+- 20,200. 

DAVID B. — ~*~. ° a | Net Surplus .....ccrsssseesssecene reeves 212.074 50 
SAM.L. LA ROSE BOCA, AOS o0kc covecccvecese cece $705,158.92 
Secretary | PF. A, ROTHIER, Prest. ADAM BENUS, Sec*y- 





Fire Insurance at Cost 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


SIMON HUBIG, President LOUIS H. SCHWEER, Secretary 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bidg., CINCINNATI, OHIO, 





ORGANIZED 1851 ORGANIZED 1867 


NATIONAL GERMAN FIRE 


Insurance Company 
INSURANCE COMPANY 


of Wheeling West Va. 
Cash Capital $200,000.00 Net Surplus $222,604.62 
Of Cincinnati, Ohio 


WM. F. STIFEL, President 
F, RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E, LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 
Special Agent for 

Ohio, Indiana and Michigan 


Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 





G.W.POHLMAN - -— - President 
EDW.A. WINTER - - 
G. W. POHLMAN, Jr. 


Secretary 
- Agency Manager | 








INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


Assets . - 7 $917,041.48 
Cash Surplus . ~ 92,811.28 DIRECTORS: 

~R.V N, Pres. J. AMBLER, Sec’y | H. R. Smith T. R. Barnes Lewis Brucke 
ee ie A-C. Cummins EB. Caldwell J A. Rigb ‘ 
During its entire history the Company has continu-| ~ S. Res J. W. Jenner - A. Jennings 


ously fulfilled every estimate of saving 
to the Policyholders 


Assets, $2,227,851.88 
Ohio Business Only Through Local Agencies H.R, SMITH, Pres. 








R. SMITH, Sec’y 





romeo PLE NIX comeany 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Galle Street, CHICAGO 





J. H. LENEHAR, General Agent CHAS. R. STREET, Aes't General Agent 
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MICHIGAN AND INDIANA 


TO TACKLE FIRE PREVENTION 











Indiana State Board Appoints Commit- 
tee to Consider Question—Blue 
Goose Has a Luncheon 





Indianapolis, Ind., Oct. 6—(Special 
Correspondence)—The Indiana State 
Board held its regular monthly meet- 
ing on Monday. Members pronounced 
it a very satisfactory and comforting 
session. There was nothing serious to 
disturb the serenity of the situation, 
either from the company or agent de- 
partments of the field man’s preserves 
and the customary routine matters pur- 
sued the quiet, even tenor of their way. 

A committee was appointed to can- 
vass the advisibility of organizing a fire 
protective association and _ to suggest 
the plan of organization. The commit- 
tee consists of Louis H. Wolff, Aetna, 
chairman; James M. Larmore, Norwich 
Union; D. P. Barrett, Niagara; John 
Fitzgerald, Queen, and B. J. Gilmore, 
German American. The committee 
will probably keep the Ohio organiza- 
tion before them in whatever they do. 
It is believed there is ample work for 
an association of this kind in Indiana, 
and particularly in Indianapolis, where 
the congested district is dotted with 
dry-cleaning establishments, garages 
and the like and where much good work 
could be done in educational ways con- 
cerning keeping the basements and 
waste places cleaned up downtown. 

The Lafayette matter did not come 
up and it is inferred the state board is to 
rest content with the league’s proposal 
“not to let it occur again,” though one 
member was heard to say: “It tries our 
patience to be called on so often to 
overlook the league’s misdemeanors and 
to keep on ever hoping for reform.” 


The Indiana pond of the Blue Goose 
held its first monthly informal lunch- 
eon at the Commercial Club, Monday 
noon. With the exception of those 
called out of town, nearly the full mem- 
bership of the pond was on hand. The 
dinner, the social confab and the little 
business transacted took up an hour—a 
well-spent hour. Those present enjoyed 
the dinner thoroughly in every way and 
it was predicted that no member will 
miss the next one. 





First Report of Retail Grocers 

The first annual report of the Indiana 
Retail Merchants Mutual Fire shows 
the company has in force 1,186 policies, 
covering $1,500,000. The losses for the 
year were $5,178. The company paid a 
return dividend of 20 per cent and put 
21 percent into a surplus fund. 





Amer. Cent. il Lumaree & Co., Wabash. 
me Knollenberg, Rich mond. 
Dixie—J. O. Underhill, Hartford ay. 
Pda 4 Weber, North Vern 

= Ailiance—C. 'O. Fleming, *Fiartford 
ty 


Indiana 1 Agency Appointments 
B. 





Ger. Amer., N. Y.—A. B. Garrott, Brookston; 


CG. Phillips, New “Garlisies L.’ 0. Miller, 
aoli. 
Girard—J. O. Underhill, Hartford City. 
Granite State—Sheridan Clyde, Elwood; W. F. 


Joneieet. pa e. 
Mich. Coml.—J. Ie) Lash & Son, Albion. 
National, Pa. M. Richards & Co., Indian- 


apolis. 
Natl. aah M. Hendrix, Flora. 
Old Colon ornelius & Butt, Syracuse. 
Phoenix, Eng.—H. E. Johnson Son, Gary. 
Security, Ct.—Homer Longfellow, Pierceton; 
ise, ip, "pprtanbers; Ww. W. Maholm, 


ee; © A . Ray, Terre Haute; J. K. 
Heffelfinger, Churubusco; Greene & Greene, 
Salem. 

Sheridan, Elwood; 


Western Reserve—Clyde 
T. H. Jones, Alexander. 





Moves to Indianapolis 
H. B. Matt, Indiana, state agent of 
the American Central, has moved his 
family from his old home in Lancaster, 
Ohio, to Indianapolis. Mr. Matt has 
taken office room in the Lemcke build- 
ing. 


ASSOCIATION IS LOOKING UP 








Local Agents in Michigan Are Show- 
ing Interest in the Organization’s 
Legislative Program 





Detroit, Mich., October 5.—(Special 
Correspondence.)—It looks as though 
the agents throughout the state were 
taking a lively interest in the national 
and the Michigan associations. The 
Republican convention, which was held 
in Detroit last week, brought in a num- 
ber of agents who were delegates. Of 
course, we had a visit with some and 
talked over matters pertaining to the 
business. We find legislative matters 
are being thought over and the ideas 
presented at the meeting of the Michi- 
gan association at Saginaw are being 
considered. Some specials are doing 
good work. The association wants a 
membership of at least 400 and will 
have it. 

Detroit conditions are not improving. 
Agents are getting serious. Some of 
the older and conservative agents are 
beginning to think. The question is 
asked all along the line, ““What’s best 


to do?” Some say, “Wait a little 
longer,” and others, “Let’s do some- 
thing now.” I am of the opinion that 


lots of good fellows have been doing 
something all the while. The general 
thought is that the companies are will- 
ing to let any agent hold his business, 
no matter how deep the cut. Some 
agents won’t cut, would rather lose 
than have a cut rate in their office, but 
when they do make up their minds to 
get into the fight, fur will fly. 


I presume it is impossible for any 
assured to live up to all the terms of 
the Michigan standard policy; in fact, 
companies hardly expect them to. 
Sometimes, however, mistakes are made 
which show how indifferent the aver- 
age insured is. He takes his policy, 
and, if the rate suits, it’s O. K., never 
reading the form. Of course this shows 
confidence in the agent who takes care 





ORGANIZED 1881 


Michigan 


Fire and Marine —_ Co. 





OF DETROIT, MICH. 





STATEMENT JULY Ist, 1908 


Assets ry 3 F} 
Capital 3 ry 
Losses Paid 3 : 


JULY Ist 1908 


ASSETS 
Cashonhandandinbank $ 34,969.01 


City and County Bonds 421,533.60 
Mortgages on RealEstate 503,063.00 
Real Estate 90,062.47 
Interest due and accrued 11,612.63 


Due from Agts. andothers 95,064.30 


$1,156,305.01 
M. W. O'BRIEN, F. H. WHITNEY, 
President. Vice-Preside 








: : §$1,156,305.01 
$ : ¥ -00 — 
: : §&,480,000.00 
LIABILITIES 


Capital Stock 


$ 400,000.00 
Amount required to Rein- 


sure allout-standingrisks 448,081.58 
Losses unadjusted and 
not due 37,729.51 
Net Surplus 270,493.92 
$1,156,305.01 
E. J. BOOTH, E. P. WEBB, 
Seeretary. Ass’t Secretary. 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets - . . 
Surplus to Policy Holders - 








$1,041,817.24 
410,392.88 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 








OS 


Automobile Insurance 


AGAINST 





FIRE: Any cause; anywhere 
WRECKAGE: While in Transportation. 
THEFT: Including Robbery and Larceny. 


VALUED POLICY: No Co-insurance re 


use of 


Insurance Company of North America 
J. S. CROSBY & CO., Michigan Managers, Grand Rapids, Mich. 


Agents Wanted in Every City and Town 


Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 


pied, NO RESTRICTION on Storage or 
e. 














SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 

















Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., 


OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York - 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





General Agents 
for Indiana. 


Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Michigan Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. Detroit, Michigan 
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of his business and the agent appreci- 
ates the confidence. A fire occurred in 
a building occupied in part by a cer- 
tain firm. They arranged to occupy an- 
other part and began moving without 
telling the agent of their intention. In 
the meantime the fire occurred and the 
property was not in the location stated 
in the form. A rider attached showing 
the rearrangement of stock, etc., would 
have been accepted and no possible 
chance for question in settlement of the 
loss. 

A few days ago I had occasion to do 
some figuring with an agent in the in- 
surance business—not fire. We got 
down to a price for the insurance 
wanted and I started out to do busi- 
ness. This particular line was new to 
me, so I said to the agent, “Make it 
just as good as you can so that I can 
land it, which I know I can do, all 
things being equal.” I put my propo- 
sition very nicely before the parties I 
expected to do business with, when 
they said, “This is a hold-up game of 
yours. We have two bids for one-half 
the premium and one even lower.” I 
said good-bye, went back to the office 
and told my story. The agent then 
told me his story of competition, cut 
rates, dividing of commissions, etc., 
and wound up by saying, “There seems 
to be no honor among the agents of 
this line in the city.” I said to myself, 
“There are others.” 

An agent from one of the interior 
cities of the state called on us a few 
days ago. He represents some of the 
leading companies and says his yearly 
receipts amount to about $80,000. We 
said, “That is a fine business. What 
percent of that is what is known as 
preferred?” 

“Why, we don’t pay any attention to 
that class. I should say we might do 
about $4,000 a year.” 

“Don’t vour companies want a fairer 
divide?” 

“Yes, there is a question asked some- 
times along this line, but we say, ‘Un- 
der the conditions, you are mjghty 
lucky to get what you do.’” 


There is luck as well as judgment in 
the insurance business. A party called 
on an agent in one of the uptown office 
buildings, saying he wanted $2,500 on 
his furniture. The agent asked who 
sent him, wishing to thank the friend 
for his kindness. The prospective 
buyer thought the agent wanted to 
know for other purposes; said he would 
call again. In a short time he tele- 
phoned the agent not to write the pol- 
icy, as he had decided to place it else- 
where. Last week the house burned 
with a loss of contents of $2,250. The 
agent who did not get the business is 
congratulating his office and the com- 
pany. Doesn’t know what the .other 
agent is doing. In any case, the agent 
who was inquisitive was lucky. 

Otp DertrolTer. 


MICHIGAN NOTES 


The A. A, Juttner agency at Menominee, 
Mich., has been incorporated as the Juttner-Wein- 
hart Insurance Agency Company. “The stock is 
owned by Mr. and Mrs. Juttner except one share 
owned by F. S. Norcross. 

Foster Chafey and Harry A. Morris have or- 

nized a new firm at Lansing under the name of 

ow, Chafey & Morris and have purchased the 
agency of Gillam & Son. The new firm gets 
the agency of the German American, Hanover 
and the American Central. 








INDIANA NOTES 


Lafayette, Ind., is being surveyed for a re- 
rating under the analytic schedule. 


Vajen & Pattison have secured the Indian- 
apolis agency of the St. Paul F. & M. 

Frank K. Sawyer, who was for years in 
the local business at Indianapolis, but retired 
recently, has taken charge of the insurance 


department in the office of H. Plummer as 
outside man. 


. Farnsworth & Reeve is the firm name of new 
insurance agency at Covington, Ind., which starts 
off with the Aetna. Mr. Farnsworth is an east- 
ern man. Mr. Reeve was formerally county 
sheriff and has a wide acquaintance. 

At Indianapolis, on account of defective elec- 
trical equipments, 1 percent has been added to 
rates on the buildings, 217-227 Massachusetts ave- 
nue, and 402-420 Massachusetts avenue, com- 


a. for the advance upon existing 


IN ILLINOIS AND WISCONSIN 


VISIT MADE TO BLOOMINGTON 








Commiittee Goes Over Grievances on 
Part of Agents and Business 
Men as to Rates 





A committee from the Illinois State 
Board, consisting of H. F. Espenschied 
of the National, F. B. Luce of the 
Phoenix of Hartford, J. G. Stauffer of 
the Firemans Fund and C. G. Law of 
the Royal; from the Illinois Field Club, 
consisting of J. G. S. Best of the Gi- 
rard and E. W. Bliven of the Union 
and State, visited Bloomington, IIL, 
last week. R. S. Odell of the Phenix, 
who was in the city, was asked to at- 
tend the conference. Inspectors Tich- 
nor and Hess and Manager C. 
Persch of the Illinois Inspection Bu- 
reau were at hand. 

The agents and business men claim- 
ed that a 13 percent reduction in rates 
was promised if fire protection im- 
provements were made. Correspond- 
ence on file in the office of Engineer 
E. R. Townsend of the Western Union 
shows that the business interests were 
told that if the city were raised to a 
higher class it would make a difference 
of 13 percent in the basis rate, or some- 
thing like 11 percent reduction on the 
average gross rate. The business men 
promised improvements in the mains, a 
new pump and new engine. 

The city ordinance only provides for 
improvements in the mains. The seem- 
ing inconsistency in some of the new 
rates as compared with the old is due 
to increased hazard. Where new charges 
are made in the present schedule that 
were not in the old, some amicable ad- 
justment will be made. 

A meeting of local agents was held 
Saturday and the situation was pre- 
sented to them. Some of the companies 
think the agents are largely respon- 
sible for the Bloomington mixup. They 
are charged with lack of backbone and 
agreeing with the assured in all the 
complaints made. 

The committee visited some of the 
merchants, the city attorney and mayor 
and placed the insurance side of the 
question before them. 





Goode Goes With Niagara 
C. W. Goode of Chicago, special 
agent of the German American in IIli- 
nois, has resigned as of Nov. 1 to take 


WANTS D 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK & CO. 


159 La Salle Street, Chicago 











Will You 
Represent Us? 


We want a local representative 
in every town in Ohio, Michigan, 
Indiana, Illinois, Iowa and Wiscon- 
sin and other States in the middle- 
west. Would prefer a local agent 
or chief clerk in one of the leading 
agencies. Good money for spare 
time to those we appoint. 


In replying send us bank or em- 
ployer’s references. 


Che Western Underwriter 
Company 


145 La Salle Street, Chicago, Ill 





MODERATE LINES ON STRICTLY 
SURPLUS INSURANCE AT TARIFF RATES 


UNITED AMERICAN FIRE INSURANCE COMPANY 
MILWAUKEE 

Cc. W. GREENE, GEN’L AGENT, 159 LA SALLE ST. 
CHICAGO 














Manufacturers’ Appraisal Company 
WALTER W. POLLOCK, President and General Manager 
APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 


PROPERTY OF EVERY DESCRIPTION 


CHICAGO—1632 Tribune Bidg. NEW YORK—®S0 Pine Street 
PHILADELPHIA—424 Walnut Street CLEVELAND—201 Caxton Bidg 


THe AMERICAN APPRAISAL Co. 


ATLANTA, Fourth National Bank Building. NEW ORLEANS, Hibernian Bank Building 
BOSTON, Weld B: : 





CHICAGO, First National Bank Building MILWAUKEE, = PrILADELPHIA, Growr Bulldog? 
CINCINNATI First National Bank Building. U. S. A. ST. LOUIS, Frisco 
CLEVELAND, Garfield Building. SAN FRANCISCO. 





TORONTO, Bank of Hamilton Building. 
Disinterested Appraisals. 


WEP varices PA PHR 


We will allow you more than any one else can 


O. ADAMS MFG. CO. PAPER MILL 
104 MICHIGAN ST. PHONE 675 MAIN. OHICAGO 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mall, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 


The Standard Authority on Physical Values. 











Fire Protection Engineers. Contractors. Agents. 

Raters. Builders. Solicitors. 

Special Agents. Students. Architects. 
Examiners. Inspectors. Engineers. 
Company Officers. Local Board Officials. Technical Schools, 
Brokers. Adjusters. Property Owners, 


Insurance Clerks. General Agents. 
And all others interested in Fire Hazards, Inspections and the Safe-guarding of 


Property. 


THE INSURANCE FIELD, - 





P. O. Box 617, Louisville, E~ 





Complete Expiration Index 


for LOCAL AGENTS 








2 Drawer Cabinet as per cut..........60eceeeeee $2.98 
1000 Expiration Cards.......cccccccccccsccccecs 2.25 
1 set Monthly Guides ............ccscececeeeees BS 
DOT NEED ccccocecésvecnssceessovseseds a» 
TD ctoskcdcecnennsenssesesesenbies ml) 

$5.27 


By using one of our Card Index Systema, 
listing each Policy om a card and filing te 
the date of expiration you do not have to 
waste time writing up an expiration register 
and searching for renewal dates. Impossible 





to miss a renewal by using our system. 


Peru, Indiana 


Northern Insurance Company 
of New York 1 Liberty Street 


N EF W ‘Ton @ 


FINANCIAL STATEMENT, JANUARY Ist, 1908 
Capital, $350,000.00 Assets, $944,015.49 Surplus to Policyholders, $453,542.14 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


SURPLUS LINES 


channels have been exhausted. We can furnish you a poli 
on appro : dicate of London Lloyds Underwriters that ac 
American fire business only through our office. mmediate binders given. 1 commission 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBILE insur 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


Chi Office: 
159 1a sAL Le STREET 


Broome Mfg. Company 








For Local A 


cy 





London Office: 
123 BISHOPSGATE STREET 


New York Office: 
54 WILLIAM STREET 
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charge of the I!linois field for the Niag- 


ara, to succeed J. J. Johnson, who re-. 


contty resigned to take a year’s rest. 
oode was formerly with the Trad- 
ers and is a high grade man. 





Forest Fire Losses Exaggerated 

Insurance men interested in Wiscon- 
sin are feeling more comfortable since 
the recent rains put a stop to the for- 
est fires. The newspaper accounts were 
greatly exaggerated, according to spe- 
cial agents who were traveling about 
the northern part of the state, and 
many of the fires were in marshes and 
cut-over lands where there was little 
of value to destroy. 

Of course, considerable standing 
timber was burned, but there is much 
good lumber where the fire’ swept 
through rapidly and it is predicted that 
logging operations will begin earlier 
than usual this year to save the dam- 
aged trees. 





Trouble Still Exists 

The internal trouble in the Milwau- 
kee fire department seemed to have 
quieted down after the discharge of 
nine officers and men and the white- 
washing of the chief by the mayor, but 
the fire was smouldering and blazed up 
Saturday night last when a massmeet- 
ing was held. The meeting expressed 
sympathy for the discharged firemen 
and asked that a grand jury be called 
to investigate the charges that have 
been brought against Chief Clancy. 

Another move has been made by the 
attorney for the persons bringing -~ 
charges of graft against the chief, 
going to the supreme court in an Z 
fort to secure a writ to compel the 
mayor to transmit the charges to the 
board of fire and police commissioners 
for an investigation. 





Agents May Get Together 

Field men hope that the local agents 
at Springfield, Ill, will get together, 
reorganize their club and put an end 
to the personal animosities that are rip- 
ping the insurance fabric there. Some 
of the companies are ready to turn 
their heavy batteries on the town un- 
less something is done to improve con- 
ditions. 





Clear Space Clause Violated 

Companies interested in the loss of 
the Wachsmuth Lumber Company at 
Bayfield, Wis., which occurred on Sept. 
5, have unearthed some irregularity in 
connection with the claim. An investi- 
gation of the loss has disclosed the fact 
that there was a violation of the 200 
feet clear space clause, the property in- 
sured having been piled within 130 feet 
of the sorting shed addition to the saw 
mill building. The assured is reported 
as stating that his understanding of the 
warranty was that the clear space was 
to be figured between the nearest point 
of the mill proper and the lumber and 
that the sorting shed addition was not 
to be considered as a violation of the 
clear space. This the companies think 
absurd. It further appears that the fire 





did not originate in the saw mill, but 
in the lumber on docks 1, 2, and 3, yet 
the companies had been carrying an in- 
creased hazard under the conditions ap- 
plying for 200 feet clear space and the 
terms of the clear space warranty ex- 
pressly provide that any violation of 
the warranty shall render the policy 
null and void. The companies think 
they are justified in resisting the claim. 





Decatur Shows Improvement 

At Decatur, Ill., an ordinance regu- 
lating electrical wiring is being rigidly 
enforced by the present city electrician. 
The present standard for wiring is very 
fair and conforms to code requirements 
in practically every detail. The under- 
ground district established some time 
ago is gradually becoming a fact. The 
telephone companies have laid the 
necessary ducts, and cables are about 
to be installed and connected, but the 
lighting company has pleaded for more 
time in order properly to finance its 
part of the project. The pole lines in 
the alleys present’ a very tangled ap- 
pearance, but plans are being carried 
out to reduce the number of these wires 
and cause those which remain to be 
placed so as to be clear of fire depart- 
ment ladders. Some progress is being 
made toward improving old and defec- 
tive equipments as extensions are made. 

ILLINOIS NOTES 


J. C. Robinson of La Salle has purchased the 
agency of Chas. A. Coulter, the later having re- 
moved to Texas. 


At Pekin, Ill., the plant of the Pekin Wagon 
Company is to have a Grinnell 1908 service by 
Nov. 1. Line of insurance, $100,000. 


Chas. J. Le Messurier has taken his son, 
Harvey B., into partnership at Pontiac, Ill., and 
the agency title changes to Le Messurier & Son. 

Edward E, Cipeipews, gets the agency of the 
Commonwealth of New York at Monmouth, IIL, 
which becomes the running mate of the ’Mer- 
cantile of Boston in his office. 


Agents at Galesburg, Ill., are charged with 
inserting in their monthly accounts to companies 
a charge to cover the expense incurred in the 
printing of forms. This being contrary to the 
union rule the companies are throwing out the 
item. 

The plant of the Keystone Steel & Wire Com- 
any, at South Bartonville, near Peoria, Ill., is 

eing equipped with Rockwood 1908 sprinklers, 
the installation being made by the senior mutuals. 
The line of insurance amounts to $300,000 and 
is divided, $175,000 going to the Western Fac- 
tory Insurance Association and $125,000 to the 
senior mutuals. 


WISCONSIN NOTES 


The Wisconsin nest_of the Blue Goose will 
have a — at the Blatz Hotel in Milwaukee 
next Monday night. 

The factor; zee the Wisconsin Engine Company, 
at Corliss, is., is being equipped with Grin- 
nell 1908 sprinklers, to be operative by Nov. 1. 

Sooty A. Adler has given up his office in the 
Wells building, at Milwaukee, and all his in- 
surance business is handled through the firm of 
August Rebhan & Co. 





W. Jj. Aiken, manager for Illinois of the 
Preferred Accident, is slowly recovering from 
the accident which befell him in August last. 
The sudden stoppage of a train on which he 
was a passenger threw him through a window 
and the tendons of his left arm were severed 
just above the wrist. 





Secretary Fowler of the Indiana Lumbermens 
Mutual states that the company’s losses during 
September were 60 percent of the total loss dur- 
ing the first eight months of 1908. 














Cash Assets 7 
Liabilities . 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Capital and Surplus 


CHAS. E. SHELDON 
Manager Western Department 
Rockford, Il. 


$7,426,002.00 
. 4,873,08i.4. 
- 2,552,920.51 


Jas. H. Worden, Sec’y. 



































THE WEST AND NORTHWEST 


LOSS ON PORTLAND CEMENT 








Companies Wrote the Plant at Mason 
City, Ia., at a Seventy-Five 
Cent Rate 





The recent loss on the Northwestern 
States Portland Cement Company’s 
plant at Mason City, Ia., brings to light 
some interesting features and the usual 
result of companies accepting the dic- 
tates of local agents both in regard to 
forms and rates. 

The plant represents a valuation of 
$1,000,000 with insurance carried under 
general form of $324,585. An average 
rate of $1.195 was promulgated by the 
rating bureau. On misrepresentations 
by local agents and in the scramble and 
wrangling to secure control of the line, 
a rate was offered before the comple- 
tion of the plant of 60 cents by one 
local agent and in his efforts he was 
aided by a Chicago local agency. The 
line, on completion of the plant, was 
finally written at a rate of 75 cents as 
against $1.195, the correct one. The 
general form was also arranged by local 
agents and as it now stands covers the 


“hot end” of the plant with a low per- 
centage of insurance to value. The loss 
under any item in the form will be total 
under the most favorable circumstances. 

A number of field men declare that a 
superficial inspection of the plant with- 
out reference to form or proportion of 
insurance to value might lead a special 
to look upon a line at 75 cents as good 
business, but the majority would not 


approve it. The insurance is: 

Iowa Mfrs....$ 5,008 Ham.-Brem. ..$ 10,000 

Connecticut ... 25,000 Hawkeye ..... 000 

Norwich Union 30,000 W’msburg City 10,000 

Royal ...cccee 24,585 American, N. 10,000 

Lé&L&G 35,000 Security, Ct... 5,000 

Germania ... 0,000 City of N. Y.. 5,000 

North B. & M. 30,000 Guardian ..... 2,500 
GN. sccr cas 25,000 Southern ..... 0,009 

Y. Und.. 20,000 
London Lloyds 22,500 Total ...... $324,586 





Situation at Kansas City 


The Kansas City, Mo., agents in their 
campaign for sale agencies expect to 
finally win, but will work along less 
arbitrary lines. Some of their efforts 
met with hostile company opposition. 
The companies did not like to be dic- 
tated to but were willing to be fair. 
Four or five agencies withdrew from 
the local board and others were fined 
and refused to put un the extra deposit. 
It seemed to be a question of disband- 
ing or suspending the rules to let in the 





LONDON & 
| ANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Iil. 





ORGANIZED 1870 


Tre Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 
Cash Capital - §$ —— 
Reinsurance Resnve_ - 820,989.64 
Reserve for all other Liabitities 134,21 1.72 


oe lus - - 390,659.59 
a, e * ° 3,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 





BIERCE & SAGE, General Aquats for Mich 
and Ohio, Whitney Opera House Block, 


treit, Mi 

SPECIAL J AGENTS: q T. Krrxwoop, Cleve- 
land; Frank M. Sac Detroit; Gzo. B. 
SEDGWICK, Ishpeming, Michigan, 





Gorham-Braden Company, 


40 South Fourth St., Minneapolis, 


Camden Fire Ins. Assn. of Camden, N. J. 
one ty Ins. Co. of Des Moines, la. 


Coun 
New Amsterdam Casualty Co. of New York, N. Y. Iieeis 


General Agents 


Fire Ins. yr Pefedaehia, Po. 
f 
eee ate ar Brenewick, RY, 


Agents Wanted in Minnesota and Wisconsin 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - $891,463.32 
Surplus to Policyholders 309,830.08 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 


Louisville Insurance 
Company 
FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street Chicago 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL = - = © $300,000.00 
SURPLUS TO POLICY HOLDERS 436,030.32 
ASSETSco- - - + = «@ 852,469.75 

4,186 250.00 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZBD 1859 


Cash Capital, - - $1,000,090 00 
Assets, - - = $5,185,649 51 
‘Net Surplus, - = § 949,260 99 


HEAD OFFICE: 
Cor. William and Cedar Streets. 
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outsiders. The latter course was 
adopted and they came in. This cleared 
the atmosphere as to company represen- 
tation and it is hoped now good prac- 
tices will prevail. Present double 
headers will not be disturbed but the 
agents hope to keep the companies 
from perpetuating them by transfer un- 
less in case of death of an agent or 
the sale of an agency. 





Reinsurance by Mutuals 


The Minnesota department has asked 
the attorney-general for a ruling on 
the question of a mutual reinsuring 
business of stock companies. The ex- 
aminers who recently made a report on 
the Retail Merchants Mutual of Minn- 
eapolis, in submitting it to the depart- 
ment, said: ’ 

We call your attention to the following ques- 
tion as to a mutual company reinsuring or 
assuming risks written by a stock company. 
The contract issued by the company in assuming 
these risks is in the form of a certificate. As 
this does not contain any reference to the con- 
tingent liability, we submit the question to you, 
as to whether they are authorized to continue 
effecting reinsurance in this manner as between 
mutual and stock companies; also if, in your 
opinion, they are authorized to so do, should 
not the company be obliged to charge itself with 
the full reserve, as in the case of a stock 
company? 





St. Louis and Kansas City 

Field men think the situation in St. 
Louis is considerably improved and 
better practices are prevailing. The 
agents came to the conclusion that un- 
less improvement came, the city would 
be involved in open warfare. 

Kansas City with company repre- 
sentation settled in a more satisfactory 
way gives indications of more satis- 
factory conditions. 





Will Become Duncan & Smith 

The Duncan-Ford agency of Kan- 
sas City, which is in the hands of a 
receiver, will soon be reorganized. Mr. 
Ford retires and the firm will be Dun- 
can & Smith, Roy Smith, formerly 
special agent of the Firemans Fund, 
having gone with the agency shortly 
prior to its troubles. It is understood 
that its troubles came from the real 
estate business. The company will 
have the agency for the Firemans 
Fund, Citizens, and also for the Cali- 
fornia Fire, which recently entered Mis- 
souri. 





Companies Deny Liability 

An interesting claim for loss has 
come in to some of the companies from 
Stillwater, Minn. Recently the lum- 
ber in the mill yard of William Keiser 
was burned and the adjusters advised 
that the loss was confined to lumber 
within a hundred feet of the mill, which, 
under a decision of the Minnesota 
courts, was not covered under the 
policies. It was recommended, how- 
ever, that in view of the assured’s ex- 
traordinary efforts to save the main 
yard, the claim be allowed. This the 
companies look upon with disapproval, 
and they are refusing to recognize lia- 
bility. It is pointed out that the as- 
sured was as much interested in saving 
the remainder of the property as were 
the companies, and it would be very 
improper to establish the precedent of 
Paying for property not covered under 
the policies. 





Minnesota Agency Appointments 
Aetna—G. W. Chadbourne, Brainerd; E. N. 
ork, Hammond; E. M. Engelbert, Kennedy. 
Aachen & Munich—J. F. Wyman, Northfield; 
esz & Schmidt, Winona. 

American—O. J. Nash, Hills; R. W. McGarry, 
Stillwater; A, H. Bender, Glenville; G. R. Van 
ike, Kinbrae. 
British America—W. E. Anderson, Wheaton. 
Cepital—J. J. Lawrence, St. Paul. 
Caledonian—A. P. Pierce, Red Wing; T. A. 
Schacht, Rochester. 
California—Harrison & Jamar, Duluth; Thos. 
Olafson, West_ Duluth. 
Concordia—The Bibb Co., Minneapolis. 
Continental—J. G. Branch, Lakefield; T. J. 
ilby, Lonsdale, 
Connecticut—O,. W. Merritt, Fairmount; E. W. 
ither, Bovey; A. Batchelder, Granite Falls; 
- J: Haynes, Le Roy. 
itizens—F, H. Brown, Warroad. 
Li es Moines—L. J. Aldrich, Windom; F. D. 
Lindquist, Fulda; H. W. Jones, Lakefield; U. L. 
tillwell, Le Roy; F. C. Whiting, Virginia; O. 
W. Clark, Winona. 
Dixie—The Bibb Company, Minneapolis. 





Detroit—Woods & Kna 
Parker, Winnebago; D. 
D. D. Greer, Coleraine. 

Fidelity—A. G. Chase, Faribault, 

Fire Assn.—F. H. Brown, Warroad. 

Gmen, Ii.—J. E. and B. J. Erickson, St. 


‘aul. 
aa Mut., S. D.—W. A. Highberger, St. 

‘aul. 

Ger. Amer., N. Y.—A. Kugler, Collegeville; 
J. C. Mick, Calumet; C. E. Funk, Carver; 
oS Bell, Cologne; C. D. Rutherford, Flood- 
wood. 

Germania—Manus McKenna, St. Paul; Her- 
man Zeige, Winona; J. G. Branch, Lakefield; 
W. R. Werring, Morgan. 

Glens Falis—H. Siege, Winona. 

Ww. . Smith, Mankato; J. D. 


, Chisholm; H. W. 
. Vermilyea, Bovey; 


German, Ind.— 


McPhee, Crookston; Walter J. Markham, Be- 
midji; E. heeler, Moorhead; McKenzie- 
Levett Company, Minneapolis; W. 


eorge 
Frankberg, 2 Falls; J. A. Coller, Shakopee; 
Jeseph Mettel, Wadena. 

German Union—G. C. Rugg, St. Paul. 

Hartford—G. W. Chadbourne, Brainerd; Gust 
Backer, Clements; Duca & Bartelsen, Ruthton. 

c & ’Connor, Coleraine; S. j. Moran, 
Deere River; Henry Flint, Torah. 

Home—Nicolas Kranz, Hastings; P. {: 
Schwartz, Shakopee; L. P. Jones, Lake Crystal; 
Herman Terhaar, New Munich; H. H. Uhlen- 
kott, Freeport; Clemens Meyer, Meire Grove; 
Victor S. Himse, Holdingford; G. G. Sawyer, 
Kimball; O. L. Stixrood, Minneapolis. 

North America—Emil Enderle, Watkins; T. 
E. Rider, Shevlin; J. H. Sand, Buckman; J. C. 
Mick, Calumet. 

London—T. A. Scho, ——S 


Mich. Coml.—A. ohnson, Blooming 
Prairie. 
Merchants Natl. Mut.—J. S. Taylor, Minne- 


apolis. 

Milwaukee—Wahl & Messer, Duluth. 

Mil. Mech.—Zuel & Wood, Mankato; A. H. 
— Sleepy Eye; J. F. Hesnault, Walnut 

rove. 

Northern, Eng.—John Hall, Rochester; G. K. 
Kristensen, Wheaton; G. W. Empey, Hinckley. 

North River—G. . Brookner, Rochester; 
R. W. McGarry, Stillwater; A. L. Erickson, Fer- 
gus Falls; G. W. Burrows, Breckenridge; Ed- 
ward Ryan, Staples; C. F. Cook and : D. 
Sheedy, Austin; G. F. Massy, Little Falls. 

Newark—Smith-Staples-Robertson Agency, Inc., 
Stillwater. 

Natl. Union—E. A. Anderson, Sandstone. 

N. W. Natl.—E. J. Feldman, Trosky; Albert 
Mohn, Kenyon; Wm. Neuwissen, Cologne; W. 
? Ortonville; F. J. Cummiskey, Jeffers; P. 
O. Skoglund, Delano. 

Prussian Natl—C. F. Strom, Lake Crystal; 
D. H. Shaw, Thief River Falls; Bert Jennison, 
Walker; Signor & Schallern, Little Falls; C. B. 
Wilson, Staples. 

Phoenix, Eng.—A. N. Parrott, Wheaton; G. 
W. Chadbourne, Brainerd. 

Pennsylvania—C. A. Fierker, Sleepy Eye. 

Palatine—O. J. Finstadt, Windom. 

Queen—T. D. Thorson, Roseau; J. O. Peter- 
son, Badger. 

Royal—O. A. Lund, Henning; G. F. West- 
cott, Hayfield. : 

Sun, Eng—T. J. McElligott, 

Woods & Knapp, Chisholm. 

Security, Ct—H. H. Salmon, Biwabik; R. W. 

McGarry, Stillwater. 


Appleton; 





Compliment for Kansas City 


Dr. A. H. Brown, chief surgeon of 
the New York fire and police depart- 
ment, is on an inspection tour of the 
larger cities of the west and Pacific 
coast. While in Kansas City, Dr. 
Brown stated that after an inspection 
tour embracing over two-thirds of the 
United States he found in Kansas City 
the ideal fire department, the person- 
nel of the men being far above the 
average and the equipment exceptional. 
“It not only compares favorably with 
New York, but in many respects excels 
it:’ Dr. Brown is now in St. Louis 
making an inspection there. 





IOWA NOTES 


C. G. Greene has been appointed agent of 
the Commonwealth of New York at Cedar 
Rapids, Iowa. 

Ex-Fire Marshal Louis Seigel of Des Moines 
will Open a second-hand furniture store and will 
keep out of politics. 

Three fires of incendiary origin were dis- 
covered at Madrid, Iowa, last week, one new 
home being totally destroyed. 

Fire set by tramps caused the destruction 
of a livery barn and three horses at Thornton, 
Iowa, last week, causing a loss of $6,000. 

The Franklin Fire of Philadelphia has _trans- 
ferred at Cedar Rapids, Iowa, from the Lawler 
Brokerage Company to A. N. Harbert & Co. 

A. R. Hoffman of Central City, Iowa, leads 
all the agents of the Century of Des Moines 
in business at the close of the third quarter 
period. 

The Cedar Rapids, Iowa, fire department has 
a record this year to Sept. 1 for responding to 
112 fire alarms and keeping the total property 
loss below $5,000. 

McCarl Brothers Realty Company is the name 
of a new firm at Davenport, Iowa. Clifford 
McCarl is president and secretary and Fred A. 
McCarl treasurer. 

Spontaneous combustion among hay caused a 
fire in a large barn on the Nebendah! farm near 
Irving, Iowa, which destroyed property worth 
$10,000. Two-thirds insurance. 

The Quaker Oats Company’s new warehouse 
No. 3 at Cedar Rapids, Iowa, will be sprinklered. 


This company is about to erect another set of 
tile grain tanks of a capacity of 170,000 bushels. 


Guy R. Carson and Clyde E. Scott of Des 
Moines and George H. Stillman of Kansas City 
have organized the Hawkeye Adjustment Com- 
pany, which has a capital of $10,000. Head- 
quarters will be located in Des Moines. 


A fire at Rippey, Iowa, last week which caused 
a loss of $1,000 has started agitation for a 
waterworks, and a committee from the town 
council has been appointed to i the ad- 
visability of issuing bonds for that purpose. 

Judge Howe has made a ruling in the district 
court at Des Moines that will cause some con- 
sternation among the mutual insurance com- 
panies which file from twelve to four dozen cases 
each term of court for small judgments against 

licyholders who fail to pay their assessments. 
udgments are obtained and costs charged to 
the defendants, who seldom pay them. He 
has instructed the county to retax the costs to 
the plaintiffs. 








GENERAL WESTERN NOTES 


Schaefer & Frudenstein get an agency of the 
Aachen & Munich at St. Louis. 


A. L. Thompson has purchased the agency of 
H. C. Aamoth, at Mahnomen, Minn. 


The J. P. Hymer Investment Company has 
_ appointed Denver agents of the Washington 

ire. 

J. B. Elliott and E. E. Bliss have just em- 
— in the insurance business at Elm Creek, 

eb. 

The Western Realty Company has been ap- 
pointed agents of the Washington Fire at Colo- 
rado Springs, Colo. 

A new tariff for Herried, S. D., allows a 
credit of 33% percent on account of favorable 
loss record. The town has no fire protection and 
but two agencies. 


Holdredge and Minden, Neb., have new rates. 
At each point a penalty of 5 cents is added to 
each rating on account of the occupation tax as- 
sessed against the companies. 

The Equitable F. & M. has taken up the W. 
H. Taylor agency at St. Louis, which puts the 
J. E. Lawton Son agency on a sole agency 
basis instead of the W. J. Lewis agency, as an- 





25 percent reduction is allowed for favorable loss 
record of the town, and at the other points a 
credit of 33% is given for the same reason. 

John C. Perkins, former insurance commis- 
sioner of South Dakota, has opened a real estate 
and insurance agency at Sisseton, S. D. He has 
recently been appointed general agent of the 
Bankers Reserve Fund Life of Cincinnati. 

The case of Superintendent Vandiver of Mis- 
souri against the Druggists Indemnity Exchange 
of St. Louis will be submitted on an agreed 
statement of facts. The question involved is 
whether the interinsurance concern is or is not 
an insurance company operating without a license. 

A new tariff of Estelline, S. D., has just been 
published. The town gets a credit of 33% per- 
cent on account of favorable loss record, with 
the qualification that no frame buildings and 
stocks shall go below 1% percent, no brick build- 
ings below 50 cents and contents of brick build- 
ings below 70 cents. 

Fire last Sunday destreyed the warehouse of 
the St. Louis Glass & Paint Company. The fire- 
men fought for hours in a dense pall of smoke 
and flames to save the plant of the Crunden 
Martin Woodenware Company, several firemen 
being overcome with gases from the burning 
paint. The total loss is $167,000, The loss on 
the stock is $100,000 insured for $50,000. 


California Insurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E.Degan, Pres. Gro. W. Brooks, Secy. 


Capital Stock $400,000 
Assets $880,000 
Surplus to Policyholders $579,000 


Losses Paid im San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 














nounced last week. ae wanes in a Indiana, 

New tariffs have b issued for Cacti d, chigan sconsin, Minnesota 

Chamberlain and Kimball, S. D. At Castlewood, | Missouri and Ohio : ; 
NEW YORK CHICAGO PROVIDENCE BOSTON 


L’Union, (Est, 1828) of Paris. Le 


STARKWEATHER &* SHEPLEY 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 


‘FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 
SURPLUS LINES 
We are also attorneys and have authority to me and issue policies for the following surplus line 
ce Generales (Est. 1819) of Paris. Du Phenix (Est. 1819) of 
) of Sun (Est. 1821) of Paris. La National . 1820 


Amsterdam Lendon of Amsterdam. 
companies have money on deposit in this country subject to our check for the payment of losses. 


Western Office: 159 La Salle St., Chicage. 


(Est. 


Le Nord (Est. 1840) of 
H, V. Burrows, Mgr. 
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SUNDOWN MEN 

In Washington, D. C., there is a coterie 
of physicians employed on a salary by 
the government, who endeavor to work up 
a practice that they can attend to after 
their regular office hours. They are 
termed “Sundown Doctors.” The mem- 
bers of the profession who devote all 
their time to regular practice view the 
“sundown doctors” with contempt as be- 
ing willing to edge in on preserves to 
which by a strict code of ethics they are 
not entitled. They are part-time doctors 
or side-liners, we might designate them, 
by using insurance parlance. 

Twos, L. FANsLER of the NorTHweEsT- 
ERN Mutuvat Lire, in his report of the 
meeting of the NATIONAL ASSOCIATION OF 
Lire UNvERwRITERS before the Chicago 
body the other evening declared that the 
keynote of the Los Angeles convention 
was the elimination of the parasite from 
the business. In other words, the agent 
who gives all his time to life insurance is 
entitled to all the usufruct. The part- 
time man who dabbles in life insurance at 
odd moments to snap up a dollar or so, 
which rightfully belongs to the regular or 
‘ofessional agent, is a hanger on in the 
agency system. Rounders, rebaters and 
twisters are also placed in the illegiti- 
mate agency class. 

Perhaps the time has not arrived when 
the side-line agent can be eliminated be- 
cause he is encouraged by many regular 
agents, who make a rake-off from his 
offerings. 

A start has been made, however, by Mr. 
FANSLER’s Own company’s general agents 
in Chicago and New York. The results 
are gratifying all around. It gives power 
and increased efficiency as well as a 
higher professional tone to the salesman. 
It is a protection, also, to the public. 

In fire insurance, too, the  side-line 
agent is a thorn in the flesh, lowering the 
standard of company representation, at- 
tempting to assume responsibilities of 
which he has but a modicum of knowl- 
edge, caring little for the ethics of the 
business, and unable properly to protect 
his clients. 

Greed and jealousy lead companies to 
fostering “sundown” agents, who are 
foisted on the premium paying public 
without adequate knowledge or ability, 
without training, but mere premium pull- 
ers. 

The public can rightfully protest against 


companies licensing such men to deal with 
them. 


THIS FROM OKLAHOMA 

Here is a spectacle to bring joy to the 
angels—Commissioner McComs of Okla- 
homa, transmitting to the SHAWNEE Fire 
a complaint filed with him that the com- 
pany is cutting rates in Oklahoma, and 
Vice-President Gornc denying the allega- 
tion and showing why rates should not 
be cut jn that state. And it was not a 
farce, enacted for the entertainment of the 








public, but a serious correspondence be- 
tween two thoughtful men. 

Commissioner McComs is regarded by 
some as a radical. He is radical on one 
point, viz.: That the people of Oklahoma 
shall not be duped by companies pretend- 
ing to insure them, but collecting insuffi- 
cient premiums to enable them to carry 
out their contracts. So far his attention 
has been turned mostly to life companies 
and societies, but it would be perfectly 
consistent in him to demand of institu- 
tions in other lines of insurance that they, 
too, conduct their business in such a man- 
ner as to make their contracts good. 

Vice-President Gornc took advantage of 
an excellent opportunity to call Mr. 
McComp’s attention to the fact that under 
the law which makes fire companies put 
up reserves on the premiums received, the 
company which does not collect a suffi- 
cient premium does not put up a sufficient 
reserve and its solvency is placed in doubt. 
Commissioner McComs, as an experienced 
life insurance man, holds strong opinions 
on the necessity of adequate reserves. 
Here he is furnished food for serious 
thought. 

Managers of legitimate fire insurance 
companies will be in thorough accord with 
Mr. Gornc when he says: 

“The rates obtained are and should be 
very important in passing upon the finan- 
cial integrity of the companies, and I 
have never received a letter from an in- 
surance department which has given me 
more satisfaction than the one to which I 
am now making reply, and for which I 
wish to offer my sincere thanks. 

“Your inquiry is unusual, but very 
proper. It would be very gratifying to 
me, indeed, if all the insurance depart- 
ments would make a diligent inquiry as 
to the rates obtained and prevent demoral- 
ization, as well as discrimination.” 


A LIVE QUESTION 

In almost all of the recent important 
insurance conventions the subject of 
taxes has received much attention. There 
seems to be a well developed sentiment 
to do something instead of preach and 
pass resolutions. 

The subject of taxes is one of vital 
importance to all classes of companies. 
There is no one issue in which all can 
unite with one mind as this. Insurance 
companies are paying a much higher 
tribute to the states for doing business 
than any other enterprise. Inasmuch as 
the extra cost is added to the premium, 
the policyholder pays the freight. It is 
thought if a systematic effort is made by 
working through the policyholders, legis- 
latures will ultimately recognize the in- 
justice of the tax and modify the re- 
quirements. 


GET TOGETHER 

Now that the surety company officials 
have gotten together on lines of sanity 
and safety, it is hoped the liability com- 
pany people will do likewise. It is not 
a question of combining on rates but 
the main factor is to protect the sol- 
vency of companies and the safety of 
contracts. With the reckless underwrit- 
ing in vogue, with rates charged that do 
not cover the hazard, with large chances 
taken in the heat of competition, the se- 
curity of policyholders is being weakened. 

The surety companies were called to 
a halt by their stockholders. It might 
pay the stockholders of some of the lia- 
bility companies to investigate conditions 
in that field. Fierce competition led the 
surety companies to a dangerous preci- 
pice. Where is it leading liability com- 
panies? 











Personal Side of the 
Insurance Business 


Secretary W. W. Dudley of the gov- 
erning committee of the Western 
Union, suffered another paralytic stroke 
last week. It was over a year ago 
that a paralytic stroke incapacitated 
him, and he has been confined to his 
room ever since. 





John V. Thomas, assistant secretary 
of the western department of the Liver- 
pool & London & Globe, died at his 
home in Dixon, IIl., Monday evening 
by a clot forming on the brain. 

Mr. Thomas about three weeks ago 
was attacked with ptomaine poisoning 
from eating overripe plums. He had 
been ailing ever since, but had been at 
the office most of the time. He was at 
his desk last Saturday. 

Mr. Thomas became assistant secre- 
tary Jan. 1, 1893, being promoted from 
the Illinois field, where he had been 
state agent since 1882. He was an ac- 
tive member of the Illinois State Board 
and was at one time its president. His 
death makes sixteen members of the 
Northwest Association that have passed 
away since the meeting last year. 

Before going in the field he had a 
local agency at Dixon, at one time be- 
ing a partner of W. N. Johnson, now 
assistant manager of the North Amer- 
ica, the firm being Thomas & Johnson. 

He was born‘and educated at Prince- 
ton, N. J., coming west in 1857 and 
settling at Dixon. He took up real e 
tate work and opened a local agency in 
1865. 

Mr. Thomas was quiet and reserved, 
a hard worker, interested in all that 
pertained to his duties. He kept his 
hand on all the detail of his desk. He 
was known to the older men of the 
business, but his retiring nature kept 
him aloof from the younger generation. 

The funeral will be held Thursday of 
this week at Dixon. 

George L. Wrenn, formerly manager 
of the State Mutual Life of Massachu- 
setts at Chicago, died at York Harbor, 
Me., after a long period of illness. He 
retired from active business in 1903, 
being succeeded by his son, Everts 
Wrenn. Mr. Wrenn was 72 years of 
age. He was active in the Chicago Life 
Underwriters Association and at one 
time was its president. Mr. Wrenn’s 
interment was at Middletown, O. 

Frank Pfeifer, aged 93 years, died in 
Columbus, Ind., Oct. 1. He had been 
engaged in the insurance business since 
1857, having taken the agency of the 
German Fire of Indiana in that year, 
and represented it up to the time of 
his death. The company sent a large 
floral offering. 

Twenty-five years ago Sept. 27, 1883, 
Vice-President F. H. Whitney of the 
Michigan F. & M. was married. The 
office force, in token of the silver anni- 
versary, addressed a letter to their 
honored chief conveying the sentiment 
of the hour. Accompanying it was a 
beautiful silver serving tray. Mr. Whit- 
ney is held in high esteem by his co- 
workers in the office, as was evidenced 
by this gift. 

G. H. Lermit, manager of the North- 
ern Assurance, accompanied by Special 
Agent William C. Daniel, was in at- 
tendance at a banquet given at first 
of the week at Wheeling, W. Va., in 
honor of Joseph Emsheimer, the vet- 
eran local agent. On behalf of the 
company, Mr. Lermit presented Mr. 
Emsheimer with a magnificent loving 
cup in commemoration of the twenty- 
fifth anniversary of his appointment as 
a Northern’ representative in the 
Wheeling district. While the banquet 
was in progress a congratulatory ca- 
blegram was received from London. 


The Boston Museum is reported to 
have made an offer for the fire engine 
in use at New Harmony, Ind., as a cu- 





Humorous Features of 


_Bank Burglar 


The American Bankers Association 
affords bank burglary underwriters no 
end of fun. As financial men the mem- 
bers of that great organization rank 
with the best in the world, but when it 
comes to insurance—well, they might 
learn a few things if they tried. 

It is estimated that not over one of 
the banks out of fifty represented in the 
American Bankers Association is with- 
out a safe with a time lock. Down in 
Kentucky there was one of those ex- 
ceptional banks. One night the cashier 
was captured by robbers, marched to 
the bank and compelled to open the 
safe. The robbers extracted the con- 
tents and took to the tall timber. The 
bank made a claim on the Maryland 
Casualty for the loss, but the company 
turned it down, as the policy covered 
burglary and covered holdup only while 
the bank was open for business in the 
daytime. Then the bank appealed to 
the American Bankers Association to 
insist that bank burglary policies cover 
such cases. The association did so 
through its official organ, and the Na- 
tional Surety and the Ocean and per- 
haps other companies promptly re- 
sponded with necessary riders to be at- 
tached to outstanding policies, gotten up 
in the form desired by the association. 
The bank burglary policy covering safes 
with time locks contains a warranty 
that the assured shall keep the time 
lock in good order. If that is done 
neither an officer of the bank nor any- 
body else can open the safe while the 
time lock is set. Therefore a holdup of 
the kind mentioned, in the night, is an 
impossibility. If the time lock were 
out of order and an officer could be 
forced to open the safe, the warranty 
in the policy to keep the lock in order 
would be broken; so in either event the 
company assumes no additional liabil- 
ity, where there is a time lock. It is 
understood the rider is not being issued 
where there is no time lock. 


Here is a case of what a combination 
of a clerical error, a suspicious assured 
and a cut rate agent can accomplish. 
Company A had insurance on a bank in 
a small town in the northwest. At ex- 
piration the general agent brokered the 
risk to Company B as he did not want 
to carry it any longer. A clerk in the 
office of Company B made an error in 
writing the policy, putting in the pre- 
mium as for $3,000 but writing the pol- 
icy for $2,000 by mistake. The general 
agent for Company A did not discover 
the error but the assured did, and in- 
sisted upon immediate correction. The 
general agent of Company A promptly 
wrote him, asking him to send in the 
policy for correction. Meanwhile the 
agent of Company C, who could not 
write the business in his own company 
as the town in which the bank is located 
is too small, quoted the assured one- 
third the proper rate, intending to place 
the business in Company B if he could 
get it. He secured the application and 
sent it direct to the general agency of 
Company B, which had issued the first 
policy. The assured wrote the general 
agent of Company A ordering the can- 
cellation of the first policy, as he was 
charging him twice what it was worth. 
Company B refused to issue the policy 
at the cut rate. Meanwhile the bank 
was robbed, and as the assured had not 
recalled his cancellation order, he had 
no insurance. 





riosity. The venerable machine is said 
to be 104 years old and to have seen 
service in Cincinnati before it was taken 
to Posey county. Like other old timers 
in the historic town it still does its duty 
faithfully, even though it is not as 
young as it used to be. It did good 
work at the last fire. It differs from 
modern fire engines in several respects, 
one being that, instead of a hose by 
which the water is drawn from the cis- 
tern, it has two tanks, which the bucket 
brigade fills from the cistern and from 
which the water is pumped to the fire. 











eo Ss wewewouwwewwTt 3S 7 * 


eo 











October 8, 1908. 


THE WESTERN 


UNDERWRITER. 


11 








IN LIFE INSURANCE CIRCLES 


ACCOMPLISHED GREAT WORK 
Wisconsin National Life Organized and 
Licensed Within a Few Months 
Having $1,500,000 Business 








The Wisconsin National Life of Osh- 
kosh, Wis., with its $100,000 capital, 
full reserves put up and nearly $1,500,- 
000 of business on its books at the 
start, is now licensed by the Wisconsin 
department and operating under the 
stringent Wisconsin laws. 

Last March Willis Palmer, the Chi- 
cago consulting actuary who had been 
studying life insurance conditions in 
Wisconsin following the advent of the 
new laws, went to Oshkosh and pre- 
sented the facts to some of the business 
men there. He pointed out that 
twenty-three companies had retired 
from the state. A temporary organiza- 
tion was effected and in May the stock 
books of the Wisconsin National Life 
were opened. In a month the stock 
was all sold at 25 percent premium. 


In June Mr. Palmer employed Ernest 
W. Spicer, a well-known field man, as 
agency supervisor. His large acquaint- 
ance with life insurance salesmen 
throughout the country enabled him to 
at once secure and bring to Oshkosh 
some fifty or more able insurance men. 
Among the number are: C. MacMa- 
hon, Jr., Thos. J. Sefton and R. V. 
McKenzie, of Ohio; Wm. H. Stott, A. 
L. Schmidt, W. L. Slack and J. D. 
Evans, of Pennsylvania; J. B. Harper 
and J. L. Brininstool, of Missouri; J. 
C. Foute, L. B. Button, Wm. A. Shel- 
by, L. E. Woodbury and E. M. Dun- 
bar, of Illinois; Phil. M. Kelly, of 
Utah, and C. Smith Williams, of New 
York, and a number of other repre- 
sentative agents. 

The company opened its books for 
the subscription for policies of insur- 
ance July 13, and on Sept. 12 it had 
written more than 500 applications, ag- 
gregating more than $1,000,000 of in- 
surance, collecting one full annual pre- 
mium, averaging about $31 a thousand. 
This money was turned into the banks 
and held to the credit of the company 
pending the receipt from the insurance 
department of a charter and license to 
do business. Meantime the entire cap- 
ital stock was paid into the banks and 
held intact pending the receipt of char- 
ter and license. 

* © 

On Sept. 25 the committee of or- 
ganizers, consisting of Actuary Willis 
Palmer, Buel T. Davis, Julius H. Kiel, 
accompanied by the attorney for the 
company, Col. H. I. Weed, proceeded 
to Madison with a form of application 
for a charter to do business. On Sept. 
28 a deposit of $100,000 was made with 
the treasurer of the state, and the 
business of the company having been 
duly checked up by the insurance de- 
partment, a charter was granted and a 
license issued. 

_ During the work of the organiza- 
tion and the securing of the business 
of the company, policies were prepared 
and published, the rate book was com- 
pleted and the necessary literature like- 
wise published and put in the hands 
of its agents. Elegant offices were se- 
cured and furnished completely, so that 
the board of directors will step into a 
fully organized and fully equipped life 
company and will on Oct. 12 assume 
the direction of its affairs. 


The organizers have arranged for a 
banquet on Oct. 12 to follow the first 
Meeting of the stockholders, who will 
elect directors for the ensuing year, 
who in turn will elect a corps of offi- 
cers to administer the affairs of the 
company, the personnel of whom are 
pretty well known in advance. Among 
the Officers and directors will be the 
following well-known and thorough- 
going business men: 

President, Geo. M. Paine, founder 
and head of the Paine Lumber Com- 





pany, one of the largest institutions of 
its kind in the world, Oshkosh, Wis.; 
vice-president, Edgar P. Sawyer, presi- 
dent of the old National Bank of Osh- 
kosh, and well known throughout the 
country and one of the wealthiest citi- 
zens of Wisconsin. Among the other 
vice-presidents are Francis A. Brown, 
president First National Bank, Mari- 
nette, Wis., and C. R. Boardman, adju- 
tant general of the state troops of Wis- 
consin. It is understood that Buel T. 
Davis, at one time superintendent of 
public schools of Oshkosh and _ late 
manager of the agency for the Equita- 
ble Life of New York, will be the secre- 
tary. Frank A. LaBudde, cashier of 
the German National Bank, or J. H. 
Jenkins, president of the German Na- 
tional bank of Oshkosh, will be the 
treasurer. 

Among the directors it is expected 
that the following names will appear: 
Geo. M. Paine, Edgar P. Sawyer, C. R. 
Boardman, J. H. Jenkins and S. W. 
Hollister of Oshkosh; Francis A. 
Brown, Marinette, Wis.; G. A. Knapp, 
cashier of the National Bank, Fond 
Du Lac, Wis.; John J. Sherman, cash- 
ier of the Citizens National Bank, Ap- 
pleton, Wis.; J. B. Whitnall, president 
of the Pennsylvania Coal Supply 
Company, Milwaukee. It is expected 
that Julius H. Kiel of Oshkosh will be 
tendered the position of general man- 
ager and Ernest W. Spicer will be the 
superintendent of agencies. 





Deibel Wins Contest 


E. J. Deibel of the New York Life 
at Youngstown, O., last June chal- 
lenged any agent to beat him on num- 
ber of applications written and exam- 
ined during June and to be paid for be- 
fore Sept. 1. A number of field men 
accepted the challenge but Mr. Deibel 
won, securing 50 applications amount- 
ing to $87,500 insurance. The nearest 
competitors were J. C. Risiold of St. 
Paul and J. W. Vurmester of Savannah, 
Ga., who landed thirty-three applica- 
tions each. 





Company Soon to Start 

The First Savings Bank Life of Rock 
Island, Ill., with $100,000 capital and 
$50,000 surplus expects to be in the ac- 
tive field soon. J. H. Nitchie of Chi- 
cago is doing its actuarial work. Hope 
Thompson, the secretary, is an attor- 
ney, and is pushing the organization. 
Paul Kersch, former manager of the 
Mutual Life at Rock Island, is asso- 
ciated with the company, as is Milton 
Denney, formerly with the Equitable at 
Chicago. 

It is its plan to have some one in a 
bank in each town represent the com- 
pany and do the collecting. It will fol- 
low the local deposit and investment 
plan. A field man will visit the banks 
every few weeks to stimulate business 
and assist in any way desired. 

The company will hold down ex- 
penses and expects to keep its surplus 
intact. It will confine itself to Illinois 
for some time and does not propose to 
get far from home in its early career. 





Cox Now Chief Officer 


The Association of Life Insurance 
Presidents has abolished the office of 
chairman, held by the late Grover 
Cleveland. The office of general coun- 
sel and manager is created, Robert 
Lynn Cox, the secretary, taking the po- 
sition. 

A report was made on the results of 
the Robertson deposit law at Texas at 
the meeting last week, with the follow- 
ing conclusion: 

Summing up the results of the operation of 
the Robertson law for one year, it is seen that 
the net result for the people of Texas is the loss 
of $145,000 in taxes; the loss of $15,000,000 in- 
surance for the protection of families in the 
case of death, and a falling off of $2,057,106.06 
in new investments as compared with 1905, 
or a reduction of $1,177,190.06 in investments 
as compared with 1906. The law also has had 
the result of driving from both the investment 
and insurance field of Texas many of the strong- 
est insurance companies in the world. 

This was not done in the interest of the 
policyholders in these companies, but for the 
purpose of compelling the companies to conduct 
their business with regard primarily for the in- 
terest of the state as a whole. Experience seems 





to show most conclusively that the law has so 
far been most disappointing from even this 
standpoint. The way to treat this law is not to 
amend it, as its former friends now frankly 
admit should be done, but to repeal it entirely. 


Will Enter Other States 

The American Mutual Life of Phila- 
delphia, the running mate of the Amer- 
ican Assurance, the monthly disability 
company, has appointed W. F. Melle- 
rick of the Prudential as superintendent 
of agents. The life company is only 
admitted to Pennsylvania, but will en- 
ter other states after Jan. 1. With the 
two companies, the agents can write 
accident, health and life insurance. 


Changes in Republic 

H. E. Scholle declined to serve as a 
director of the Republic Life, so his 
name was dropped and two names were 
added to the list, those of Ralph Mod- 
jeski, president of the Western Society 
of Engineers, and Nels Arnson, presi- 
dent of the Central Manufacturing 
Company. 

Albert Bettinger, the Cincinnati at- 
torney, becomes vice-president of the 
company. 

The Rhodus brothers, who at first 
refused to turn over the books to the 
new directors, have now decided to 
do so, but they are to be permitted to 
keep a copy of them. 











Moore and Westervelt Quit 

H. C. Moore and James Westervelt, 
who have been active in the organiza- 
tion of the Cincinnati Life, have retired 
from the company. Mr. Moore, who 
was the promoter of the company, has 
gone to his farm in Indiana for the 
time being. Mr. Westervelt was for- 
merly prominent in the Columbian 
National Life. 





Columbia Life in Ohio 

The Columbia Life of Cincinnati is 
confining its agency work chiefly to 
Ohio and has written more business in 
the state up to Oct. 1 than it did all 
last year. The company contemplates 
entering Florida, Georgia, Alabama and 
North Carolina and establishing a plant 
in those states. 





Sells Big Block of Stock 

Arthur G. Langham, president of the 
Provident Savings Life, has advised 
Superintendent Kelsey of New York 
that he has disposed of a large portion 
of his stock in the Provident Savings 
Life. 

Mr. Langham’s telegram to Superin- 
tendent Kelsey follows: 

“I have disposed of a large portion of 
my holdings of stock in Provident Sav- 
ings Life to Hon. Nash Rockwood, 
judge of Saratoga county court, and 
James L. Scott, vice-president of the 
Adirondack Trust Company of Sara- 
toga. Mr. Ellison resigns as vice-pres- 
ident and director and George C. Clark 
resigns as director. No other change 
contemplated.” 





C. H. Ferguson in Nebraska 


Charles H. Ferguson, son of the late 
C. H. Ferguson of Chicago, for many 
years manager of the Mutual Life, has 
become general agent of the National 
Life, U. S. A., for Nebraska. While 
making a trip in the country he frac- 
tured one of his legs, but even if so 
early incapacitated in his work with 
the company, he expects to set a pace 
> Nebraska as soon as he gets on his 

eet. 





Now to Be Tried on Merits 

The United States circuit court of 
appeals at Denver has affirmed the de- 
cision of the circuit court, overruling 
the demurrer of the National Life, U 
S. A., to the suit brought by Alex Wat- 
son of Iowa. At the time the National 
Life & Trust of Des Moines was rein- 
sured in the National Life, U. S. A,, 
Watson brought suit for an accounting 
and for distribution among policyhold- 
ers of the guaranty fund of the Des 
Moines company held by the state of 
Iowa. The National Life, U. S. A,, 
demurred, holding that Watson had no 





cause of action. Judge McPherson in 
the United States district court sus- 
tained the demurrer, but Watson took 
an appeal to the circuit court, where 
Judge McPherson was reversed. The 
company then appealed to the circuit 
court of appeals, which has sustained 
the circuit court. The case now will 
come up for trial on its merits in the 
United States district court. 





Security Life’s Activities 

C. A. Goodale has been appointed 
secretary of the Security Life of Amer- 
ica in place of Carl T. Prime, who has 
resigned his position with the company. 
Mr. Goodale was until recently presi- 
dent of the Michigan State Life of 
Detroit and was formerly secretary of 
the Missouri State Life of St. Louis. 

The Security Life is making rapid 
strides this year and expects to have 
over $10,000,000 of new business on its 
books before the close of the year, 
which will be a 50 percent increase over 
the business of last year. Of this 
amount over $7,500,000 was written and 
paid for before Oct. 1, so that if busi- 
ness remains as good for the last quar- 
ter of the year as it has been during 
the first three-fourths it will be an easy 
matter to finish near the ten million 
mark. 

The company is gradually extending 
its field of operations and expects to 
complete arrangements to enter two 
more important middle western states 
in the near future. It is making an 
intensive cultivation of the states in 
which it is already entered. 

The company has recently appointed 
Chas. Cook general agent for the state 
of Illinois with headquarters at Dan- 
ville. He was formerly director of 
agents with the Pittsburg Life & Trust 
and has had a large field experience. 
George C. Carpenter, formerly general 
agent of the Pacific Mutual Life in 
Georgia, is going to serve in the same 
capacity for the Security Life with 
headquarters at Augusta. 





Complicated Suicide Case 

Belle M. Stroup, whose husband, Jo- 
seph Stroup, committed suicide July 8, 
1908, at Wheeling, W. Va., has sued 
Sovereign camp, Woodmen of the 
World, in the courts at Columbus, 
Ohio, to recover on a life policy for 
$1,000 carried by him in the order. It 
was issued June 8, 1907. Though the 
defense of the order is based on the 
suicide clause in its policies, the suit is 
complicated by the fact that when 
Stroup killed himself his wife had 
pending against him a suit for divorce, 
which was abated by the court after his 
death. 





Business Picking Up 

Life insurance agencies at Cleveland 
report that business for the fall months 
is picking up, following a rather dull 
summer. They believe that they will 
be able to write an excellent business 
from now on to the first of the year. 
As an indication that general business 
is improving to a certain extent, the 
demand for policy loans is decreasing, 
although applications are still received. 





Bankers Reserve Fund Flourishes 

Capt. Frank B. Ainsworth, secretary 
and manager of the Bankers Reserve 
Fund Life of Cincinnati, deserves a 
good deal of credit for the way in 
which he has brought the company out 
of its difficulties. A few years ago the 
Bankers Reserve was practically inac- 
tive, with a very small amount of busi- 
ness on its books and that of an as- 
sessment character. Captain Ainsworth 
took hold and, in the face of discour- 
agements that would have daunted 
many, gradually brought the company 
beyond the danger point. Having been 
very successful as a State Life producer 
in South Dakota, he entered the Bank- 
ers Reserve there and through his per- 
sonal following built up a substantial 
business, the compariy last year stand- 
ing second only to the Northwestern 
in new business. The company has 


operated only in Ohio and South Da- 
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kota and has now $160,000 in assets 
and a business of $2,230,000, all on a 
legal reserve basis. All the old assess- 
ment policies have been rewritten. The 
company sustained no death losses last 
year. 





LIFE NOTES 

The American Central Life of Indianapolis is 
entering Oklahoma. 

C. C. Holly of Little Rock has been ap- 
pointed Arkansas state agent of the Home Life. 

Edwin B. Nash, formerly a New York Life 
agent at Milwaukee, becomes district manager of 
the National Life of Des Moines there. 

Carl LeBuhn, general agent for the Guaranty 
Mutual at Davenport, stood sixth in the amount 
of er -up business secured in August. 


C. J. Kendrick of St. Lowis has been appointed 


cashier of the southern branch of the National 
Life, U. S. A., at Nashville, = 

The American Security Com which is 
backing the Guaranty Mutual Life é "Davenport, 
has increased its capital irom $150,000 to 
$250,000. 


The managers of all the Indiana life compa- 
nies claim to be in favor of an antirebate law 
and expect the coming legislature to pass one, but 
do not expect any hostile legislation. 

L. O, Robertson, formerly with the Metro- 
politan Life, has been a pointed general agent of 
the National Life, U.S A., at Dallas, Tex., the 
National having 5 ned the state recently. 


Charles F. Schaus has resigned as rincipal 
of the commercial de — of the high 
school at Big Rapids, Mich., ome district 


sgont of the Mutual Benefit a Benton Harbor, 
ic 

C. B. Wiles, assistant superintendent of the 
Prudential at Urbana, Ohio, has been promoted 
to the superintendency at Vincennes, Ind. Fen- 
ton Parke pe him as assistant superin- 
tendent at Urba 


The Alabama insurance department has decided 
to register all the policies issued by home life 
companies and to require the companies to put 
up the reserve with the department as it accu- 
mulates, 


The Booster organizations of Des Moines are 
endeavoring to have the Modern Brotherhood 
of America of Mason City, Iowa, which is 
considering moving its head office, locate in Des 
Moines. 

St. Louis life agents will endeavor to have the 
Missouri antirebate law amended this winter so 
as to cover the receiver as well as the giver of 
the rebate. Superintendent Vandiver has 
promised to help get the amendment passed. 


The Iowa Life Underwriters Association held 
its regular monthly meeting at the Savery, Des 
Moines, last week. This was the first meeting 
since the summer vacation and no regular pro- 
gram had been prepared. Dinner was se 
and plans for future meetings discussed. 


A rule to show cause why the Independent 
Mutual Life should not close its business has 
been granted by Judge Kunkel, at Harrisburg. 
The rule is made returnable Oct. 15. The com- 
pany, which had its home office at 1527 Chest- 
nut street in July, 1907, sold its business to the 
Pennsylvania Mutual Life. 


The —— Trust Company of Milwaukee, 
trustee for we bankrupt grand ledge of the 

W. of Wisconsin, has petitioned the 
district court at Des Moines for an accounting 
of the books of the supreme lodge of the order. 
It must be remembered that the supreme lodge, 
it is claimed by the grand lodge, abolished a 
million dollar guaranty fund and refused to pay 
ever $100,000 in claims. 


LIFE APPOINTMENTS 





Wisconsin 
Central, Ia—H. S. Wheeler, Lake Mills; 
R. N. Seward, Waterloo; W. A. Morton, Madi- 


son. 

New England Mut.—R, E. Douglas, Waukesha. 
Wisconsin—Joseph Hebusch, Tomahawk; Henry 
Meyer, Spirit Falls; George Tulmer, Athens; M, 
Loberg, Nelsonville. 

New England Mut.—E. C, Brown, Lake Mills. 

N. W. Mutual—P. F. Kretlow, Fond du Lac; 
J. F. Ramsey, New Lisbon; E. W. Hankin, Mil- 
waukee; O. C. Whaling, Ridgeway; Herman A. 
Lueck, Green Bay. 


N. W. Mutual—J. F. Holman, Marion. 
Empire State Surety—J. W. Edwards, 
Lebanon; C. H, Carson, Mt. Vernon; M. O. 
Mock & Co., Tipton; N. D. Morris, New 
Albany. 


Travelers—H. R. Knight, Columbia City. 





Johnny-on-the-Spot 

While a religious meeting was in 
progress near Gallipolis, Ohio, a me- 
teor fell from the heavens and came 
through the tent, causing a panic 
among several hundred people, who 
stampeded to get out. 

No one was seriously injured, but 
great excitement prevailed among the 
people, many of whom thought it a 
spiritual manifestation from on high. 
An insurance agent in the crowd pro- 
ceeded to get busy and within ten min- 
utes after the phenomenon had oc- 
curred had supplied everybodv present 
with literature, calling attention to his 
wares and information as to his ad- 
dress and telephone number. 





AMONG CASUALTY AGENTS 


IT WILL WRITE MANY LINES 


—_—— 


Columbia Guarantee Will Establish 
Branch Offices With Full Author- 
ity to Handle Business 








The Columbia Guarantee Company 
is the name of a new corporation that 
is being organized in New York City, 
with a capital of $500,000 and a sur- 
plus of like amount. 

The company proposes to write acci- 
dent and health, casualty and liability, 
fidelity and surety, burglary and lar- 
ceny, plate glass and steam boiler, reg- 
istered mail and patent titles, ware- 
house receipts and water damage, drug- 
gists, physicians and dentists defense; 
bank deposits; lawyers; automobiles, 
engine and flywheel inspections. 

Branch offices will be established in 
the principal commercial centers, such 
as Boston, Washington, Atlanta, New 
Orleans, Dallas, St. Louis, Louisville, 
Cincinnati, Chicago, Cleveland, St. Paul, 
Denver, San Francisco and Seattle. 
These branches will be in charge of a 
resident stockholder, who shall be a 
member of the board of directors, with 
the underwriting in charge of a repre- 
sentative from the home office. 

These branch offices will have power 
to appoint local, special and general 
agents, and will execute risks at sight, 
in other words each branch will be to 
all intents and purposes a local com- 
pany operating only through estab- 
lished agents and brokers. 

A limited amount of stock will be 
assigned to those who desire to be- 
come representatives of the company 
in any of the principal agency points 
throughout the United States. The 
shares will be sold at $50, par value $25, 
thus acquiring the amount needed for 
the surplus. The company in its an- 
nouncement says, “The company pro- 
poses to advertise liberally, knowing 
that to be the best way to aid agents 
in securing business. Connections pro- 
ducing $500,000 annual premiums are 
in sight in New York City alone, and 
the first year should produce an equal 
volume from the field.” 





Law Held Unconstitutional 


In the case of the United States 
Fidelity & Guaranty and the American 
Surety against Auditor Frank P. James, 
the Kentucky circuit court declared 
unconstitutional the alternative method 
of arriving at the franchise value of 
foreign corporations, now in vogue by 
the state board of valuation and assess- 
ment. The case has been appealed and 
will be finally passed on by the court 
of appeals. 





Agents Now in the Contest 
The General Accident will celebrate 
its tenth anniversary in the United 
States in 1909, and in honor of the event 
has arranged to give to its agents who 





Stock Salesman 


or Agents 


To sell stock of a new general casualty 
company, thoroughly organized; the stock 
is fully protected by law; salesmen fur- 
nished with attractive kit and line of let- 
ters of introduction from prominent men; 
experience proves that stock is a ready 
seller; considered one of the safest in- 
vestments and largest dividend earner on 
the market. Attractive position to men 
of ability and large earning capacity; 
also two general agents wanted. Corre- 
spondence strictly confidential. 


1-6, Western Underwriter 


AMERICAN FIDELITY GOMPAN a 


wr ae eeatieal haa 
Special Inducements to Agents and Bro 


HUTCHINSON ¢ COOLEY, S*serslAdestefor | CHRIS. SCHROEDER ¢ SON, Goneral Agente ter 
159 La Salle Street, cmcanisels 83-85 Michigan Street, MILWAUKEE, 


Woodmen’s Casualty Company) n°7tY FIREPROOF 


(Stock Company) 7 BREVOORT 


Accident and Health; Fidelity and Surety Bonds 
Liability Policy tssued , 





HOTEL 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


Address W. A. NORTHCOTT, President | The Patronage of Insurance Men 
SPRINGFIELD, ILLINOIS, Is Solicited. 


FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 
Ry nag a 976.48 
Liberal Policies, al Treatment to 
rey, Asbae erae, Orshomes Eanssn Ca 





Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts to produeers. :: :: : 











Kea- 
and 


ado, ado, Mieeour, Sow South th Bekota Mia Minnesota, 


OUR PROGRESS EVER | tad — Us GROW. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 


AGENTS WANTED “PERFECTION” POLICIES 


4 are issued only by the 
THE FARMERS & CITIZENS ‘ 
LIVE STOCK INSURANCE Continental Casualty 


COMPANY Company 
OF LIMA, OHIO CHICAGO, Illinois 


Capital Stock $100,000 OO better Accident and Health policies cas 
Contenste ta in Good Territory to Good Mea, 


H. G. OB. ALEXANDER 














When 
be 


Producers 





Insures the lives of all kinds of live 
stock. They need agents in every 











town in the state of Ohio. President and General Manage 
Write them. 1208 Michigan Ave., Chisago, Ill, 
LONDON GUARANTEE AND ACCIDENT CO., Ltd.,°” “sxetino. 
Head Office CONKLING, PRICE 4 WEBB, 
en'l Agts., Ill, Mo. and Ind. 
C H I CA G 0 171 La Salle Street, Chicage 
A. W. MASTERS — 
pinaeneteaeaneattl RATHORD ¢ RATHOND 
Liability, Accident, Health, Gen’l .» Michig 
Burglary and Credit 310 Fort’ 5 Bidg., Deaett 





Tn Ti tinenblipepesceses « «oues 
Surplus and Capital..... ........2+-. 404,715 
Income 1907.......scssccccecsceeees 969,083 


Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago. 








Dhe 


Of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
290-292 Groadway, Mx Yor, 


™ FRANKFORT :.\suicG.s. Ins. Co. 














Of Frankfort-on-the-Main, Germany J Established 1865 
United States Department - - ~- 100 William St, New York, N. Y. 
Em 


Ss and Public Liabilities, Elevator Insurance, Workmen’s 
individual 


Accident and Health 
Debosited with Insurance Departments in the , 


United States for protection of Policyholders $600.000.00 


M. J.G * ti. 
J. GROGAN, Resident oe Cook A ROBBING, mendnct sey Gti a ee Bldg., Cleveland, Obie 


auntie’ Wanted For Unoccubied Territory 
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do a certain amount of new business 
during the coming year a trip to Phila- 
delphia to be the guests of the com- 
pany at a fall convention. This will be 
followed by a trip to Europe, also at 
the company’s expense, by those whose 
new business amounts to enough to 
entitle them to membership in the 
“Honor” class. To qualify for the trip 
to Philadelphia $2,000 in new pre- 
miums must be written between Aug. 
1, 1908, and Aug. 1, 1909, and paid for 
by Sept. 1, 1909. The trip to Europe 
and Philadelphia entails the writing of 
$5,000 in new premiums during the 
same period and only personal business 
written in the commercial accident, 
health and disability departments is to 
count and must be vouched for by the 
general agent of the company. The 
itinerary of the trip will be announced 
later. 





Armstrong Heads New Company 

Robert B. Armstrong, president of 
the Philadelphia Casualty, has resigned 
to accept the presidency of the new 
Consolidated Casualty, being organized 
from Philadelphia but to have its home 
office in Washington, D. C., it is under- 
stood. 

The Consolidated is to have $1,000,- 
000 capital and a like amount of surplus. 
It will write all forms of casualty and 
bonding lines, in fact every thing ex- 
cept fire, life and marine insurance. It 
has been known for some time that Mr. 
Armstrong was slated for the executive 
head of the new company. 

W. Lemar Talbott, second vice-presi- 
dent of the Fidelity Mutual Life, be- 
comes president of the Philadelphia 
Casualty. 


Mr. Talbot says in respect to the 
Philadelphia Casualty: 


The recent articles published in several papers 
with regard to using this company as a nucleus 
for organizing another company will naturally 
create more or less comment and inquiry. Hence, 
I desire to say to all interested that neither 
the stockholders nor directors of the company 
at any time authorized any statement upon which 
such articles could be based. The interests 
which have stood by the company from the be- 
aye to the present time are unchanged, and 

ave placed me in charge as president. It is my 
purpose to prosecute the business vigorously but 
on conservative lines, in which I hope to have 
the earnest cooperation of all connected with 
the company. it is to be regretted that the am- 
bition of newspapers leads to making statements 
without having them properly confirmed, and I 
wish to assure you that, notwithstanding the 
statements which have appeared, the Philadelphia 
Casualty has no intention of consolidating, but 
will continue in accord with sound business prin- 
ciples, and will protect the agents who render an 
equivalent or do their full duty. 





Detroit Agents Organize 
Detroit surety agents have formed 
an organization and entered into an 
agreement not to rebate nor pay com- 
missions to outside parties. Under the 


rules each agency is allowed two so- 
licitors. 





Empire Casualty Increases Capital 


The Empire Casualty Company of 
Parkersburg, W. Va., is increasing its 





capital stock from $100,000 to $250,000. 
Heretofore the company has confined 
itself to West Virginia, but, as it con- 
templates entering Ohio, Pennsylvania, 
New Jersey, Virginia and Maryland, 
the increase in capital becomes neces- 
sary. 





Additional New Rates 

A number of additional rates on cer- 
tain classes of bonds are being received 
at the present time. One new rate pro- 
vides that where there are two or more 
fiduciaries and separate bonds are re- 
quired for them, the regular rate shall 
apply to the first and 15 percent extra 
for the additional ones. Where all are 
included in one bond, the regular rate 
applies. 

In Ohio, where the maximum rates 
on probate bonds are fixed by statute 
a rate of one-fourth of 1 per cent of the 
bond is required where the bond is for 
twice the amount of the estate. 

In states like Michigan, New York 
and Louisiana, where contractors secur- 
ing public contracts are required to give 
a bond guaranteeing that they will pay 
bills for labor and material, the rate on 
such bonds is fixed at one-half of 1 per- 
cent of the penal sum of the bond. 





Question of Sureties’ Liability 

A complicated surety case is on trial 
in the circuit court at Boonville, Ind., 
in which the county is endeavoring to 
obtain from bondsmen and surety com- 
panies $66,000 shortage left by ex- 
Treasurer John P. Walker. The prob- 
lem is to determine whether the short- 
age occurred in the first term or sec- 
ond term or what part in either. The 
first-term bondsmen, for example, claim 
a refund, or credit, of several thousand 
dollars applied on the shortage during 
the second term. 





Did Good Month’s Business 

At the close of the fiscal month of 
September the American Surety re- 
ports $536,430 in bonds issued from 
the Des Moines office with a premium 
of $1,865.21. The largest of these was 
a $50,000 bond for Adel parties, trustees 
of the Thomas Gregg estate. 

Local Manager F. H. Noble of this 
company states that he will introduce 
a bill in the legislature this winter that 
will provide an adequate system for 
canceling bonds and also for the sub- 
stitution of sureties on these bonds. 





Program for Casualty Board 

At the annual meeting of the Board 
of Casualty & Surety Underwriters, to 
be held in New York, Oct. 20, the 
main topics for discussion are taxation, 
annual statement blank and standard 
policy forms. 

Addresses will be made by Commis- 
sioner Barry of Michigan, Superinten- 
dent Drake of the District of Colum- 
bia, Capt. A. W. Masters, United 
States manager of London Guarantee; 
W. C. Mayberry, managing director of 





DIVIDENDS THIS YEAR 


FIVE YEARS AGO we issued our first Premium Divi- 
dend Policy, a Commercial Accident Policy selling for $5 a 
thousand and containing every up-to-the-minute feature found 


in the best accident policies, including increasi 


insurance. 


THIS YEAR the first premium came due, amounting, 
on a $5000 policy, to $5.25. The Assured may renew, se- 


curing the largely increased 


insurance for only $19.75. 


If you appreciate the value of continuous renewals this 


will "look good to you." 


Better be posted on this policy, hadn’t you? It is worth 
handling; a great lapse reducer and the only policy giving in- 
creased insurance and paying an annual cash dividend, begi 


ning with the sixth year, for the reduction of premium. 


» Degin- 


New form just out contains an entirely new feature---IN- 
CREASING WEEKLY INDEMNITY. 





Better write 
us for inform- 
ation NOW. 














THE PENNSYLVANIA CASUALTY COMPANY, - 
M. G. NICHOLS, THIRD Vice PresiDent, 
694 LINDEN STREET, SCRANTON, PA. 





ID r ET TEOMEANY 


PHILADELPHIA, PA. . 


@O0.000 Came THO wien Tat once ron me 





oe, 
Any man in Ohio, Illinois, Missouri, Michigan, Oklahoma or Texas, hav- 
ing a line of Accident, Health or Disability Insurance to place, will do 
best by consulting with the first and only German Accident Company 
in the United States regarding territory and commissions. 

**Definite’’ Policies are the only safe kind to sell 


Address HORACE B. MEININGER, Sec’y amd Gen’! Mgr. 





PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President, 








LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT INDEMNITY 


INSURANCE 





WE WANT LIVE AGENTS. 














UNITED SURETY COMPANY 
BALTIMORE.MD. 


JOHN MCGILLEN & CO., 
GENERAL AGENTS FOR ILLINOIS, 
BORLAND BLOG., 181 LASALLEST., CHICAGO, KL. 
TELEPHONE CENTRAL 4287. 


THE FLETCHER Co., THE ELDRED AGENCY, 


N. W. Manacens. Generar AcEnTs, 
Bank or Commence Bipac., 10 MrrcHect B.oe, 


MINNEAPOLIS, MINN. Mitwaukeg, Wis. 











HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, Pazswwsnr J.T. BURNETT, Szc’r-Tamas. 
Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND 
BURGLARY INSURANCE 


Moore, Case, Lyman & Herrick 
MANAGERS FOR ILLINOIS 


159 La Salle Street 

















Chicago, Ill. 




















Earn More! Write 
Live Stock Insurance! © 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 
surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.00 SURPLUS AS TO POLICYHOLDERS, $124,642.63 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 





Agents 
Wanted 
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the Standard Accident, and Edwin 
Warfield, president of the Fidelity & 
Deposit. 





Joyce and Armstrong in Chicago 

President William B. Joyce and Sec- 
retary David W. Armstrong of the Na- 
tional Surety have been in Chicago this 
week. Mr. Joyce says the surety busi- 
ness generally now is in a more satis- 
factory condition than at any time in 
many years. As to the possibility of 
young companies spreading out and at- 
tempting to build up a business by 
shaving the standard rates, he says 
that if any company should try that it 
would in a short time find itself in the 
position in which some companies have 
been in the recent past. He thinks the 
standard companies would not attempt 
to meet cut rates, but would let busi- 
ness go rather than write it at figures 
which they are convinced would be un- 
profitable. 


CASUALTY NOTES 


_ The German Commercial Accident has been 
licensed in Texas. 

The capital stock of the Security Casualt 
pany of Indianapolis has been increase 
$50,000 to $100,000. 

W. H. Evans has been appointed special agent 
of the Ocean Accident of northeastern Ohio, 
traveling out of the Cleveland branch office. 

During the absence of O. R. Leonard, man- 
ager of the National Surety at Detroit, the office 
is in charge of Frank M. Gray of St. Louis. 

The Massachusetts Bonding captured 
$200,000 contract bond given b Bates & 
Rogers, who secured the contract for the new 
Chicago & Northwestern terminal at Chicago. 

The Bankers | is in enlarged offices in 
the Lemcke building, Indianapolis, where the en- 
terprising manager, Orin D. Walker, now has 
= the space to do business in as he formerly 





Com- 
from 


the 


The Massachusetts Mutual Accident of Boston, 
founded twenty-five years ago by the late George 
E. McNeill, has been transferred from an as- 
sessment basis to a stock company, with a paid in 
capital of $100,000. G. Leonard MeNeill, son 
of the founder, is president and general manager; 

. C. Warren, vice-president; A. E. Denison, 
treasurer, and I. M. Hathaway, secretary. 


NEW ASSOCIATION STARTED 


(CONTINUED FROM PAGE 1) 


than anything else. The greatest pub- 
licity was sought after, so that the pub- 
lic would lean toward the work rather 
than pull away from it. A comparison 
of the past ten years showed a wonder- 
ful improvement in conditions through- 
out the state. Complete harmony has 
been established between the inspection 
bureaus and the association, close rela- 
tions established with the civic author- 
ities in the state, building ordinances 
and electrical codes being secured, pen- 
alties established for not removing rub- 
bish, dry cleaning establishments re- 
moved from the congested districts, gas 
cutoffs for which the fire chiefs were 
begging. Moving picture shows were 
another problem that received atten- 
tion and were restricted. A bitter war 
was waged against the storage or sale 
of fireworks, one of the chief cities 
having passed stringent and. drastic 
measures prohibiting the use of them 
‘except under civic jurisdiction. It is 
expected that nearly all of the large 
towns of the state will follow suit. 

The cooperation of the state fire 
marshal, mayor, chief of the fire depart- 
ment and city clerk is sought so that 
the association may have instant re- 
ports on any important matter and by 
thus working in hand with the civic 
authorities many essential improve- 
ments are obtained with greater ease 
than would be otherwise possible. Mr. 
Speed said the association frequently 
had calls from civic heads for sugges- 
tions. 





Talk From A. W. Jones 

A. W. Jones, chairman of the com- 
mittee on fire departments and water- 
works of the Ohio association, spoke 
of the duties of his committee and how 
it went to work to create a favorable 
sentiment. He said there was a woful 
lack of education on the subject as to 
_how to improve existing conditions and 
it was the object of his committee to 
get the people to band together for the 
betterment of the municipalities and in- 
dividual risks. Publicity along educa- 
tional lines was the motto and it would 





do a great deal to lessen the annual 
fire waste of the country. A campaign 
of education was what they were striv- 
ing for. 

If the civic authorities thought the 
companies were back of the demand 
for improvement there might be some 
hesitancy in complying, but by educat- 
ing the public so that it saw the need 
of and created the demand for such bet- 
terments as might be needed, it would 
be far easier to bring them about. The 
people of the state had already found 
that education along these lines brought 
an increased demand for improvements 
and they had often called on the com- 
mittee to go over matters with them 
again, so that they could get a clearer 
understanding of the situation. 

Duties of the Committee 

Such inspections as the individual 
members of the committee made were 
more apt to call attention to the minor 
defects in a risk and it was the minor 
defect that more often caused a fire 
than the larger one, as the latter was 
more likely to be watched and cared 
for while the minor one was not. 

The duties of his committee were the 
inspection of the waterworks, source of 
supply, character and permanency, 
pressure for domestic use, hose streams 
and pressure necessary in case of con- 
flagration and if mains were sufficient 
and the ability of the pumps to deliver 
amount called for in such a case, qual- 
ity of hose, equipment of the apparatus 
of the department; out and inside wir- 
ing, potentiality of currents, substand- 
ard insulation made safe, and oftimes it 
asked for public tests of the fire de- 
partment. 

Remarks From George H. Bell 

George H. Bell, assistant manager of 
the North British, was called on and 
made a few remarks about the value of 
an association of this kind to the com- 
panies, by which Ohio, a state once un- 
profitable, had been made to show a 
profit through the operation of a fire 
prevention bureau cooperating with and 
throuvh an aroused public sentiment. 

S. E. Cate of the North British spoke 
of the Missouri association’s work and 
what it had accomplished. F. M. Rice 
of the Des Moines told of the plan for 
starting work along similar lines in 
Iowa this fall, and H. N. Wood of 
Omaha said that the real live topic in 
the insurance business now and for all 
future time was this question before 
them—‘“Fire Prevention.” 

Fred B. Luce of the Phoenix of 
Hartford was made temporary chair- 
man of the meeting and F. R. Holtfodt 
of the Phenix secretary. A nominating 
committee consisting of Edward Bli- 
ven, George Stuck, W. E. Van Deven- 
ter and W. J. Sonnen was appointed to 
recommend permanent officers to be 
elected. Mr. Speed was asked to serve 
in an advisory capacity on the commit- 
tee. 

Iowa Men Present 

A number of Iowa specials were 
present in order to get a few points on 
the methods in vogue in Ohio as they 
have called a meeting at the Shrine 
Temple, Des Moines, Oct. 23, to or- 
ganize a fire prevention association in 
that state, at which time C. B. Roulet, 
secretary of the Texas Fire Prevention 
Association, will give a short talk ex- 
plaining the association’s work in that 
state. 

Among those present from Iowa 
were F. M. Rice, superintendent of 
agents of the Des Moines Fire; H. N. 
Wood, of the North British; J. W. 
Warnshuis of the Home; W. W. Wad- 
dell of the O. C. Kemp agency and E. 
S. Phelps of the North America. 

Some of the specials from Indiana 
and Kentucky were present, as there 
is a well defined movement on foot in 
both states toward organizing state 
fire prevention associations and they 
wanted to get all the information pos- 
sible. 

Ohio specials present were A. C. 
Speed, American Central; A. W. 
Jones, New Hampshire; H. W. Clay- 
ton and H. M. Brooks, Germania; W. 
B. Goodwin, Aetna, and C. O. Wood, 
Home. 





PAPERS THAT WERE READ 


(CONTINUED FROM PAGE 2) 
have attained prominence owe it to 
their associates to give their time and 
knowledge to help and_ enlighten 
others. 





ANNUAL ADDRESS IS GIVEN 


Delivered by United States Manager Rich- 
ards of North British 


United States Manager E. G. Rich- 
ards of the North British & Mercantile, 
delivered one of the most forceful an- 
nual addresses ever presented to the 
Northwest Association. He said in 
part: 


_ Science is knowledge, but knowledge arranged 
in an orderly and systematic manner, hence the 
common expression, of red a subject to a 


sive years, which evidence is yet more itive 
as the process of regation is continued. 

Accepting as a fact the conclusion that ex- 
perience is directly affected or controlled by 
this law of average, it would seem clear that 
the conditions under which we insure must be 
such as are in harmony and full compliance 
with its teachings, if we expect to bring our 
business up to a plane at all resembling a 
science. 

We can never secure that harmony or com- 
pliance with the law of average, unless each in- 
surance contract gives the assured protection 
under the same fundamental conditions as given 
by every other contract. 

Rates of —— must necessarily vary ac- 
cording to the measure of the hazard, but the 
proportion of value upon which premiums are 
required to be paid must be the same for one 
insurer as another, or at least in any event the 
loss which the licyholder may sustain must 
not be collectible for any greater proportion 
thereof than the proportion of value which he 
has insured and paid premium for, bears to 
the whole value, otherwise the lightly insured 
= an unjust advantage in the majority of 
osses over the party insuring for full or nearly 
full value because the loss rate thus increased 
correspondingly affects and tends to increase the 





science. 

Fire underwriting is without such scientific 
foundation, and, being a business which is 
chiefly based upon experience and judgment 
rather than knowledge, it can never become nor 
be reduced to a science. 

It is from the well of experience that we 
— judgment. We know for a given period 
and in a stated class of hazard the exact 
amount of loss sustained and number of fires 
causing that loss, against which our records 
show that a certain number of risks have been 
insured in the aggregate for a certain sum, for 
which an aggregate amount of premium has 
been received; from this record we learn whether 
the class, as a whole, has been profitable or 
unprofitable, and its average cost per risk; but 
from it we cannot obtain the cost of insuring a 
specified or single risk, 

Rates of premium for future risks are ap- 
proximated from past experience. Exactness in 
the premium rate is impossible, for the nearest 
approach to specific knowledge which is within 
our reach is that which experience gives of the 
cost in the past of an average risk, an in- 
separable one, in the sea of many thousands 
of its class. 

Beyond this we cannot go, for we are with- 
out information or the slightest means of ascer- 
taining the cost of insuring a standard risk, or 
the defects in a risk which disqualify it for a 
standard grading, which defects are duly item- 
ized and charged for in our various schedules. 
The charges which are made therefor are purely 
hypothetical for the reasons stated, 

Can Not Be Reduced to Science 

The conclusion, therefore, is apparently in- 
evitable that fire insurance can never be reduced 
to a science but must ever be conducted upon 
lines of approximation. It would seem impos- 
sible, however, for one to have spent many 
years in its pursuit and not have reached the 
conclusion that the occurrence of fires, how- 
ever caused, is governed by some law which 
largely controls, if not determines, their fre- 
quency. 

However mysterious or uncertain that law 
may be, every underwriter recognizes it as the 
law of average and is influenced by it in the 
conduct of his business. The individual fire 
seems an incident unrelated to any other fire. 
Even many such, when grouped together, may 
still seem an incongruous collection having no 
special significance. 

But the greater the number and the larger 
the territory embraced, the clearer becomes the 
evidence that some law of average operates to 
produce similar results in successive years. 

he lover of statistics will readily find cor- 
roboratory evidence of this opinion by compar- 
ing ratios of fire loss to amounts insured in the 
United States over a series of years. 


Work of Law of Average 


For instance, for the last ten- years (accord- 
ing to “Insurance by States’) the ratio of losses 
paid (amounting to over one billion dollars) to 
amounts insured, was two-thirds of 1 percent. 
This period is not a favorable one to choose 
for illustration, as it includes conflagration losses 
which, in their aggregate amount, surpassed all 
previous conflagration records for a like period 
in the history of the world, yet with these ex- 
ceptional conditions the highest ratio of loss in 
any one of those years was 1% percent in 1906 
(the year of the San Francisco disaster), the 
lowest was % percent in 1907, and, if the 
Baltimore and San Francisco losses be omitted, 
the pendulum of extremes swung only from .63 
of 1 percent in 1899 to .50 in 1907, during that 
ten-year period. 

hat mysterious cause operated to produce 
these remarkably similar results? Certainly not 
mere chance, else the variations might well have 
been of the wildest kind. 

Similar evidences of average are to be found 
in the well-kept classification books of a single 
company having a medium or large volume of 
business. A single class for one year may 
show a large profit, while for the following 
year it may show a heavy loss, and it will be 
found that the results of any particular group 
are never dependable year after year, for while 
the premiums based upon the experience of 
previous years may be fairly well approximated, 
the losses to occur are an unknown and unde- 
terminable factor, making any adjustment of 
rates to produce a given percentage of profit (as 
is sometimes advocated) as impossible, as absurd. 

Show Small Variations 

Yet when the many classes into which the 
business of that company has been divided are 
grouped together—widely varying as the record 
of profit and loss will be, class by class—the 
business of that company in its entirety will 
(if conflagration losses be eliminated) show 
clear evidence of the law of average by the 
comparatively small variations between succes- 
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pr rate. 
Coinsurance Clause 

This brings us to a requirement which in my 
judgment should be made obligatory upon the 
insurer, as a condition in every policy contract 
without exception, fortified by statutory enact- 
ment, viz., that obligation or condition which, 
unfortunately, fire underwriters have named co- 
insurance. 

Your attention is particularly directced to the 
effect of the absence of this obligation from the 
insurance contract, which prevents a close ap- 
proximation to equitable rates. 

i basic principle of fire insurance being 
average, if every policy issued contained a con- 
dition that the assured should recover in case 
of loss no greater proportion than the amount 
insured bore to some uniform proportion ot the 
value of the property insured, then all losses 
that occurred under such policies would be paid 
on that basis and the ratio then shown of losses 
to amounts written or premiums received in a 
particular class, would be a reliable basis from 
which an average rate could be justly and cor- 
rectly predicated, and no one assured would 
secure any greater measure of protection for 
each dollar of value insured than any other. 
But, of the manifold premiums in a particular 
class for a_ specified time, if, as is now the 
case, some are on a basis of 100 per cent, insur- 
ance to value, others on 80 per cent, and many 
others but very Re? insured, and the ma- 
jerity or perhaps all without the condition above 
referred to, it is plain that the losses sus- 
tained in such class would be in larger propor- 
tion to the premiums as well as to the amounts 
insured, and thus the cost of insurance neces- 
sarily increased to those who carry full or sub- 
stantially full insurance to value, with the 
opposite result for those who insure but a 
part of their values yet secure protection upon 
their full values up to the amount of their 


insurance. 
System of Taxation. 


There is no better way to illustrate this than 
by the system of governmental taxation, for 
the principle is the same in either case. 

If fire insurance should ever be conducted by 
a state or by the national government, there is 
little doubt but that losses and expenses would 
be assessed against the insuring taxpayer in pre- 
cisely the same manner as all other taxes are 
levied, viz., upon the full assessed values of 
property so protected. 

It is reported that the United States Steel 
Cerporation strongly objected to the use of 
coinsurance conditions in its fire policies, but 
when fire insurance was abandoned and the 
corporation carried its own risks, creating a de- 
partment for the purpose, each separate plant 
was required to pay into a common fund annu- 
ally a premium based upon the full value of 
the property; thus, that corporation recognized 
the principle of coinsurance as fundamentally 
necessary for equalizing the cost of insurance 
between its many properties. But our stock 
fire ve are not in an equally strong and 
independent position. 

First—The sentiment for universal coinsur- 
ance is not general, and even if it were the 
companies would not unite in the enforcement 
of such a condition; and 

Second—The laws of several states (largely, 
teo, in the territory of this association) prohibit 
the use of coinsurance in the insurance con- 


tract. 
Inconsistency Is Shown 


It is a singular fact that while these states 
(which prohibit coinsurance) are required by 
law to collect their taxes upon a uniform basis 
of assessed valuation of all taxable property 
(including taxes on the full amount of fire 
premiums collected by our companies), they re- 
fuse that right to fire companies, whose business 
is of a quasi-public nature, and to whom the 
ad valorem —— is quite as essential in the 
levying of their premium tax to meet the enor- 
mous fire waste of the country, as to the states. 

It appears to me that there can be but one 
—— method for equalizing the tax burden 
of fire insurance and that is the plan which 
would require every insurer to insure his prop- 
erty to a fixed and uniform proportion of value, 
and failing to do so, to allow him to collect in 
case of loss no greater proportion of same than 
his insurance bore to the agreed or legalized 
proportion of value of his property damaged. 

Two-fold Effect 

Its effect would be two-fold. 

First—By its use the average rate would be 
reduced because it would be an inducement to 
the insurer to insure his property to the pro- 
portion of value required for full indemnity, 
and in this manner larger sums would be paid 
for insurance and thus the average loss rate of 
the companies would be reduced. 

Second—The average rate would be further 
reduced by the use of the clause, for the lia- 
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ity for loss of each company would in many 
pao be less, because it woul then be liable 
for no greater proportion of a loss than the 
roportion of value insured, the assured receiv- 
a full protection to the extent for which he 
had paid premium, but no more. _ 

I am confident that rates of insurance are 
much higher because of the effect produced 
upon premiums and losses in the manner de- 
oeebed, through the absence of the coinsurance 
principle, and I would not regard an estimate 
ot 25 to 30 percent as unreasonably high for 
such excess ratio of cost. 


Wants Name Changed 


I will add a few brief “‘positive opinions” for 
our consideration; trusting they may at least 
be found worthy of your thought and discussion. 

First—As stated earlier in this address, the 
use of the word “coinsurer” or its coordinates, 
“coi e” or “coi ance,” when applied to 
or used in connection with the assured is un- 
fortunate, to say the least, and their use 
should be tabooed by every underwriter. f 

I ask your consideratin in favor of changing 
the name of the so-called “coinsurance” clause, 
to “loss liability” clause or “assessed value” 
clause, though my own preference is for the 
first of these two. form of the clause 
should always follow substantially that of the 
clause (a - requirement in the state of 
New York, if used at all), which provides that 
the liability of the oer for loss shall be 
in such proportion thereof as the amount insured 
under its policy bears to the value or a stated 
percentage of value, etc., etc. ? 

Second—I commend the plan of making a flat 
charge of 50 cents (not percent) in every rating 
schedule for the absence of coinsurance in the 
policy, treating such as a defect and subject 
to no reduction whatever except tor guarantee 
of clause in contract. Then, in case of accept- 
ance of the clause by the assured (if the state 
laws permit its use), a reduction would 
made in a 1 percent rate of 50 percent, and 
upon a high rate, say of 5 percent, the reduction 
would amount to but 10 per cent; thus auto- 
matically grading the reduction therefor in pro- 
portion to its real value. 


Does Not Create Moral Hazard 


Third—I have never known the use of a coin- 
surance clause for any percentage of value to 
create a moral hazard nor am I able to believe 
it will. Whenever an insured desires to realize 
in a criminal i | upon his insurance policies 
he has little trouble in obtaining all the insur- 
ance wanted, unless generally known to be a 
doubtful or suspicious party. ~ 

Fourth—I do not favor graded or conditional 
coinsurance. Most important of all, the clause, 
if possible, should be made obligatory by law 
ool tee a uniform proportion of the cash value. 


Illiteracy and the Fire Waste 

Some years ago I obtained from the United 
States census report for the year 1900 the 
ratios of illiterates to total inhabitants of each 
state with the hope of discovering by compari- 
son a marked relation between illiteracy and 
fire waste. The result of that comparison justi- 
fied the hope, as it showed that the states having 
illiterates to total population ranging from 2.3 
sen to 10 percent experienced an average 
oss rate of .70. Those states — from 10 
percent to 20 percent of illiterates showed an 
average loss rate of .82, and the states having 
a ratio of illiterates exceeding 20 percent had 
an average loss rate of 1.01. The loss rates 
quoted were for the ten-year period 1894-1903. 

It also appears that the lowest ratios of 
illiteracy are to be found in the states between 
the Ohio river and the Pacific ocean—a com- 
pliment to the territory of this association, 
which we of the Eastern states congratulate 
you upon, and at the same time claim therefor 
on behalf of our ancestors a little of the credit. 


Nebraska Heads List 

Nebraska is at the head of the list, showing 
the lowest ratio of illiteracy of any state in the 
Union, viz., 2.3 percent; Wyoming, Iowa, Utah, 
Washington, Kansas, Minnesota, Oregon, Colo- 
rado, South Dakota, Illinois, Ohio, North Da- 
kota, Michigan, Wisconsin, Indiana, Idaho, and 
Oklahoma, follow Nebraska in the order given— 
the last having a ratio of 5.5; then we reach 
New York with a ratio of 5.97; then follow 

aine, Montana, California, Massachusetts, 
Connecticut, New Jersey, Missouri, Vermont, 
New Hampshire, and Pennsylvania—the last 
with a ratio of 7.6 percent. . 

The foregoing statement indicates a higher 
average of intelligence of the people west of 
the Ohio river than is apparent in the balance 
of the country, and, if so, it is fair to assume 
that the responsibility is correspondingly greater 
for just laws and wise, far-seeing treatment of 
all problems affecting the great burden of the 
fire waste of the country upon property-owning 
insurers. 


Fire Waste in the United States 

One of the serious questions which confronts 
the people of this country is the problem of its 
enormous fire waste which far outstrips every 
other country in its ratio of fire loss. 

The art of poqrention of fire has sqgeoenay 
advanced much less in this country than the 
methods of discovery and extinguishment; but 
when here, as in many parts of Europe, the 
Property owner is made severely responsible 
for any fires which occur on his own premises, 
one vital, perhaps preeminent, cause of our 
immense fire waste, which amounts to nearly 
two hundred and fifty million dollars annually, 
will be reached, because moral hazard and care- 
lessness_ will be practically eliminated, and a 
greater incentive then exist than now for better 
and safer buildings. 
. This work cannot be accomplished by the 
insurance companies. 

he strong arm of law is the only effective 
—~ i which can be employed successfully to this 

How humiliating to the American is the com- 
Parison between the loss records of this coun- 
try and those of Germany, France, and Great 
Britain, where the fire loss is merely nominal 
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and conflagrations, as we know them, are of the 
rarest occurrence. 
Remedy Is Suggested 

Surely we have much to learn from other 
countries in this matter, and no better work 
could be undertaken in our national interest 
than for a_ competent committee, representing, 
the East, Pacific, West, and South, to visit 
some of the countries where fire hazard is so 
effectively controlled, and obtain for our Ameri- 
can cities and towns the secret of their success. 
We have many organizations that are doing 
splendid work in this direction; but all are 
working for improvement in the physical hazard, 
nothing having been undertaken of a combined 
nature to control the personal or moral hazard. 
Personally, I favor and consider practicable 
the enactment of a law which would permit an 
insurer to collect from his insurers, in case 
of fire originating upon his own premises (except 
from known cause beyond his control) not 
more than 50 percent of his loss; and, if such 
fire extended to the property of others, whether 
tenants in the same building or property ad- 
jeining or exposed by his premises, that he 
could then collect from his insurers only such 
roportion of his own loss as the amount of 
oss and damage to his own property bore to 
the loss upon all property involved. 


Certain Exceptions to Be Made 

The law could permit certain exceptions: If, 
in the case of a mercantile house, manufacturer, 
or other property owner, it could be shown to 
the authorities that larger protection from in- 
surance was essential, exemption in all or part 
could be given by special authority, such ex- 
emption being listed, published, and kept on file 
with the police and fire marshal. The enforce- 
ment of some such law would reach the primary 
causes of the larger part of our annual fire loss. 

The pa of better building laws would be 
easy of accomplishment; the fire marshal would 
be in large demand; the insurer be certain to 
see that his building was made safe, that vertical 
and side openings were effectually protected by 
approved devices, watchfulness against careless- 
ness of every kind would be vastly increased, 
and every appliance for extinguishing fires— 
from the automatic sprinkler to the fire pail— 
would be brought into service. 

In this country a premium is placed upon 
carelessness, indifference, and, worse than 
either, incendiarism, by the lack of thorough 
investigation into the origin of fires and the 
ease with which fire insurance is collected after 
a fire has occurred. 

What reduction from present rates of in- 
surance would you, my fellow officials, be will- 
ing to grant for such ———— < your in- 
terests? Would 30 or 40 percent too much? 
I think not; for I fully believe the fire waste of 
this country, by the universal application of such 
restrictive laws would reduced to less than 
one-half of its present total; and a successful 
test of some such plan by a single state, would 
lead to its adoption by others. 

Taxation State and City 

Another matter which we may profitably con- 
sider upon this occasion is the subject of taxa- 
tion, the burden of which is yearly becoming 
more ag meee upon the companies, and through 
them the insuring property owner, to whom the 
burden is necessarily transferred. The system 
generally enforced is not that of a tax upon 
the profits, if any, derived from the business; 
neither is it simply a license system. The fire 
companies of the United States which report 
to New York State paid to their policyholders 
during the last ten years the enormous sum of 
over eleven hundred million dollars for fire 
Icsses. This sum . Yr property destroyed 
the fire waste of the country, to meet which 
millions of policyholders paid premiums to thé 
companies, to be distributed among the thousands 
whose property had been burned. 

It is inconceivable why such funds should be 
taxed, yet the various states in the Union 
collected in taxes, licenses and fees, from 2% 
to 3 percent upon the losses so paid, thus in- 
creasing needlessly the burden of the fire waste 
upon the community. 

Tax on Expenses 

Furthermore, the same percentum of tax was 
collected upon the expenses of conducting the 
fire insurance business, which thus became in 
part a tax upon taxes. 

In brief, these taxes were collected upon 
premium receipts, and as but 2 percent of the 
ertire premiums of eighteen hundred million 
dellars collected during the period named re- 
mained in the hands of the companies after 
paying fire losses, taxes, commissions and other 
expenses, the taxes thus collected became a 
tax upon the property owner and an increase 
by just that sum in the fire-waste burden of the 
country. 

It is interesting to observe the treatment of 
the fire insurance interests in the various sec- 
tions of the country. 

For instance, the states west of the Rockies, 
to which we may add Texas for this particular 
purpose, impose a lighter burden of taxation 
than any other section. The New England 
and Middle states follow by an increased per- 
centage which averaged about 2.50 percent. 
But the southern and western states are severest 
in their impositions upon the companies, their 
percent of taxation ranging from the four lowest, 
Texas 1.74 percent, Colorado 2.48 percent, In- 
diana 2.55 percent, and Nebraska 2.64 percent, 
to the four highest, Kansas 8.16 percent, South 
Dakota 6.12 percent, North Dakota 4.64 percent, 
and Alabama 4.98 percent, the tendency, as a 
whole, being toward a slightly heavier tax in 
the middle west and northwestern states than 
in the south, though the difference is slight. 


Distribution of Taxes 


It should be remembered that the expenses of 
conducting our business must be averaged 
among our insurers throughout the country in 
precisely the same manner as are fire losses, 
and therefore these excessive taxes are not 
simply levied upon the citizens of your own 
states, for they increase the burdens of the 
insurer in other states as well. 








_Is it possible to defend upon any basis of 
right or justice percentages of tax like those 
in Kansas of 8.16, South Dakota 6.12, North 
Dakota 4.64, Michigan 4.39, Iowa 4.28, or 
Alabama 4.98, and others nearly as severe? 


PAPER BY L. F. DANIEL 


Carries a Message of Harmony to Field 
Men 





Lewis F. Daniel of Minneapolis, spe- 
cial agent of the Queen, spoke on the 
subject, “Harmony—A Message to 
Field Men.” He said in part: 


Let us turn our attention to that particular 
kind of harmony in which the field man should 
be vitally interested; the harmony that should 
obtain among a class of business men whose 
interests are so interwoven that the conduct of 
one affects to a greater or less degree the wel- 
fare of all; for I hold that the field man is 
clothed with a degree of responsibility sufficient 
to make him largely instrumental in fostering 
or destroying g conditions throughout a given 
territory. 

Almost every one of us is familiar with the 
old time special agent. “Age can not wither 
nor custom stale his infinite variety.” He was 
map-maker, rate-maker, inspector, adjuster and 
business-getter. The local agents’ guide, = 
pher and friend and an ever present help in 
time of trouble. 

But the business of fire insurance has not 

d the epidemic of centralization and spe- 
cialization now working such economic changes 
in all branches of commercial activity; and as 
time rolled on there burst upon his vision 
sundry map publishing companies who relieved 
him of the pote occupation of pacing off 
the length of the livery stable and st li 





companies under a written agreement to observe 
those rates, some were apprehensive as to the 
results. The move seemed revolutionary and 
so it was, but nevertheless in harmony with 
the spirit of the times, which moves toward 
publicity and a frank attitude toward the public 
on the part of the companies. Under the pres- 
ent system our constitution says nothing about 
rates; estimates being sold to the companies 
or anyone else who may wish them by an 
expert in that line of business. We do not 
have a paragraph, however, relating to “good 
practices” and any member who may feel in- 
clined to start a discord knows that the other 
fellow can go just as far as ~he can toward 
producing pandemonium. 


Praise for the Blue Goose 

I cannot dismiss the subject of the order of 

the Blue Goose with a mere flippant reference 
to that organization. It has a place in our 
business. The process of evolution is but a 
continuous answering of ve d d 
with a series of changes and improvements to 
meet those demands, 
_ The order of the Blue Goose was conceived 
in a_ spirit of goodfellowship. Its birthplace 
and its name are details that may have been 
matters of accident. The phenomenal growth 
that it has had in three years can not have 
resulted from accident or design were it not 
in answer to an actual need that existed in the 
minds of insurance men of today; and that 
social order is just as truly a normal incident 
in the evolution of the fire insurance business 
as were the various other organizations that 
have appeared with the development of the 
business. 

The best results can be reached in our busi- 
ness by the maintenance of and loyalty to 
bodies organized for the pursuit of the best 
there is in the business; just as tne best results 
can be attained by the student of music in 
listening to and joining with well conducted 








over tomato cans in alleys, trying to map out a 
small patch upon the county seat. ter on 
appeared the expert in measurement of relative 
fire hazard, My ne | called “rater” or “‘deanite’’ 
—also various adjustment and inspection bureaus. 
Who can wonder then that during this evolution- 
ary period one could find at times, among the 
rank and file of field men, an occasional pes- 
simistic brother who would exclaim, with 
Othello, “‘My occupation’s gone.” 


Pield Men Always on Hand 


But no. The poor we have always with us. 
No one nowadays disputes the fact that the 
specialization in rate and map making, improved 
risk inspection and cooperation on adjustments 
leave the modern special agent time to develop 
along the other important and manifold phases 
of a business said to be in its infancy. Were 
he not relieved of those details he could no 
more do justice to the planting, cultivation and 
supervision of his field than could the farmer 
of olden days cradle his grain in competition 
with modern farm implements; or the depart- 
ment store manager attend in person to wait- 
ing ag his customers, making change and keeping 


One might say there is nothing left of the 
duties of the special agent that can not be 
summed up in the three words, “Get the Busi- 
ness.” That is indeed a comprehensive phrase. 
It has a ring to it like a war cry and I doubt 
not is pretty generally so used. But if, as 
some maintain, the special agent of today is a 
salesman pure and simple, he were simple in- 
deed and far from pure did he not recognize 
the existence of some code of ethics—some duty 
owed to the welfare of the agency business in 
general. 

Self-preservation is the first law of nature, 
whether it be exemplified in the individual or 
in the group. It is the operation of that law 
that prompts the local agent to fear a rate-war 
in his own town and the same law of self-inter- 
est should be no less potent in keeping ever 
in the special agent’s mind that true saying, 
“What’s good for the Hive is good for the 
Bee,” so that he may bend his efforts against 
demoralized conditions throughout his own par- 
ticular field. 

Not Harmony. But Silence 

So far as I can learn, the field where perfect 
conditions are found does not exist. The visitor 
to such a field would find not harmony but 
silence. Harmony ape activity. hile 
it may sometimes be produced by accident, sus- 
tained harmony is never achieved without an 
effort on the part of the individual to cooperate 
with the group in following a code laid down 
for the general good. 

The life of the field club is in its meet- 
ings. The field club that really lives has an 
annual meeting and outing combined, and by 
the same token the field club without that fea- 
ture is apt to be a “dead one.” It is at that 
meeting ae that the keynote is struck 
and that keynote is “good fellowship.” The 
ane agent who has never attended one of 
these functions has much to learn of the un- 
written work of the insurance fraternity and 
the chronic disturber in the field is quite apt to 
be a chronic absentee on such occasions. am 
forced to admit that the Minnesota & North 
Dakota Fire Underwriters, of which I am a 
member, has furnished me with most of my 
knowledge of such organizations. Our mem- 
bership embraces representatives of both classes 
of companies; any discussion of commissions or 
separation being ruled out of order, and we 
think we have some of the best brands of har- 
mony known to the music-loving public. 

Take in the Mutuals 

We have a correspondence course in harmony 
to which various mutual companies belong, and 
I may - that while working on a plan we 
do not uphold, these companies are officered by 
men of sufficiently good business judgment to 
be actuated by the Minnesota and North Dakota 
watchword, “Get the Rates,” 

When under the old system, with rate making 
machinery in control of the state board, it was 
finally decided to furnish rates to the mutual 





Societies rather than by giving ear to 
those little street bands of Teutonic origin, 
generally made up of a yellow clarinet, a tuba 
and a bass drum; having a limited repertoire 
of the simplest compositions which they play by 
ear, to the great delight of the children in the 
dwelling districts where they are usually found. 





COMMUNITY OF INTEREST 





Paper by President Beardsley of the 
Agents’ Asscciation 





E. W. Beardsley of Hartford, Ct. 
president of the National Association 
of Local Agents, spoke on “Commu- 
nity of Interest Between Company and 
Local Agent,” saying in part: 

_ Although the broker is a very important factor 
in the larger cities, the greater portion of real 
fire underwriting in the United States is con- 
ducted under what is known as the American 
agency system by as intelligent and representa- 
tive a body of men as can be found in any busi- 
ness or profession in the world. These gentle- 
men have, for the most part, been selected with 
great care by the field men and company o 
only after the most careful consideration and 

rticular inquiry as to their qualifications and 

tness for the responsibilities coincident with a 
local agency appointment. The moment the com- 
mission of authority is signed, and the supplies 
delivered, a community a Glue between the 
company and its representatives should be, and 
usually is, established., It is essential that this 
so-called community of interest be maintained 
and that both company and agent respect the 
rights of the other, and recognize the fact that 
each is entitled to the best support and assistance 
the other can give. 

‘The company should, in my opinion, be ever 
mindful of the fact that the agent i by virtue 
of his local environment, in a much better posi- 
tion to judge as to the moral hazard of the risks 
he writes than anybody connected with the home 
office can possibly be, and his acceptance of them 
should be consi ered proof positive that he be- 
lieves them to be all right. 

Should Adjust Small Losses 

The agent is also in an excellent position to 
adjust the small losses, which are of almost 
constant occurrence, and his personal acquaint- 
atce with the assured gives the property owner 
a feeling of confidence that goes a great way 
toward securing an equitable settlement along 
liberal lines without the necessity of paying more 
than the actual loss in order to make the assured 
feel that he has been treated fairly. It also gives 
the agent prestige in his locality and increases 
his importance in the estimation of the assured, 
whc naturally look upon a man in whom such 
confidence is shown by the company as one in 
whose hands his own interests will be entirely 
safe. In recognition of these advantages to him- 
self the agent should, if he possesses the true 
spirit of cooperation, effect such adjustment with 
as little expense to the company as a just and 
proper treatment of the case will admit. 

It is also rr 4 belief that the agent is entitled 
to, and should have, the sole representation of 
the company for the territory covered by his 
commission, with the possible exception of in- 
stances where certain sections of large cities have 
an extensive and desirable foreign population 
which it ig impossible for the American agent to 
reach, and even in such cases the foreign rep- 
resentative should, from my viewpoint, be a su 
agent and report through the office of the regu- 
Zz constituted agent of the company. 

here is nothing so humiliating to a_ real 
underwriting agent, who has the proper pride in 
the companies he represents, as the knowledge 
thet another man in his field also has an agency 
of the same company and is therefore in a posi- 
tion to issue exactly the same policy as that ad- 
vertised by his own office. 

The company is also under distinct obligation 
to the large body of representative local agents 
throughout the country, upon whom it depends 
for its great volume of desirable business and 
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premium income, to limit its appointments to 
men of standing in their own communities; men 
who have the reputation of conducting their 
business upon correct principles, and whose reg- 
ular vocation is insurance. 


Side-Line Appointments 

By cutting out “‘side-line” appointments which 
at present produce so-called ‘‘underwriters” 
from the ranks of bookkeepers of manufacturing 
concerns, hotel men, bank clerks, and even gro- 
cers and barbers, the company can greatly assist 
the American local agent in protecting his busi- 
ness; can materially increase the average effi- 
ciency of its own staff of commissioned repre- 
sentatives, and eventually bring about a greatly 
needed reform. : : 

That dual, multiple, and side-line appointments 
are a bane to the business of fire underwriting 
is becoming generally recognized by those se- 
ricusly interested in bringing about an improve- 
ment of existing conditions, and many com- 
panies have already gracefully inaugurated a 
change of policy in this respect, so that it may 
be safely predicted that within a comparatively 
few years the situation will be greatly improved 
even though the evil may not be entirely elim- 
inated, 

Overhead writing, which a few years ago was 
easily one of the most serious practices with 
which the local agent had to contend, has been 
almost entirely discontinued by first-class com- 
panies, and is now looked upon by underwriters 
generally as lutely opposed to all b 


ethics. 
Duties of the Agent 


The local agent, on his part, should never 
permit himself to labor under the hallucination 
that he is bigger than his company, for it is 
the company which furnishes the indemnity he 
retails to the public, supplies the funds for the 
payment of losses, small aud large, and rebuilds 
cities after serious conflagrations. : . 

He should also realize that he owes it to his 
principal to exercise his very best judgment in 
the selection of risks and never commit the 
company upon anything he would not himself 
accept if he were an officer of the corporation. 
Ii there is any doubt in his mind as to the 
desirability of a line he should submit all the 
facts in the case to the home office and let the 
responsibility of the acceptange or rejection of 
the risk rest there. Z ; 

The agent should be reasonable in his de- 
mards and limit himself to requests that the 
company can properly grant, thereby relievin 
the company officials of the embarrassment 0 
appearing to “turn him down” when they are 
really doing the only thing consistent with the 
interests of the corporation, and therefore of 
the agent himself. : 

It is also the duty of the agent to assist the 
company in keeping down its expense ratio 
as well as the loss ratio. One of the best assets 
an agent possesses in the strength and confla- 
gration-resisting power of the companies he rep- 


sents. 
ts Should Be No Rebating 


The agent should never, under any circum- 
stances, uilty of rebating, either directly or 
indirectly. fie should represent only companies 
whese policies are worth one hundred cents on 
the dollar, and then collect the ——- to the 
last farthing. An agent who rebates should be 
placed in the same class with the shyster law- 
yer and considered unworthy of representing any 
first-class company, ‘ > 

The local agent should also be alive in his 
opposition to hostile legislation affecting the 
business of fire underwriting, and follow closely 
such bills as are introduced in the legislature 
of the state where he resides, using his influence 
to prevent their enactment by appearing against 
them before the committee to which they are 
assigned for hearing, and by interviewing the 
members with whom he is personally acquainted. 

The state and national agency associations are 
doing excellent work along these lines, and are 
proving themselves invaluable to the ——= 
in this respect, but the responsibility shou d not 
be left entirely to them as the individual agent 
is often i 





in a position to lend valuable aid if 
he will but take the necessary time and inter- 
est in the matter. 

Local agents throughout the country are great- 
ly indebted to the National Association of Local 
Fire Insurance Agents for the magnificent work 
it has done during the past ten years in bring- 
ing the local agent back to his own, in exerting 
their influence to put an end to bad practices in 
fire underwriting, and in offering suggestions de- 
signed to place the entire business upon a higher 
and more dignified plane. 


Attitude of Companies 


The association was at first treated by the 
company managers either with open aoe or 
quiet tolerance, both of which feelings have long 
since been replaced by sincere admiration as the 
objects of the organization have become better 
understood, and its members have had the oppor- 
tunity of demonstrating by their conservative 
action that it is their desire to work for and 
with the companies rather than against them. 

The company managers recognize this and 
have shown their appreciation in many ways, 
chief among which was the appointment in New 
York, a few years ago, of a standing joint con- 
ference committee of six, which annually meets 
with a similar committee of the National asso- 
ciation for the discussion of matters of common 
interest. 

In addition to the joint conference commit- 
tee there has, during the past, year, been estab- 
lished by the National association a western _con- 
ference committee, of which Clarence S. Pellet 
of Chicago is at present_the able chairman, and 
I would urge that the Fire Underwriters’ Asso- 
ciation of the Northwest cooperate with that com- 
mittee upon all subjects of mutual interest, be- 
lieving that these two great organizations work- 
ing in harmony would create a power for go 
that would make itself felt throughout the entire 
northwest. c 

In order to secure the best results in our busi- 
ness, gentlemen, and make its conduct really 
“worth while,” we must have cooperation be- 
tween company and agent. Not half-hearted. 
selfish assistance, but real cooperation, which 
shall be, in the fullest measure, and broadest 





interpretation of the phrase, a close community 
ot interest. 





EDUCATIONAL RESPONSIBILITY 


Paper by O. BE. Lane, State Agent Scot- 
tish Union & National 


O. E. Lane of Denver, Colo., state 
agent of the Scottish Union & National, 
read a paper on “Educational Respon- 
sibility in Underwriting,” saying in 
part: 


At this period, when a great share of under- 
writing attention is finding devotion in the 
enlightenment of the American public, as to 
fire insurance methods and their justification, 
it may be profitable for those of us engaged 
directly as company servants to look to the 
sources, outside of actual experience, whence 
come our ideals, our hopes for the future and 
its betterments. 

Undoubtedly, in a business so comprehensive, 
and which demands very frequent personal 
authority of wide scope, some keen anxiety 
must be felt by those of last responsibility when 
they contemplate the meagre opportunities of 
education leading directly to the grasp and dis- 
charge of executive duties which fall even to the 
lot of the field man. Young men must neces- 
sarily continue to engage in our profession; 
experience is to be had only at the expense of 
time and observation, and with whom lies this 
onerous duty of providing the best obtainable 
ney instruction, by precept, for those 
who are later on to form the ever increasing 
army of men necessary to the fire insurance 
world and the American agency system? 

Primarily—it lies with the companies! 
Opinion, like the pendulum, obeys the same 
laws, and if it swings past the center of gravity 
on one side, it must go a like distance on the 
other, and if now, in our eagerness to meet a 
demand for popular initiation in those seeming 
mysteries of our business, we overstep the true 
point where conviction may rest, let us, at least, 
face the need of better facilities for internal im- 
provement! 


Company Gets First Benefit 


The great fact, which points the economic 
duty of company action in this sphere, seems 
to be found in the necessity of more efficient 
work in every branch of our business, and in 
the increasing need for specialization in its 
various departments, for in the end, the com- 
pany as an institution, is the first to reap the 
profit reward which must follow a higher and 
more intelligent service. 

The human intellect is said to be so consti- 
tuted that general ideas are the result of par- 
ticular observations, and if this be true, in the 
case of a man—without book or teacher—it 
would be apparent that he could readily associate 
some particular with every general idea, and 
that such a process of mind should constitute 
“natural education” seems entirely rational and 
is borne out by experience. Contrarily, the 
usual and artificial method of absorbing—first— 
the general conclusions of what others have 
thought and said, results in the cramming which 
invariably befogs, and must be later on dis- 
carded. 

If there exists any merit or importance to a 
man’s career, if he prepares himself carefully 
for some special business, it is all the more 
necessary and advisable for him to early turn his 
attention to its plan; that is to say, the minia- 
ture sketch of its general outlines—its main re- 
quirements, and here, it seems to me, is where 
a great business—such as ours—is failing mis- 
erably in not pointing out in some degree a 
few of the more important requirements for suc- 
cess in its work. 

How many of us deliberately chose fire in- 
surance as a life work? How many of those 
who did so choose, came to its duties with any 
definite ideas as to its requirements—even pre- 
supposing a natural “bent’’ what encouragement 
or assurance did we encounter in the way of 
prescribed preparation? What rule or measure 
of latent native ability did we find to aid us 
in determining even a choice? Generally speak- 
ing, we found the same path which led ‘up 
and down” from office boy, in a general agency, 
or policy clerk in a local office, and it was 
not the burning bright light of future fame and 
fortune which attracted us—it was the chance 
to make a more or less honest dollar, and keep 
the wolf from chewing off the door knob! 


No Definite Educational Plan 


In our profession there continually arises 
enough of new and perplexing matter to demand 
the oe see of even the older and more 
experienced, and it should be apparent that if 
the beginner can be taught anything by precept, 
concerning oft repeated situations, he should 
be entitled to avail himself of an opportunity 
which hardly exists today. Even the existing 
literature of fire insurance is practically in- 
accessible to the neophyte, and all he can obtain 
with ease, is a lot of general ideas when his 
start should be made by practical instruction 
and particular observation, first, in order that 
his later generalities may acquaint him with 
both sides of his experience and afford a right 
standpoint. 

That this view is not, or has not been, shared 
by a great majority of the companies, seems 
evident, as no such method of teaching has been 
adopted to any extent, but that it is a true 
method cannot be denied, without denial also 
of our conclusions as to what constitutes natural 
and rational education—and surely a man gains 
knowledge in underwriting through identical 
processes of mind as in any other subject. 

hat relation does our present policy of 
educating the public bear to self preparation? 
It is obvious, that our latest attitude, with its 
recent changes in the rating machinery, and the 
abandonment of formerly accepted policies of 
silence, is prompted by some opinion of the 





public which has found expression in hindrance 
to the then methods, and the opinion of the 
public is founded solely upon its intelligence, 
which we know is often faulty, but which is 
almost invariably inspired and guided by those 
engaged in our business, in some one of its 
branches which has direct public contact. For 
example, in one of our middle western states, 
which has a strict anticompact law in its statutes, 
the story is related that its enactment found 
immediate cause in the mistakes of one man, 
in general company employ, and the “public 
opinion” of a whole commonwealth was colored 
by that single mistake. A similar tale is found 
in connection with the valued policy law of this 
same state. 


Preliminary Training Needed 

And so, from those in contact, does the public 
take its leads, and if the universal sign in this 
era, in every human institution, in commerce 
and in the state, is a mew candor, which in 
business is finding expression in a spirit of 
“commercial kindness” and publicity, how 
necessary must it be to look to the equipment 
oi those who are, later on, to do the public 
educating, by contact with the public. very 
ccmmunity necessarily involves, as a prime con- 
dition of its existence, mutual accommodation 
and restraint, and the insurance community has 
need of its share of each, and that need must 
be supplied by those of us in it—as between 
ourselves and the country at large. This spirit, 
it seems to me,—and now to quote from a 
paper read here, at a meeting shortly previous, 
“lies behind that idealism which is striving for 
the best there is in fire underwriting.” It is 
necessary, if these general statements be true, 
that there be constantly in preparation men 
schooled in scientific research, and with a 
foundation for use in the application of the 
advanced methods which are and will be devel- 
oped; men who have acquired clear and correct 
habits of thinking back—for even experience is 
without value unless we are able to recapitulate 
past actions, impressions and sensations—to com- 
pare former with present judgments, and on this 
broad fact rests the very value and justification 
of keeping classifications upon which is based 
our whole system of rate making. Such a pre- 
liminary training for fire underwriting, as a 
rofession, would tend to bring to its work 
arger additions of that class of men who know 
how to think, and who do think as they pursue 
their daily avocations, and would decrease the 
practice of rushing to conclusions without con- 
sideration of facts, and the snap judgments and 
erroneous beliefs that have misled us in the 
past, particularly in rating matters, would be- 
come less frequent in occurrence. 

Since the adoption of the analytic system for 
the relative measurement of fire hazard, a need 
of greater pressure than ever before has been 
felt for just the type of men we should be 
preparing, and that such need has come into the 
rating end of our business is no cause for 
criticism of the system which has produced it, 
but rather does it foreshadow a demand which 
will grow and to supply which we should be 
laying plans. 

Engineering in all of its diversified branches— 
mining, railroading, electricity, architecture— 
claims first call upon the product of our tech- 
nological institutions, and the fact that modern 
fire insurance methods need a generous share 
of the best these schools can turn out, is not, 
as yet, fully appreciated. 


Facilities Now at Hand 


If those in our profession whose opportuni- 
ties for self-instruction have been greater than 
others, owe a duty toward the rest of us and 
to the future, certainly it may lie in giving 
broader and better instruction along lines pre- 
liminary to actual experience, than can be had 
teday. How it shall be done remains to be 
worked out by those of greatest wisdom in our 
business, but why not establish ah expressed 
dcmand for this training?. A demand to be 
made upon our schools and institutions of 
higher learning! Already courses of lectures 
have been made elective in several of the larger 
eastern universities—notably Harvard, Yale, the 
University of Pennsylvania and New York Uni- 
versity, but in most cases the work has 
been narrowed to the few men who could 
attend these courses, and the lectures, while 
by men eminent in the profession, have not, 
apparently, possessed the pedagogic value which 
would attach in regularly prescribed courses of 
study, parallel with the lecture work. When 
it is possible for men who seek entry of our call- 
ing with a desire to be as fully prepared for 
its duties, as is practicable, without working ex- 
perience, to generally enjoy such immediately 
useful instruction as is afforded the members 
of the Fire Insurance Club of Chicago, a valua- 
ble step will have been taken. 

If there is any responsibility in this matter, 
art of it is with those of us now active in the 
wsiness, and when any wrong statement is 
mede, whether in public or in ordinary business 
intercourse, and is well received—at least not 
refuted—we should see to it that the matter does 
not rest, that light is thrown upon it, that it be 
thought over, discussed, so that after a time, de- 
pending upon the intricacy of the problem, every 
one will come to understand that which a clear 
head saw at once. This kind of education is a 
duty with us, in this association. 

To acquire a complete knowledge of under- 
writing, in the broadest sense of the term, may 
be said to constitute the aim of all our educa- 
tional efforts, and since it is true, that the goal 
for most of us is a distant one, we must be 
content to trim a course that is as near right as 
present conditions will allow, having constantly 
in mind the fact that experience is the fruit of 
life, rather than a method of education; that it 
is the looking glass by which we dress the 
wounds of our mistakes, and that we owe to our- 
selves and our profession every reasonable pre- 
caution against a repetition of the same mistake 
—not individually—but collectively, so that the 
business may have less and less need for in- 
ternal strengthening in the equipment of its 
members, and may afford its new-comers a rea- 
sonable chance to profit by the experience al- 
ready gained. 
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PAPER BY C. H. PATTON 


Cleveland Man Talks on Schedule Rating 
and Field Conditions 





Manager C. H. Patton of the Cleve- 
land Inspection Bureau in his paper on 
“Schedule Rating and Field Condi- 
tions,” said: 

We must acknowledge that the charges “and 
credits and even the basis rate of a schedule, 
are all of an arbitrary nature. This is not a 
serious fault, inasmuch as it is not difficult 
from other standards of measure, “the units of 
which were fixed in a more arbitrary way.” 
In a properly constructed schedule, and there 
should be but one—a universal schedule—these 
charges and credits should harmonize as their 
relation of departure and importance differ from 
a standard risk of the class to be treated. 

The assured, after glancing over his schedule, 
most naturally enquires as to how we arrive 
at such and such a charge. To this the 
average rater is apt to tell him that every 
charge is carefully computed from the exact 
experience tables of insurance companies, This 
the rater knows to be incorrect, and if he is 
serious for a moment that the average insurer 
believes him, he is mistaken. The same man 
can no doubt produce schedules upon similar 
risks in the four bordering states, and not find 
one of them alike. When shown these, and 
asked to explain, the rater calmly says that the 
fire records of the bordering states are greater 
or smaller, as the case may be, and that which 
governs in his own state or city has no bearing 
at other points. The rater, perhaps is not to 
blame for this. He really may not be in a 
pesition to offer a good explanation. It is rather 
an omission of the insurance companies, in 
their failure to convince the general public that 
their theories, even though of a_ well-founded 
nature, are not more uniformly practiced. The 
general insuring public will accept a_well-bal- 
anced theory, but hardly unwarranted diversified 
practices. The public will approve of a univer- 
sally established schedule, but cannot fail to 
condemn multiform applications. 


Three Prominent Features 

By the application of schedule rating, among 
the vital measures to be taken care of, perhaps 
three features in particular stand out more 
prominently than others: Reference is made to 
the establishment of a proper basis to employ 
to a town or city, in keeping with its fire pro- 
tective merits, past fire record, and conflagration 
hazard. Next, the employment of an equitable 
method of reaching results, so practiced that the 
fire tax may be equitably distributed in uniform 
recognition as each risk bears to its classified fire 
hazard and loss record. The third feature re- 
lates to the individuality of the schedule, its 
manner of application being directed towards a 
reduction in the fire loss by the removal of 
faults of construction, of mismanagement, haz- 
ards and other features therein considered. 

Could there be formulated and placed in 
Practice everywhere a uniform schedule, con- 
structed on engineering principles, as to the 
basis rate—this to be used in connection with a 
consistent skeleton of charges and credits; also 
occupancy, hazard and exposure tables, together 
with uniform treatment of the coinsurance 
feature, such an achievement in a few years’ 
time would do more to establish rate conditions 
than anything else. 

There has never been a more opportune time 
than the present to apply a universal schedule. 
The insurance rating situation throughout the 
country is badly in need of more uniform treat- 
ment. Large insurers would welcome it. This 
is more strongly emphasized by the combination 
in general of mercantile and manufacturing 
interests. These interchangeable relations have 
directed closer attention to the essential feature 
of fire insurance. Insurance rates and condi- 
tions are receiving keener observation and comi- 
parison than formerly. Widespread variations 
in rates have shown inconsistencies that have 
become difficult to explain. 

Local Schedule Rating 

Local schedule rating meets with a high de- 

gree of satisfaction. When local insurers are 
apprised of the fact that every insurer in their 
own city is being treated alike, under a schedule, 
they are largely satisfied. The insurance com- 
panies are also contented, because they know 
that the schedule principle appeals to their 
agents as well, and aids the companies in the 
improvements of risks. All interests, appar- 
ently, are satisfied, for the reason that a 
schedule is applied. It has not made a great 
difference in past years as to who might be the 
author of the schedule, or who applied it. The 
schedule made the result; and so long as 3 
schedule did so, and every one received like 
treatment, such was agreeable. 
. discouraging feature in schedule rating is 
the absence of means to prevent the introduc- 
tion of hazardous features and changes affect- 
ing the fire hazard, after the rate has been 
established. All ‘scheduled risks should be re- 
inspected at least every three months. This, we 
know, is almost an impossibility. Even at such 
intervals, it is not uncommon to find the con- 
ditions so changed as to warrant an increase in 
the rate. In the absence of a more rigid policy 
contract and more frequent inspection of prop- 
erty, the schedule system is quite generally 
mistreated. Could insurers be made to strictly 
live up to the conditions under which the rate 
is made, the value of the schedule system 
would be more apparent. We believe that were 
the home offices of companies to show more 
interest toward aiding the inspection officers to 
obtain corrections, as outlined in inspection 
reports constantly sent them, a marked improve- 
ment would result. The agents should also be 
urged by companies to assist in obtaining im- 
provements. 

Rates published under a schedule should be 
made conditional upon the policy form to be 
applied. The policy form is of as much and 


October 8, 1908. 














ee 





October 8, 1908. 





THE WESTERN 


UNDERWRITER. 


17 








often eater importance than the rate. An 
agent desiring to age free privileges by in- 
dorsement and at the expense of the insurance 
company, should be placed -in a position to 
charge additional premium therefor. The rate 
should carry with it the nature of the form 
to be used, and variations and privileges should 
be penalized accordingly. Present rating prac- 
tices are w in this one respect, 

Either through lack of knowledge of the 
schedule, or by misrepresentation, insurance 
people, in their eagerness to support the sched- 
ule, are inclined to overestimate the exactness 
of schedule charges and statistics. The schedule 
system, as now practiced, is strong enough to 
defend itself on truthful lines, and should be 
represented to the public exactly as it exists. 


Constantly Changing Schedules 

The practice of introducing new schedules 
every few years, creating wide differences in 
rates, also tends to disturb communities, and 
creates public criticism of insurance practices. 
Uniform applications would largely obviate this 
sition. 4 
oP rhe difficulties that would be encountered in 
establishing a universal schedule would be many. 
Temporarily, the rates in every town and city 
in the country would undergo a change. Great 
advances would be made here and there, and 
at other points reductions would result. Cer- 
tainly, with the established future conditions to 
which to look forward, the reaction could tem- 
porarily be endured. Every time a locality is 
treated under a new schedule—and this has 
happened frequently in many sections in recent 
years—these same conditions are confronted. 
Uniform treatment and an established schedule 
is necessary to create a settlement of rate 

disturbances. ae 5 
The so-called fireproof building is treated 


differently everywhere. There is so much varia- } 


tion followed in the treatment of this important 
class that raters, no doubt, would gladly welcome 
some uniform and equitable method of appli- 


tion. 
— Attitude of Raters 


Serious and far-reaching mistakes are some- 
times made in introducing a new schedule, by 
failure to select the proper time to do so, or 
by the rating authority in displaying hesitancy 
and fear that something awful as a result may 
happen. Where conditions warrant that a town 
or city should be rescheduled, if the rater can 
offer good arguments for so doing, and can 
apply a schedule in which he has faith, and 
which he believes may well serve all interests, 
he should go ahead and do the necessary work. 
In connection therewith, he should let the fact 
be known to the companies, the agents, and 
the public. He should give his reasons for the 
rerating, and should afterward be prepared to 
voluntarily furnish individual insurers with all 
data and assistance leading toward an improve- 
ment in risks and recognition in rates. The 
public should be educated to believe in his 
schedule, as should the agents also. Failure of 
the rater to support his schedule and to instill 
the same faith in the minds of the agents and 
the public will invariably invite local opposition 
and disturbance. ; a 

The rater should not be placed in a position 
to appeal to the agents or the public and beg 
permission to apply a proper schedude. He 
should go ahead and do so, preparing his good 
reasons to offer afterwards. If his arguments 
are sound he will win the opposition over with 
but little difficulty. In the past, and even at 
the present time, in the absence of a universally 
applied schedule, local rating authorities are 
not in as strong a position as otherwise to fully 
substantiate their action in such instances. 

By no means should a rater undertake to 
mollify an established schedule to meet indi- 
vidual grievances. The moment a single risk 
is thus given an advantage over others, that 
moment the value of the schedule is thrown 
away. If an error is made in framing a rate 
it should without hesitancy be corrected. Under 
no circumstances, however, can a rater afford 
to discriminate by favoring insurers or agents 
who may be a little stronger than others in their 
complaints or arguments. 

Schedule Should Cover All 

The schedule system should be broad enough 
to include all classes of insurable property, in- 
stead of being confined to mercantile and manu- 
facturing risks. It would be almost an im- 
possibility, short of a tremendous task and_ex- 
pense, to schedule dwellings, for instance. Con- 
sidering that the individual liability of a com- 
pany, however, is greater on the average dwell- 
ing insured than a company would assume on 
the average mercantile risk, why should not 
dwellings be treated individually on their merits? 

Few of us realize the extent of time and 
labor attached to applying the average schedule. 
To properly treat a risk, it is first necessary 
to have a competent man; a man with a fair 
egree of commercial knowledge—of nearly 
everything. He should understand the schedule; 
he should know something of construction, of 

zards; how to analyze an ees and know 
the merits of all protective appliances. He must 
€ qualified to make a thorough inspection of the 

; to write an intelligent report of it for 
the benefit of others; to apply the schedule, and 
to deal with the assured as to improvements. 
He must be fair-minded in dealing with the 
risk, Without these qualifications, a rater is of 
but little value. Frequently repeated visits are 
necessary before the permanent rate is estab- 
lished. The rate must be published and mailed; 
a report, and sometimes a diagram, made; 
fcllowed by correspondence. Considering that 
each risk scheduled must be treated in this 
manner, an idea can be obtained of the time 
Tequired in the average individual case. 
Time for Universal Schedule 

It would appear that the time is near at hand 
to replace the existing schedule systems by a 
universal schedule. is idea is by no means 
@ new one. The same thought was forcibly 
advocated some ae years ago, at the time 
of publication of the Universal Mercantile 
Schedule. Strong arguments were then ad- 








vanced by its author and able coworkers for 
the adoption of a universal schedule. These 
arguments are yet applicable. Are the insur- 
ance companies real i 
task? Would it avail anything? Could it be 


to meet constantly changing conditions? Would 
the companies join in furnishing experience 
tables to work upon, and would they support the 
measure? 

Before stock fire companies would consent to 
such a plan, and before such statistics could 
be worked into a universal schedule, and suc- 
cessfully applied, the public necessarily would 
have to aid the movement. Insurance companies 
would have a perfect right to ask for uniform 
state laws—or a national law—governing fire 
insurance. Uniform coinsurance practices and 
a standard policy form would be essential. 
The companies would also be justified in de- 
manding protection from unfair and unreliable 
competitors. Cooperative and mutual companies 
should be legally required to assume their pro- 
portion of the general class of insurance, in- 
stead of being permitted to select only the choice 
risks, and to operate under the most liberal 
conditions, to the great disadvantage of stock 
companies otherwise heavily taxed. 

Remove the forenamed objections, and the 
necessary statistics for a universal schedule 
would not doubt be forthcoming. 

The other features necessary to formulate a 
universal schedule could be more readily col- 
ected. The expert engineering advisers em- 
_—~ by the companies in rating organizations 
y the National board, and by the Underwriters 
Laboratories, together with the standards of the 
National Fire Protection Association,’ would fit 
the companies with full knowledge towards 
adopting all necessary features pertaining to the 
construction of a schedule. These features 
could be well applied in connection with proper 
classification tables, 


Should Work Automatically 


A umiversal schedule system should neces- 
sarily be so constructed as to automatically and 
without delay advance or reduce insurance esti- 
mates to meet general conditions. In instances 
of large conflagrations, or consecutive years of 
insurance prosperity, certain exigencies some- 
times warrant a prompt readjustment in rates. 
Such readjustments should be general and con- 
sistent. Past practices of advancing rates in 
certain localities, and doing nothing at other 
points, to make up for losses thousands of miles 
away, have met with strong opposition and 
disturbances. This trouble has arisen not alone 
from the public, but underwriters are at vari- 
ance as to the wisdom of such a policy. 

An important feature for consideration would 
be the manner in which to treat the conflagra- 
tion districts of our large cities. Until such dis- 
tricts are modernized, or unless placed under 
the very best means of fire protection, it would 
be an almost impossible task to establish an 
equitable basis of treatment therefor. These 
districts should be called upon to pay a special 
conflagration tax until such time as their mu- 
nicipalities would adopt and enforce proper 
building ordinances, and provide ample fire pro- 
tection. Uniform methods would largely aid 
in establishing such conditfons. 

Many other lines of insurance practices are 
today of a uniform nature. Through the assist- 
ance of the Underwriters’ Laboratories and the 
National Fire Protection Association we have 
standards for fire protective appliances, which 
standards are being required at almost every 
point. The Underwriters’ Uniformity Associa- 
tion is also making it possible for the com- 
panies to obtain a uniform system of inspection 
reports, diagram key, and uniform nature of all 
publications issued by boards and bureaus. Uni- 
formity is being worked —— other branches as 
well, and let us hope that the opportunity will 
soon present itself to take up the edule 
branch in a similar manner. 


Use of Dean System 


By that said concerning the benefits that 
would result by the introduction of a universal 
schedule, there is no desire to ignore or to 
speak disparagingly of existing conditions. In 
fact, schedule rating is generally followed 
throughout the country at the present time. As 
a general comparison the schedules are of a 
~~ order and are well serving the purpose as 
a local measure. The schedule system, as now 
practised, we can truthfully say, is entitled to 
full recognition for the general good conditions, 
such as they are. A great achievement was the 
recent adoption of the Dean, or analytic, sched- 
ule, in the middle and western states. By this 
measure the second extensive and more suc- 
cessful move towards uniformity has been in- 
troduced. The difficulties to be overcome were 
many; but through hard and persistent efforts 
the movement won out. The results are most 
gratifying, and the future extension of the 
schedule to other fields looks encouraging. 
Briefly, we can say that the schedule has met 
with much favor. The results appear to be 
satisfactory. Extensive physical improvements 
in risks have resulted from its application, and 
its uniform consistency has carried with it good 
arguments. These facts should warrant our 
full recognition and endorsement. 





TALES ON INDIVIDUALISM 





Paper by Raynolds Barnum, Special Agent 
of Agricultural 


Raynolds Barnum of Kansas City, 
special agent of the Agricultural, read 
a paper, “Individualism in Fire Insur- 


There never was a time, since fire insurance 
became such an important factor in the busi- 
ness world, that individualism was so necessary, 
and, owing to the many stringent insurance laws, 
so compulsory as it is today. Every company 
conducts its own business in its own way, col- 





lects its premiums, pays its losses and ex- 

nses out of its income, distributes dividends to 
its stockholders, and appoints agents of its own. 
Therefore, it must be con that to have 
= in each other is a very essential 
actor. 

We have laws of all kinds affecting our 
business, but fortunately there are no laws 
prohibiting our being square with each other. 

A field man of today must give his business 
his best efforts all the time in order to hold 
his own and get the results for which we are 
all striving. e must have a thorough and 
well-digested knowledge of the business, thus 
giving him confidence in himself, which will 
inspire his agents with confidence in him. In 
order to be a successful field man it is abso- 
lutely necessary to have the confidence of your 
company, your fellow field men and your agents, 
and the only way to gain this is to deal fair 
and square, 

Striving as hard as we must to hold our 
remiums up and make that annual gain we are, 
if we are not careful, apt to yield to tempta- 
tion and do something not in accordance with 
the ethics of our business (if the opportunity 
presents itself), in order to secure some addi- 
tional premiums; but, not having taken advan- 
tage of this opportunity, how much better we 
feel when we meet our fellow special who would 
otherwise have lost the business. 


Adjustment of Losses 

In the adjustment of losses the adjuster and 
the company should always strive to give the 
honest claimant the square deal, not taking ad- 
vantage of him simply because some minor con- 
ditions of the policy have not been complied 
with. Fortunately, the great majority of the 
companies do not sanction anything but a liberal 
interpretation of their policies, and, as a 
result, a very small percentage of fire insur- 
ance claims ever reach the courts for adjudica- 
tion. 

A special agent must ay 4 the business and 
the more book learning he has on the subject 
the better equipped is he, but he must acquire 
his real knowledge on the ground. 

It is not difficult for a oneal agent to 
transact the business in his field so that he 
will be a credit to himself and his company 
respected; and yet, he can do otherwise. It is 
true that a company, having high ideals and 
adhering to the best practices, is not very apt 
to have in its employ a special agent who is not 
in full sympathy with its principles and acts 
accordingly; yet a company, which is lax in 
adhering to the best practices, is also very apt 
to secure the services of a field man who be- 
lieves in being on the square, and he handles 
his own particular field with little friction. 
While he may not be permitted to attend board 
meetings, his competitors and coworkers know 
where to find him, he is honored by them and 
gets results. 

How Comradeship Is Developed 

Such gatherings as we have here today, our 
field club, state board, and Blue Goose meet- 
ings are some of the best panaceas for the ills 
of our business, for it brings us together in a 
spirit of good fellowship, cements friendships, 
and thus lessens in a great degree the proba- 
bilities of unfair competition. The backbone of 
all state boards, etc., is confidence in each 


other, 

The field man of today is a man of great 
responsibilities, but what ambitious man does 
not welcome responsibility? The most success- 
ful companies are those who give their field 
men plenty of rope; if they hang themselves it 
is their own fault, but the special agent, who 
is not hampered with a lot of red tape from 
his company, is the one who always has his 
heart in his work, is always cheerful, and gets 
results. Some companies try to do too much 
field work from their offices, while, at the same 
conte they are paying some man to do it in the 


fie 
Appointing Dead Agents 

There are some companies who seem to expect 
their special agents to plant an agency in each 
town they visit for this purpose; or, perhaps it 
is the fault of the special—wherever the blame 
the result is the same; that many agencies are 
established which are “dead” from their in- 
ception, and a great many times the field man 
was not led to believe that they would be 
anything else. Why should a field man waste 
the company’s money in this manner? 

Many of the ills of our business are laid 
at the door of the “side-liner,”” who, many 
times, knows practically nothing about the in- 
surance business, but it seems to be impossible, 
under the present methods of transacting our 
business, to eliminate him. However, if more 
care was exercised in selecting such representa- 
tives we would have less trouble. 

Why is it that in the fire insurance business 
we find so much friction, dissatisfaction and 
general discontent? Lack of confidence in our 
competitors, I believe, is one of the chief 
reasons and this could be eliminated by the 
square deal. 

I have often wondered why some companies 
in their various forms of advertising, state that 
“all losses are promptly paid.” If a man bor- 
rows money from a bank and gives his note, 
due on a certain day, taking same up at the 
proper time, he does not go up and down the 
Street telling everyone he may meet that he 
paid his note when it was due. It seems to me 
that the insurance business is in hard lines 
if it is necessary for us to advertise that we 
meet our just obligations. 

How often it is the case when a company is 
unfortunate in having a serious run of losses, 
that it lets down the bars and commences a 
mad scramble for premiums, losing sight, in 
many instances, of the “square deal.’ 


Publication of Rates 
In the publication of rates I believe a great 
improvement could made over the usual 
custom of simply publishing a rate as so much 
on building and so much on contents, without 
any explanation as to why the rate is quoted 
at those res, There never was a tax of 





any kind that was not considered too high 
by the great majority. Why not take the im- 
oa; oe a little more into our confidence 
and show them, in a concise way, why their rate 
is what it is? : 

I have eften heard some of the venerable 
field men say that never, in their experience, 
was the business in such excellent condition as 
in the early days when the field men handled 
the rate and other important matters. Of course, 
conditions as to the laws in force and other 
factors have greatly changed since then, and it 
is now impossible, in most of the states, for 
the field men to have any organization which 
eculd deal with the subject of rates; at the 
same time, if the field men were allowed more 
leeway in such matters conditions would be 
materially improved. 

hile the local agents’ association is wrestling 
with the commission question, double headers, 
uniform report blanks, etc., we field men are 
all of us wrestling with the mighty task of 
keeping our business up and our losses down, 
but, in our zeal, let us not lose sight of the 
square deal, 


NEW GOSPEL OF PUBLICITY 


Paper Read by W. N. Johnson of the North 
America 


Assistant Manager W. N. Johnson of 
the North America and chairman of the 
Western Union’s committee on public- 
ity, read a paper on “The New Gospel 
of Publicity.” He said in part: 

The sole object of this publicity bureau will 
be to change the present attitude of hostility 
on the part of the public towards the companies 
to that of cordial approval and mutual under- 
standing, so that it will itself demand the re- 
peal of these obnoxious and hurtful laws which 
now so seriously prejudice our mutual interests. 
This object can only be attained by a frank 
truthful and open exposition and discussion of 
the fundamental principles of our business, so 
that the public may be enabled to form a just 
and intelligent understanding concerning the 
same. It needs and is entitled to full and 
definite information upon the following subjects: 
THE FUNDAMENTAL PRINCIPLES OF FIRE INSUR- 

ANCE, 
embracing— 

An outline of its purpose and operation. 

An _ explanation of the various policy condi- 
tions. 

The difference between and purposes of specific 
and blanket insurance. 

Reasons for the use of the coinsurance, aver- 
age and other clauses, with an explanation 
of their effect in the settlement of losses 
under specific and blanket insurance. 

Mutual and stock insurance, points of simi- 
larity and difference and the good and bad 
features of each. 


Education as to Rates 
Rates, 
How made— 

How property owners practically make their 
own rates. 

How schedule rating is gradually but surel 
causing improvements to be made in build- 
ings already erected; securing better con- 
struction in buildings in course of erection 
or to be built; reducing the hazards both 
internal, external and exposing; eliminating 
or minimizing fire-breeding areas and re- 
ducing the rate cost to of’ rty owners. 

Showing why there should no discrimina- 
tion in rates of fire insurance any more 
ay = rates of transportation by water or 

rail. 

Showing why rates should be based upon 
general instead of local experience, 

IMPROVEMENTS, 

How induced and credits for same. 

Benefit to assured and to community, 

Why municipal authorities and state legisla- 
tures should require the same, 

FIRE PROTECTION, 

Water supply. 

Fire departments. 

Paved streets. 

Underground wires. 

Electrical supervision. 

Building code. 

Municipal regulations. 

CLASSIFICATION 
Necessity for uniform classification— 

Why all companies should be required to keep 
the same and to observe uniform rates 
based upon such general experience. 

TRUST OR MONOPOLY, 
Why an insurance trust is an impossibility. 
To Explain Expense Feature 
ExrrensEs— 

Cause of increase. 

In what direction ~~ may be curtailed. 

How and why the public can be instrumental 
in reducing same, 

CAPITAL AND SURPLUS— 

The object and purpose of each. 

Necessity for accumulating a large surplus to 
provide for abnormal losses. 

Companies should be required to provide for 
such accumulation and rates should be based 
upon a conflagration reserve in addition to 
the usual charges for ordinary losses, 

UNFRIENDLY LEGISLATION— 

Referring particularly to the valued policy, 
anticompact and anticoinsurance laws; laws 
prohibiting companies from agreeing as to 
the cost of conducting the Tockeetn, and 
laws merous or restricting the duties and 
obligations of agents and Cateon and ex- 
plaining why these laws inflict serious in- 
jury upon every honest holder of an in- 
surance policy. The laws with respect to 
taxation should also be fully explained and 
the t+ shown that if the companies are 
taxed as they now are, the rates of insur- 
ance must be loaded not only with the full 
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amount of such tax, but also with the cost 
of collecting the same. 
Conflagration and Fire Waste 
CONFLAGRATION AND FIRE WASTE— 

Showing the enormous annual fire waste under 
normal conditions, 

How such annual waste is increased by occa- 
sional general conflagrations. 

Possibility and probability of even greater 
conflagrations in the future. 

Duty of the public to assist and encourage the 
fire companies in their efforts to reduce the 
fire waste and minimize the conflagration 
hazard. 

Dissemination of Information 

How this information is to be disseminated: 

First. By addresses before legislative commit- 
tees, meetings of insurance commissioners, 
boards of trade, chambers of commerce, busi- 
ness men’s associations and other public and 
social organizations. s 

Second. By printed articles in the daily 
newspapers, insurance journals, trade papers 
and magazines. By circulars for distribution 
to the general ublic, to schools, colleges and 
universities, and also for distribution through 
the mail by leading business houses to their 
correspondents e fidently expect valuable 
assistance from the daily press and periodicals, 
for no man and no corporation ever looked in 
vain for fair treatment from journalists and 
newspaper men so long as there was no attempt 
at misrepresentation, mystery or concealment. 

Therd. By securing the assistance of, the 
field men, local agents, state and district raters, 
electrical, hydraulic and sprinkler inspectors and, 
if possible, by securing the cooperation of the 
state and National Associations of Local Fire 
Insurance Agents. To the members of this 
association must fall a large share in the work 
and in the responsibility for its success. It 
matters not whether you are connected with a 
nonaffiliated or with a union company, or 
whether your sympathies and your predilec- 
tions are arrayed with or against the union, 
you and your company are equally concerned 
in the results to be secured by our united and 
harmonious efforts through the medium of this 
“Bureau of Publicity and Education.” We 
must all engage in the common cause to the 
end that we may accomplish the most for the 
common good. 

What Northwest Men Can Do 

This northwest association, as such, has not 
performed and does not perform any function 
outside of and beyond that which transpires at 
its annual meetings, but the influence of its more 
than 800 members, traveling over more than a 
score of states and coming daily into contact 
with fully 25,000 local agents, is so great and 
far-reaching that you cannot—you must not— 
omit a single opportunity to advance the cause 
which means so much to the companies we rep- 
resent and to the public whom we serve. 

First and foremost we must come to a realiz- 
ing sense of the fact that in the course of its 
evolution the business of fire insurance has 
developed from an occupation to a noble pro- 
fession, of which we are part and parcel, of 
which we should be justly proud and which de- 
mands and deserves our best efforts and every 
talent we possess in the promotion of its in- 
terests. 

What Underwriters Are Doing 

We have usurped the duties of negligent and 
unwilling municipal bodies and are today com- 
pelling better construction, more efficient build- 
ing laws, better streets, modern sanitation, im- 
proved fire departments and increased water 
supply, safer electrical equipment, the elimina- 
tion of fire-breeding areas, more thorough police 
protection, and in hundreds of ways we are 
doing everything possible to give added security 
to health, to life and to property. The very 
nature of our business has forced these duties 
upon us, and in no other manner could the 
or would they be so effectively perform 
When we realize that we, as underwriters, are 
doing our share in this great work—realize also 
how important and beneficial are our relations 
to the public, we cannot escape the conviction 
that our work is but half done, so long as the 
public fails to recognize the fact that our in- 
terests are identical with its own and that in- 
stead of being its enemies we are working for 
our mutual interests and for the common good. 








DWIGHT H. PERKINS’ PAPER 





Talks on Relation of Wnderwriters to 
Architects 





Dwight H. Perkins, president of the 
Illinois Chapter, American Institute of 
Architects, spoke on “The Relation of 
Underwriters to Architects.” He said 
in part: 


Architects aspire to so influence the science 
of building that it shall become an art; that it 
shall be understood and desired, and that it 
shall be applied in the broadest sense not only 
to dwellings and monumental buildings, but to 
all_ kinds of commercial and manufacturing 
buildings and to cities, streets, lines of com- 
munication, open areas, and, in short, our entire 
hysical surrounding, and we wish to be paid 
or doing that which it is our greatest pleasure 
to do because it is creative. 

You underwriters, realizing the danger of loss 
from fire which menaces our productions, plan to 
lessen its burden on the individual by spreadin 
its weight upon society—or as large a portion o 
society as you can induce to repose confidence 
in your methods, and you wish to be paid for 
doing that which is also a matter of genuine sat- 
isfaction to do. 

You, the underwriters of the west, in order 
to popularize your protection, wish to lower rates 
without depreciation of service. In order to 
lower rates you must influence construction to 


0 
lessen fire risk in single buildings. Underwriters 





and architects are not ready yet to say that all 
fires should be prevented. hat human life 
should be saved from jeopardy, we are, of course, 
agreed upon, but insurance men depend upon 
such advertising as an occasional fire limited to 
one building gives, and our friends when more 
candid than considerate intimate that a consum- 
ing fire is what our buildings need most. 


Enactment of Better Laws 


It is our duty to influence and cause the en- 
actment of better laws concerning the construc- 
tion of buildings. Much - has already 
been made. The Chicago buil ing ordinance is 
in many respects admirable. he Cleveland 
building ordinance, passed subsequent to the 
enactment of the Chicago law, is better and, so 
far as I know, is as good a model to follow as 
7 in existence at the present time. 

t ig natural that city ordinances should deal 
with specific methods, but there are certain gen- 
eral matters which it is more fitting should be 
acted upon by legislatures and become statutes. 

How should underwriters and architects pro- 
ceed to influence legislation? By the creation of 
public sentiment; by education of the people; by 
popularizing the technical subjects through and 
with the aid of the daily newspapers. They are 
much more valuable in this connection than the 
scientific journals and it would be well for com- 
mittees composed of bers of our professions 
to rewrite in proper manner many articles which 
cooeer in technical periodicals, and secure their 
publication in the newspapers, 

Use the Political Machine 

In addition to education, I strongly urge use 
of the political machine. I have on other occa- 
sions emphasized the great power both of the 
actual and potential political machine. It is of 
the people. It derives its revenue and its power 
from the people, and its operations directly con- 
cern the people. Some people object because the 
political machinery has been misused and not all 
politicians are as perfect as underwriters and 
architects. The remedy and the only remedy for 
too much politics is more politics. Our govern- 
mental ne and our constitution are here 
to stay. We will never get improvements of any 
kind unless we become a part of the political 





machinery. I do not say cooperate with it, I 
say become a part of it. In other words, be it 
ourselves. 


Our next suggestion is to cause the enforce- 
ment of laws. o matter how bad a law may be 
it should be enforced. It is the easiest and 
quickest way to cause its repeal. No association 
or body of citizens should assume the right to 
ignore an existing law. In addition, all good 
laws should be enforced and great strength can 
be given to our public officials charged with their 
enforcement by constant observation of their 
work and suggestions from persons able to give 
technical advice. Individuals do not like to act 
as reformers, but associations can do such work 
in an impersonal and patriotic way. There are 
c issi ppointed from time to time to re- 
vise building laws. Our profession has been 
honored by invitation to representation in such 
bodies on numerous occasions. I trust the same 
is true of the underwriters, but if it is not the 
oficers of your society should write to mayors, 
city councils and other public officials, suggest- 
ing the advisability of membership by insurance 
experts on such commissions, 

Fire Prevention Work 


Lem A departments of the city government find 
themselves unable to enforce conformity with 
the law because they are not provided with suffi- 
cient revenue for thorough inspection. Thege 
departments could be helped out by voluntary 
inspection until such a time as our influence 
could be felt in the finance committee room, with 
the result of obtaining more funds, 

I am informed of your movement to establish 
state associations for inspection of districts or 
groups of risks, and of the Ohio association 
already organized. In these, while serving your 
own interests, you are at the same time doing a 
pre service to society. It might be desirable to 
lave an architect, a builder and a commissioner 
of public works from each city join your investi- 
gating committee as each town is reached. 


Construction as to Conflagrations 

_Underwriters and architects are aware of the 
difierence between noncombustible and fire-resist- 
ing material. A building may be constructed en- 
tirely of noncombustible material and still not be 
fireproof unless that material is also fire-resisting, 
and by that phrase we mean fire and water re- 
sisting. Our building ordinances should take 
— recognition of this distinction than they 

o and particularly the general public should 
learn to make the distinction and pay for fire- 
resisting material. 

Fireproof buildings should also include quite 
another element than the mere selection of ma- 
terial. Two buildings of equal size may be de- 
signed for storage purposes and be built of the 
same material. One might be practically fire- 
proof and the other far from it, depending en- 
tirely upon the disposition of the material and 
the construction of subdividing walls, the isola- 
ticn of stair and elevator wells, the placing and 
size of light courts, etc. Our organizations 
would do well to direct public attention along 
this line for stopping conflagrations as well as 
isolated fires. ‘ 

As for the question of material, experimental 
laboratories much greater in extent than any as 
yet built should be conducted by underwriters, 
architects and the various kinds of builders an 
more, our friends, the real estate men should 
cooperate. Underwriters have done much more 
than any other organization in this work and 
many contributions to building science have been 
made. It is my opinion, however, that the re- 
sults of your experiments have not been widely 
published. 

It is the desire of architects to discourage the 
erection of mill-constructed buildings in the busi- 
ness district or in any crowded district. 

Tenement Buildings 

Speaking with reference to conflagrations, there 
are buildings which should not be insured at all. 
Those housing highly inflammable or explosive 
material I believe you do rule out, but it is not 
to those that I refer. It is to the old crowded, 
flimsy-constructed tenements—such buildings as 











are not permitted at the present time, but hav- 
ing been erected must be allowed to remain until 
— § become an absolute menace to public health 
and safety before the public authorities can cause 
their demolition, but years before they reach 
that point they are a menace to public safety on 
account of the possibility of fire. Under the 
present laws, however, they must be permitted to 
remain. If the underwriters would refuse to 
insure them, they would not only do a vast pub- 
lic service, but where land is valuable—and it 
is valuable in the tenement districts—it would 
cause the construction of proper buildings which, 
in turn, would cause their owners to take out 
insurance of a more profitable character to you. 


Plan for Cities 

Of extreme importance in the matter of con- 
flagrations is the city plan. It is only within 
the last two decades that we, the people of the 
United States, have begun to serious] Fe our 
cities. With the single exception o ashing- 
ton no American city of importance was planned 
before construction commenced. They have all 
developed in a haphazard way and now at the 
expense of millions of dollars we are trying to 
make up for the neglect of the past. 

New plans have been made carrying out the 
original arrangement for Washington and special 
schemes have been studied for San Francisco, 
parts of New York, Cleveland, St. Louis and 
other smaller cities. The Commercial Associa- 
tion of Chicago is having prepared a most com- 
prehensive plan for a possible Chicago. Such a 
lan should be made for every city represented 
ere unless it has already been done. 

that I can do is to say that the same 
things interest us and that I believe we can work 
tugether for their accomplishment. I extend to 
= the hearty greetings of the architects of 
llinois and, I believe may include those of 
other states and offer you their cooperation, 
should you desire it. 

I go further, and, in the name of the Illinois 
Chapter, American Institute of Architects, I in- 
vite you to cooperate with us in these matters 
and for that purpose I would state that we are 
willing to appoint committees on cooperation to 
act jointly with similar committees from your 
organization, should you concur in any of t.ese 
views or should you have other objects which 
I have not suggested and for which you might 
value our cooperation. 





EVOLUTION IN THE BUSINESS 





Paper by Assistant Manager George H. 
Batchelder 





Assistant Manager G. H. Batchelder 
of the Delaware, Reliance and Roch- 
ester German in the west, spoke on 
“Evolution.” He said in substance: 


When we at first attempt to make compari- 
sons in connection with the general evolution that 
has taken place in this country, and see so many 
weak spots in the fire insurance business, due 
chiefly to greed, lack of business sense and sane 
methods, we find ourselves at once inclined to 
be pessimistic; but, remembering that pessimism 
has no place in our business, that optimism must 
be our watchword, we realize that in the diagnos- 
ing of our case, that in pointing out our ills, it 
sheuld be with the one object in view always, of 
trying to discover the remedy. 

In years gone by the handling of insurance 
interests was centralized, but stay we have, 
among other special features, the public adjuster 
for the company, the public adjuster for the as- 
sured, state insurance departments, inspection 
and rating bureaus, the insurance journal, the 
insurance lawyer, the fire marshal, and the Na- 
ticnal Association of Local Agents, 

The public adjuster for the company is an ad- 
junct indicative of the growth and importance of 
the fire insurance. business, resulting in the abso- 
lute necessity for specializing. As an institution 
it is comparatively new. At first the public ad- 
juster was regarded by the assured with sus- 
picion, but his methods as a rule have been so 
unpartial, and his experience and ability suffi- 
ciently great, as to entirely dispel any feeling of 
distrust. The public adjuster for the company 
is here to stay. 

The public adjuster for the assured, as an 
institution, so to speak, we must recognize as a 
logical sequence in large cities. The benefit, or 
otherwiea, he may prove to the public depends 
entirely upon the character of the individual 
engaged in the business. 

State Insurance Departments 

Insurance departments are most excellent in- 
stitutions when the executive heads are wisely 
chosen, and do not secure their positions solely 
as a result of political merit. 

I think there is cause for congratulation upon 
the marked improvement in the personnel of the 
executive heads of insurance departments at the 
present time, and upon the fact that able men 
are now being chosen more frequently to fill 
this most important post. 

The insurance commissioner should be a tower 
of strength, if he is conscientious and courageous, 
in matters of legislation. We are forced for the 
moment to become pessimistic when we consider 
this matter of legislation. There has certainly 
been more of a “devolution” than an evolution 
in lawmaking. When we are between the “devil” 
of the grafter and the dishonest legistoter, and 
the “deep sea” of the ignorant and prejudiced 
member, the prospect is certainly not encourag- 
ing. The one optimistic feature, however, is this 
very spirit of cooperation to which I have al- 
luded, growing between the companies and the 
insurance departments. We have noted lately 
a desire on the part of one or two insurance 
commissioners to take up the question of state 
taxation for the purpose of its reduction. 

Standard Policy Forms 


A subject which is apropos here is that of the 
present standard policy, or should say the 
present standard policy forms. When the guar- 
anteeing of indemnity against loss by fire first 





became a business an extremely simple form of 





contract was used, and we must admit that it has 
taxed the ingenuity of our best minds to keep 
the policy contract in pace with the rapid) 
changing business and industrial conditions. t 
appears that we have reached a point now where 
it is not unlikely that we must seriously con- 
sider a more simple form of contract. 

Mr. Allison, in his splendid paper read here 
last year, said that the insurance business was 
in a “whirl” of evolution. Nothing could be 
more illustrative of that expression than the 
establishment of the independent rating and in- 
spection bureaus, the divorcing of rate making 
fiom business getting; surely a radical departure 
from former methods, when it seemed t the 
rate making power and the “business office,” so 
to speak, must be inseparable. The life com- 
panies have always kept their actuarial depart- 
merts distinct and separate from the business 
departments, but of course we know that they 
hzve been able to reduce their business to a 
more exact science than we have or ever will, 
and furthermore, the public has viewed the life 
business from an entirely different standpoint. 
Every state has established by law a minimum 
rate, below which the life companies are forbid- 
den to go, but they can charge as much more as 
they can get. Whereas the fire companies are 
forbidden in many states to agree upon any rate 
of premium, but are allowed to charge as low a 
rate as they are willing to take, thereby delib- 
erately encouraging the very discrimination about 
which complaint has recently been made in cer- 
tain quarters. 

The success of the new rating and inspection 
bureaus must of necessity depend upon the ef- 
ficiency, tact, discretion and absolute impartiality 
of the rate makers, but we have every reason to 
beiieve that this most important departure will 
result beneficially from every point of view, and 
should have the hearty support of all companies. 


The Insurance Journals 


The insurance journal of today is a credit to 
the business. It is true that we sometimes think 
the market is a little overstocked, but that is 
what the local agent in the small town says of 
the companies. The insurance journal, aside 
from its value as a purveyor of insurance news, 
is a medium for the exchange of ideas. It is 
just as necessary as the daily newspaper, and, 
considering the publications of today as a whole, 
they are far above the average in ability, in- 
tegrity, and courage. They are the outgrowth 
of a progressive age. 

The insurance lawyer, another specialization, 
cenfined of course to the larger cities, is an 
absolute necessity. It is necessary in this da’ 
of “organized complexity” that a man be avail- 
able in case of need who has been able to post 
himself on the subject of fire insurance, and 
who is a specialist in all that the words “insur- 
ance law” signify. 

Among the many weak spots today in our 
business are our lack of courage, in failing to 
stand by our guns in cases of questionable losses 
ard unjust claims, on account of —_—— injury 
to agency interests or to the local reputation of 
the company, and undue haste in settling losses, 
for the desired purpose of securing a little cheap 
local popularity. he latter is indisputably a 
short-sighted business policy, to say the least. 

State Fire Marshal 

The fire marshal is an office that has been 
created in but comparatively few states, but is 
one that is needed in all states, one that can 
accomplish great good, both in the apprehension 
and prosecution of criminals and in the enforce- 
ment of laws. 

The National Association of Local Agents is 
an innovation of comparatively recent date, and 
can be a power for great good. One of the 
chief difficulties with which they have so far 
had to contend is in arousing sufficieat interest 
among agents in the smaller cities and towns 
pe: make their state associations really representa- 

ive. 

There is a new factor of some importance in 
our business—one not aoe connected there- 
with—and that is the National Credit Men’s As- 
sociation, a specialization, the result of evolution 
and progress in commercial lines. 

The organization never fails at its state and 
national meetings to introduce the subject of fire 
insurance. Of course, its members cannot 
expected to enter into the more perplexing ques- 
tions that puzzle the most experienced, and some 
of their . "7% may not at this time be 
practicable, but the very fact that the subject 
of fire insurance is given so much attention by 
them, shows what relation they consider it bears 
to the commercial public. They are a factor of 
far reaching importance to us. There is no more 
direct medium through which insurance knowl- 
edge can be disseminated than through this asso- 
ciation. 

London Lloyds Competition 

While it cannot in any sense be termed an 
evclution, a very important factor which is driv- 
ing the wedge deeper all the time is a certain 
class of foreign competition, to which our atten- 
tion has very recently been called. This is a 
matter of serious import to both the company 
and local agent. I feel it should be mention 
as a menace to the agency business. A serious 
problem is staring us in the face. If any sort 
oi foreign competition not subject to state taxa- 
tion or state laws.of any. kind can not only take 
our business away, but at the same time deprive 
the local agent of his livelihood, and the state 
of its revenue, surely some drastic measures 
should be considered. ‘ 

So far as the country in general is concerned, 
it seems strange that the American people, wi 
all their wonderful ingenuity and industry, anc 
with all their resourceful, energetic and acquisi- 
tive natures, can yet be so indifferent to the fire 
waste that is going on all about them every day. 
They will work and scheme to make money, 
will hazard the results of a lifetime of effort 
by carelessness in the guarding of their own 
properties. Is there any civilized nation so care 
less of its property interests as we are? 

The newspapers of the age? are constantly 
calling the attention of the public to the. fire 
waste, but the reader who has not suffered re 
gards the item with the same indifference 


which he reads of an accident which he himself 
did not see and in which he is not interested; 
and so we make little progress in instilling into 
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the minds of the public the necessity of watch- 
fulness, care and cleanliness. 


Rate Demoralization 


There is another feature of our business to- 
day in which we cannot claim to have made 
much progress, and which, as with state legisla- 
tion, we find ourselves inclined to view pessi- 
mistically. We all know what conditions exist 
ia several western states, notably in Iowa and 
Kansas. And do we not all know that these 
conditions could be at least remedied, if we 
would? Do we not know where the power lies? 
When we sell our policies at a price less than 
cost, and incur a liability that may at any time 
mean a claim, what are we gaining? othing 
but the satisfction (?) of meeting the price made 
by a competitor, for something that in our saner 
moments we know we do not want, and are 
better off without, or at least our stockholders 


Do we realize that so long as fire insurance is 
regarded as a tax. and therefore a discrimina- 
tion which is made in rates where risks are 
comparatively identical, is regarded as unjust 
to the tax or premium payer, do we realize, I 
say, that this very discrimination may possibly 
be an entering we for state control of rating? 

This may seem rather paradoxical in view of 
the fact t at present public sentiment in a 
number of states seems thoroughly in favor of 
this discrimination, but the question of state 
rate-making has already been agitated, and local 
agents themselves are likely to take up the cause 
as last resort. Individully, we all acknowledge 
these conditions, but collectively, we either nega- 
tively are making it no better, or positively are 
making it worse. 


NORTHWEST MEETING IS ON 


(CONTINUED FROM PAGE 1) 

and Western, who had assisted the 
treasurer in the lobby of the meeting 
room in collecting dues for many years. 
Mr. Webster 1s in St. Luke’s hospital, 
Chicago, where he underwent an opera- 
tion. The association voted to send 
him a message of sympathy and hope 
for his early recovery. 

Vice-President W. O. Chamberlin, 
who presided while Mr. DeWitt read 
his address, appointed the following 
committee on the president’s address: 
T. E. Gallagher of the Aetna, R. S. 
Odell of the Phenix, P. D. McGregor 
of the Queen, C. T. Dentrick of the 
Home, H. H. Friedley of the North 
America. 

The committee to nominate directors 
for the ensuing year consists of W. O. 
Chamberlin of the Commercial Union, 
Raynolds Barnum of the Agricultural, 
J. B. Tallman of the Royal Exchange, 
F. B. Barnes of the North British, B. 
J. Glimore of the German American. 

Wednesday Afternoon’s Session 

The first speaker at the afternoon 
session Wednesday, L. F. Daniel, of 
Minneapolis, special agent of the 
Queen, and president of the Minne- 
sota and North Dakota Fire Under- 
writers, was given rounds of applause 
by the northwestern field men. His 
was a bright, sparkling, humorous pa- 
per, through which ran a wholesome 
vein of truth and counsel. It took well 
and Mr. Daniel did himself proud. 

While in the station at Minneapolis 
to take the train to Chicago, some 
sneak thief purloined Mr. Daniel’s grip 
containing his private papers and 
other impedimenta. Happily he had 
sent on a copy of his speech to Presi- 
dent DeWitt to be put in a safety vault 
and so the Northwest members were 
not deprived of a spicy paper. 

President E. W. Beardsley of the 
National Association of Local Agents, 
who read a paper, was a stranger to 
most western field men and hence they 
were pleased to have an opportunity to 
listen to him. Mr. Beardsley talks 
rapidly and encompasses much thought 
in a small space of time. 

As a sort of body guard to President 

ardsley, three agency leaders were at 
hand, A. W. Neale of Cleveland, J. N. 
Manson of Wausau, Wis., and A. H. 
Robinson of Louisville. 

A Benedict and Speaker 

O. E. Lane of Denver, state agent of 
the Scottish Union, not only gave an 
address before the Northwest Associa- 
tion, but made this trip his honey- 
moon. He was married but a few days 
ago to Miss Nellie June Cameron of 
Denver. Mr. Lane is popular wherever 
he goes and on his appearance on the 
platform, his old isconsin friends 
Were on hand to do the needful. Mr. 

ne is a clear thinker and his paper 
was one of the most finished presented 
at the convention. 

C. H. Patton, of the Cleveland In- 











spection Bureau, one of the most prom- 
inent of the large city raters in the 
west, was well received. His paper on 
schedule rating had careful attention. 
Candidates for President 

Three candidates for president are 
looming up. Kelsey, western 
manager of the Sun, whose name was 
presented two years ago while he was 
in San Francisco at the head of his 
company’s adjustment bureau, but was 
defeated by a small majority by the late 
W. L. King, is being groomed for the 
race this year. 

Assistant Manager W. N. Johnson 
of the North America, who has come to 
the front as chairman of the Western 
Union’s publicity committee, and who 
read a valued paper at this meeting, is 
looked upon as the dark horse. 

Assistant United States Manager R. 
D. Harvey of the Royal Exchange, a 
former western man when he was con- 
nected with the New Hampshire, is 
also being mentioned. 

J. G. S. Best of the Girard and presi- 
dent of the Illinois Field Club, will 
likely make the race for treasurer 
against the present incumbent, W. R. 

ownley. 

Neal Rowland, Ohio special of Lon- 
don Assurance, is spoken of for the 
vice-presidency. 


POINTERS 


FOR LOCAL AGENTS. 














Question—A. & Co. are doing busi- 
ness as a copartnership and they hold 
notes secured by mortgages in which 
the mortgagors are required to keep 
buildings insured, payable to the mort- 
gagee, as interest may appear. 

ithout any change whatever in the 
parties interested in A Co., they 
incorporate under the name of “The 
B. Company.” Now is it necessary that 
all policies made payable to A. & Co. 
having an indorsement attached to 
them stating, “The interest of A. & Co. 
having been fully satisfied, loss now, 
if any, payable to ‘the B. Company’ as 
its interest may appear.” 

, Co. have an article for record 
assigning all their right, title and in- 
terest as such company to the new 
corporation, but the matter of insur- 
ance is not mentioned. In case a loss 
occurs can the B. Company procure the 
indemnity from the insurance company 
if no indorsement is made on the pol- 
icy changing the interest from one to 
the other? 

Answer—It is most certainly neces- 
sary that an indorsement be placed on 
each policy showing the change of title 
from the A. & Co. to the newly organ- 
ized corporation, the Company, 
otherwise the B. Company would be 
completely left out of the contract in 
case of a loss and would not share in 
the adjustment of the same. This is 
technically a change in the interest, and 
unless the company is so notified by an 
endorsement on the policy showing 
that the interest has passed to the B. 
Company it would take no cognizance 
of the record assigning the interest of 

oO. 

In other words, the contract must 
mention all the parties concerned in 
the transaction of the same and if it is, 
or can be, shown that one party has had 
his, or their, interest satisfied and no 
third party replaces that interest in the 
contract, such third party could not 
under any circumstances be recognized 
as having an equity. 

Question—A gentleman of this city 
has leased a building for a term of years 
and has made certain favorable im- 
provements on the same, such as a 
new front and like repairs and altera- 
tions, which at this time amount to 
about $5,000. He desired to take out 
insurance to protect these improve- 
ments, and I wrote a policy for the sum 
of $4,500 and attached the following 
form to the same: ; 

“On the three-story, etc. Additional 
insurance permitted. Lightning clause 
and electric light permit attached. It 





is understood and agreed between the 
parties hereto that the interest of C. P. 
G. is that of legal owner, and that the 
interest of S. G. is that of lessee for 
a term of years. In the event of loss 
this policy shall be payable to the as- 
sured as their interest may appear. This 
form attached to, etc.” 

This policy was written in the name 
of the owner and lessee. Now comes 
the owner of the building and wants 
insurance written, which I have done, 
writing the policy the same as for the 
lessee and using identically the same 
form. The owner questioned the pro- 
priety of writing the policy for him the 
same as for the lessee, and thinks that 
he would not be justly protected in the 
event of loss. Now what I want to 
know is whether or not the policy for 
the lessee was correctly written, and 
also if the policy for the owner should 
be written exactly as that of the lessee. 
If policy and form are not written alike 
would policies be concurrent, consider- 
ing the relative interests of owner and 
lessee? 

Answer—In the event of a loss under 
a policy of this kind the companies in- 
terested would issue a joint draft in the 
names of the owner and the lessee, for 
the sum of the loss, and leave it to them 
to apportion the amount of their re- 
spective loss between themselves. In 
law any improvement that cannot be 
removed without defacing the building 
becomes a part of the building and 
technically belongs to the owner. It 
was eminently proper on your part to 
make out the policy in the name of 
both the owner and the lessee, and both 
must be exactly alike, but in order to 
avoid any liability on the part of the 
companies for an increase in the value 
of the leasehold, we would suggest that 
the latter part of your form be changed 
to read as follows: 

In the event of loss this policy shall 
be payable to the assured as their re- 
spective interests may appear, but this 
company not to be liable to either for 
anything more than amount of loss on 
building alone, without regard to con- 
cellation or noncancellation, or value 
of lease, and in no event for more than 
the amount of this policy. 

If the policies and forms are not 
written alike they would not be con- 
current under any circumstances, as 
concurrent means to agree, to coincide, 
to be exactly alike. 
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Prominent Chicago Agents 
Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Seiten meee ky 
facilities la Central 
mens Spee at te tea Ei 


RITCHELL, MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 
Sole Agents: Pheonix of Lendon; 
7. &@M.; American, N. Sry he 
Camden; Teutonle, La.; Pelican; Westers Re- 
Commercial Union; Commoowealth. 


AS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
State Fire, (Ltd. Liverpool, E 
te Fire, oy) Li . . 
Williamsburgh City Fire, New York 


Leading Agents and Brokers, 
SEY i Steaee cone soonees 
rye 











serve; 














1326-1346 Pierce 
solici‘ed. non-resident 
sting Haat ih Date hetes Pra. 
Plate Glass, Columbia, and U. 8. Fidelity and Guaranty of Md. 
CHURCHILL WHITTEMORE CO. 
a Successors to Wall & Whittemore 


118-190 North Fourth Street - - 8ST. LOUIS 
Commission allowed non-resident agents 
es. 





on insurance on 8t. Louis 





UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $200,000. Cash sur- 
plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L.PETTIBONE & CO., Managers. 


Actuarial. 


a. H. NITCHIE, 


ACTUARY, 
153 La Salle Street, 
919 Association Building 
Central 739. Automatic 3092 














CHICAGO 


TSLEPHONES: 





tnsurance Attorneys. 








FOR RENT—Office room for special 
agent’s use. Unlimited telephone. Inquire 
at room 915, 153 La Salle street, Chicago, 
or telephone Randolph 1090. 


W. A district manager for 
southern Wisconsin district. First-class 
contract with renewals for the right man. 
Address W. F. McCaughey, n. 
Northwestern Mutual Life Insurance Com- 
pany, Racine, Wis. 








Hartwell Cabell. 
CABELL 6 KOHL, 


Attorneys at Law, 
810 Fiest Nat’! Bank Bidg., Cincinnati, O. 
Special attention given to insurance cases. 


J. Louis Kohl. 





INSURANCE AGENTS can materially 
add both to their infi and i , 
without interfering with their regular 
work, by representing us in the sale of se- 
curities. Only those, however, with high 
grade references and successful experience 
will be considered. Splendid income and 
permanent arrangements possible for the 
right parties. The r-Jones Company. 
Bonds and Industrial Securities, 2 N. 
Market street, Canton, Ohio. 


WANTED—Fire insurance companies for 


our agency just ing in Peoria, LiL 
Man ears’ with the 
old line sare’ experience L. hoot Bee 


517 Main street, Peoria, 











SPECIAL OPPORTUNITY — INDUS- 
TRIAL HEALTH AND ACCIDENT 
AGENTS. Large Eastern desires 


experienced hustler to e General 
Agency of Chicago and vicinity for Indus- 
trial Departmen One ha business 
in force preferred. Excep opportu- 
nity for right man. Every possible assist- 
ance given by Home Office to 73. terri- 
tory. Stock Company with $150,000 de- 
posited Capital and ae. Absolutely 
very latest and best policies in 

Pay you to inv . Sub-agents con- 
trolling debits or siness in this line 
can secure good terms direct. Dealings 
STRICTLY CONFIDENTIAL. P-17. 








“THB OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OBIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds. 
Chartered Under Obie Laws. 


2200.000 Doposited with Insurance Commissionss 





Every Local Agent should study 
“THE STANDARD FIRE POLICY” 


By G. A. DEITCH 


It explains and gives Court 
decisions on every clause the 
policy contains. 


Sent Postpaid for $1.05 
THE WESTERN UNDERWRITER CO. 


145 La Galle Street, CHICAGO 
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ILLIN-OIS LIFE 


INSURANCE COMPANY :: CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to relia>le and energetic men who are experienced in or who would like 
to enter the business of life insurance. 
Address the HOME OFFICE; 


FORT DEARBORN BUILDING 


134 MONROE STREET 














48th Year 





HOME LIFE INSURANCE CO, of New Yor 


GEORGE BE. IDE, President 


The 48th Annual Report shows a gain in the 
amount of insurance in force; that assets were 
increased nearly $1,000,000, and that over 
$300,000 was paid to policy-holders in dividends. 


(Deferred Dividends)............ 1,795,020.00 
Divan: se eesénsvesiessons 769,435.43 
Insurance in Force..........+. +++. 86,193,296.87 





1908 EDITION JUST ISSUED 


Prominent Patrons of Life Insurance 


The best canvassing work ever issued for life insurance agents. 1It contains the 
names of about 5,500 prominent bankers, lawyers, clergymen, merchants, manu- 


facturers—in fact, of all classes of men who carry insurance upon their lives from 
$50,000 to $4,000,000. 


Also Over Five Hundred Autograph Letters 


from men approving of life insurance, and giving their reasons for so doing. This is 
the most complete list of large insurers ever compiled. The names and letters are 
arranged in geographical divisions by States, cities and towns, thus giving agents the 
names of large insurers in their immediate localities. 

This work is now ready fordelivery. Printed on fine paper and handsomely bound in 
cloth and flexible leather covers; pocket size, for convenient use. 


PRICES: Cloth Covers, $1.00 per copy; Flexible Leather Binding, $1.25 per copy 


Send 10 cents for sample copy of Leaflet written concerning this book entitled The 
Force of a Good Example. 


THE SPECTATOR COMPANY, 135 William St., New York 
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Pittsburg Underwriters 
& AMERICAN 
wae ASSURANCE 
UNDERWRITTEN BY COM PANY 
Allemannia Fire Ins. Co. of Pittsburg Pa. : 
Humboldt Fire Ins. Co. of Allegheny, Pa. WRETES 
Ben Franklin Ins. Co. of Allegheny, Pa. ACCIDENT 
Teutonia Fire Ins. Co. of Allegheny, Pa. SICKNESS anpD 
National Ins. Co. of Allegheny, Pa. DEATH 
Capital Assets Net Surplus COMBINATION POLICIES 
$1,300,000 $5,121,215 $1,540,983 (Monthly Premiums) 
sold to men and women, all occupations. 
Irvan Neckerman, Manager SALESMEN WANTED NOW. 
Commonwealth Bidg. Pittsburg, Pa CARL SAUER, Cook County Manager 
209-10 Royal Insurance Building, 
CARL H. SMITH, 
Special Adent, Dayton, Ohio. Gunete 




















SEABOARD F.& M. INSURANCE CO. 


HOME OFFICE, GALVESTON, TEXAS. 
B. ADOUE, Pres, J. H. LANGBEHRN, Sec’y. Cc. C, BOWEN, Ass’t Sec’y. 


Dees ei* i907 | ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 NET SURPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisce. F. A. CHAPUIS, General Agent 





Surplus Lines 





The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional 
record for 29 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 





Assets January 1, 1908, $11,736,775.76 





EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
NOTHSTINE & HORNE, Managers, Tacoma Building, Chicago, Il. 


MUTUAL LIFE POLICIES 


ARE EASIEST TO SELL, BECAUSE 


Yearly dividends have been increased for the last three years 1906-7-8 at a rate equalled by no 
other company. Cash values guaranteed in the new life and endowment policies, are equalled 
by few companies. 





Attractive features have been added to standard policy forms. Liberal terms offered pro- 
ducing agents under the 1908 contracts. 





For Information Address, GEO. T. DEXTER, 2nd Vice Pres. 


The Mutual Life Insurance Co. of New York 
34 NASSAU STREET, NEW YORK, N. Y. 





The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Tnsurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. 6162,489.27 per day in payments to Policy 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, LORISTON M. FAIRBANKS, 
President Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








I nica. cacnserancecnaccnas pdleding total $100,000.00 
eh RS Rie Re FN, SR, es OR 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
Ss cata h ci latalixestdovinecuMagadesvass 62,793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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attractively low rates on convert- 

ible term policies. These con- 
tracts are something to be used with 
discrimination. They perform a valu- 
able office in life insurance if they are 
used properly and they are little short 
of demoralizing if used otherwise. Not- 
withstanding the tendency of the New 
York and Wisconsin laws to put a pre- 
mium upon low-priced insurance by en- 
abling companies to pay a relatively 
higher commission on it than on the 
more expensive forms, the experience of 
men in the field has been that it is the 
higher premium policies which prove 
most satisfactory in the long run. Con- 
vertible term insurance should be treat- 
ed as a means, not as an end. When 
such a policy has been delivered it 
should be regarded as the completion of 
only the first part of the work. The 
job is finished only when the policy has 
been converted to another and more 
permanent form. Low-priced insurance 
is valuable in interesting those who will 
not consider any other kind and it is 
serviceable in weaning people from fra- 
ternalism. But the agent who would 
fill his books with term insurance and 
make no serious effort to convert it 
would soon find his ratio of lapses and 
expiries very heavy, his renewals would 
be of comparatively little value and it 
would be a constant struggle to keep 
up his income, to say nothing of increas- 
ing it. 


C OMPANIES continue to put out 





While it is probable that other fac- 
tors entered into the Republican pri- 
maries in Wisconsin, the opinion is held 
by some that the very narrow margin 
by which Commissioner Beedle was 
renominated was due principally to the 
revolt of the people of the state against 
the “advanced” legislation enacted dur- 
ing his term of office and defended by 
him. If this be true, it is a hopeful 
sign. The people of Wisconsin have not 
lapsed back into “standpatism,” as is 
evidenced by the defeat of close con- 

essional friends of Speaker Cannon. 

hey apparently have become tired of 
experimental legislation which has 
driven out of Wisconsin most of the 
best life insurance companies operating 
there, deprived the state of the taxes 
they paid and made exiles of their gen- 
eral agents. The price of “progress” 
was too great and the people appar- 
ently are willing to surrender the doubt- 
ful distinction which their state has en- 
joyed and let it take its old place 
among the sensible, conservative com- 
monwealths of the land. 





Much has been said of late about the 
value of interviews. Everybody knows 
that the interview is the absolute es- 
sential of writing business, but there is 
danger of too much stress being put 
upon the number, with a resulting over- 
sight of the importance of the quality 
of interviews. Some lawyers make their 
income almost solely from office prac- 
tice. One will give advice and get a 
couple of dollars for it, another will 
Zive similar advice and get a couple of 
hundred dollars for it. So it is among 
life insurance men. One who does his 
interviewing unintelligently may write 
some business through sheer persist- 
ence and industry. Another will do half 
the work and make several times the 
money. If the man with the industry 
had also the other’s intelligence, what 
results he could accomplish! Successful 
interviewing does not come to most peo- 
ple naturally. It is the result of train- 


and have 


for 1908 at 


We Said We Would 


And we did close 1907 with over 
Fifteen Millions paid for. 
This year we are writing at the rate 


of “A Million a Month” 


Twenty-Four Millions 
in force. Wehave set “Our Mark” 


$30,000,000.00 





Weare operating generally through- 
out the United States. 


We Will Enter Territory to Suit Agents 
“SECURE A SECURITY CONTRACT” 








SECURITY LIFE INSURANCE CO. 


OF AMERICA 





JOHNSON, Pres. 


Ww. 0. 
0. W. JOHNSON, Treas. 


GEO. C. GALE, Vice Pres. and Gen’l Counsel. 
S. S. WERTH, M. D., Medical Director. 
ROY M. MARSH, Director of Agencies. 


C. A. GOODALE, Sec’y. 
J. CHAS. SEITZ, Actuary. 





WINFIELD T. DURBIN, 

Ex-Governor of Indiana and Chairman of 
the Board of Directors, Anderson, Ind. 

W. O. JOHNSON, 

President of the Company and General 
Counsel of the Chicago & Erie Rail- 
road, Rookery Building, Chicago, Il. 

ARTHUE DIXON, 

President of the Arthur Dixon Transfer 

Company, 299 Fifth Ave., Chicago, Tl. 
P. A. MYERS, 

Of F. BE. Myers & Bro., Manufacturers, 
Ashland, Ohio. 

NEWLAND T. DE PAUW, 

Capitalist, New Albany, Ind. 

G. C. STRAUSS, 

Of Strauss Brothers, Manufacturers, 

Pranklin and Monroe 8ts., tl. 





Executive Office, The Rookery, - 


BOARD OF_DIRECTORS: 


E. D. NEWMAR, 
President of the Shenandoah WNational 
Bank, Woodstock, Va. 


CHARLES ARTHUR CARLISLE, 
Of the Studebaker Bros. Mfg. Co., South 
Bend, Ind. 
FRED W. UPHAM, 
epee City Fuel Company, Chicago, 


JOHN KE. TENER, 


President of the First National Bank of 
Charleroi, Charleroi, Pa. 


EDGAR A. BANCROFT, 
General Counsel of the International 
Harvester Co., 184 La Salle 8St., Chi- 
cago, Il. 
GEO. C. GALE, 
Vice-President and General Counsel, 
Rookery Building, Chicago, Tl. 


Chicago, Ill. 








ing and care. The agent is likely to be 
sadly disappointed who expects to ac- 
complish great things merely through 
seeing and talking to many people un- 
less he makes his talks count. It is 
very easy to let the conversation run 
away into fields afar from the subject in 
hand. It is easy to let the psychologi- 
cal moment pass when the case should 
be closed. The agent who would suc- 
ceed must make a study of presenting 
his subject clearly and strongly, of hold- 
ing the prospect close to the subject 
and of never forgetting that he is not 
talking for entertainment or for any 
other object than to get a signed appli- 
cation—and a check. 





In Missouri Insurance Superintendent 
Vandiver, Democrat, has taken the field 
against Attorney-General Hadley, Re- 
publican, and nominee of his party for 
the governorship. This is only natural 
in the ordinary course of politics, but in 
this instance it is Mr. Hadley’s record 
in connection with insurance that is the 
weapon used against him. There is lit- 
tle doubt that Mr. Vandiver has been re- 
tarded in his efforts to clean up the 
state insurancewise by the attorney- 
general’s department. The attorney- 
general may have construed the law 
correctly. Mr. Vandiver complains that 
he looked at propositions merely as a 
lawyer and not as an insurance man 
would, 

Mr. Vandiver himself has not looked 
upon the law from a technical stand- 
point, he has regarded the various sit- 
uations which arose from the point of 
view of an official whose duty it was 
to protect the people of Missouri from 
fraud. If the law was there to help 
him, so much the better; if it was not, 
he would do it anyway unless the courts 
stopped him. He has little trouble from 
judicial sources, for the people with 
whom he was dealing were generally no 
more anxious to get into the courts 
than he was to have them. He acquired 
the reputation of being a radical in the 
early part of his administration. The 
reputation has not caused him any loss 
of sleep. As he looks back over his 
term of office he can see Missouri 
changed from one of the worst states 
in the union as regards life insurance 
practices to one of the clean ones. 

The old testing ground for every dis- 
reputable scheme known to the busi- 
ness knows most of the adventurers no 
more. The special contract, the stock- 
selling scheme and the dated-back pol- 
icy are nOw no more common in Mis- 
souri than in Ohio, and it was Mr. Van- 
diver who ridded the state of them. If 
he had waited for laws in every instance 
authorizing him to act he would simply 
have put off the day when the people 
of Missouri would have ceased to be 
victimized. 





During the panic the fact that a num- 
ber of business men were saved from 
embarrassment by the privilege of bor- 
rowing on their policies has been used 
to good effect by agents since. Some 
agents have sold more endowments in 
proportion than ever before, because 
business men begin to appreciate the 
excellent loan values of such a con- 
tract. The combination of protection 
and investment is one that can be force- 
fully presented. 

The public more and more is begin- 
ning to realize the uncertainty of most 
investments that are placed before the 
average man. There are many stand- 


ard securities that are sound and yet the 
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people are drawn to enterprises that 
promise large returns and they peter 
out, the promoters bagging the funds. 
This doubt as to so many avenues of 
investment has led people to see the 
safety of endowments even if the re- 
turns are not so great. In the end the 
returns are greater for the danger of 
loss is insignificant. The Jewish busi- 
ness men, who are keen investors, are 
large patrons of endowment insurance. 





Actuary W. J. Graham of the North- 
western National Life, in writing on the 
subject of “Competition,” states that it 
affects the agents in two ways. In the 
first place, many agents writing life in- 
surance spread the doctrine and create a 
general demand for life insurance. In 
the second place it affects an agent oft- 
entimes in an opposing canvass on an 
individual risk. 

Mr. Graham holds that the benefits of 
competition in the first instance are far 
reaching, while in the second case not 
more than 5 percent of life insurance is 
written in concrete competition. He 
says that of this 5 percent much of the 
competition is caused by the agents 
themselves, who create competition by 
making unnecessary comparisons with 
other companies. Such comparisons, 
calculated by the agent to establish the 
fact that his company or policy is su- 
perior, result as a rule in an injury to 
the business. Frequently the attention 
of the applicant is diverted from his in- 
surance and led to a general investiga- 
tion of the claims of competitors. 

Mr. Graham takes the position that 
the agent’s business is to sell life in- 
surance and the successful agent who 
believes in his own company and its 
contracts canvasses the applicant on the 
need of insurance and not on the de- 
merits of other companies. 

He calls attention to the lessened 
competition in Wisconsin at the pres- 
ent time. The Northwestern Mutual has 
not written as much insurance in pro- 
portion in that state as it has in others, 
because so many companies have re- 
tired from the state and there are not 
so many agents stirring up business and 
stimulating new interest in life insur- 
ance. 

Mr. Graham deplores the use of ra- 
tios. He holds that no ratio has ever 
been discovered that would give a just 
criterion of all companies because the 
ratio does not take into consideration 
the different methods of conducting a 
company, the form or amount of busi- 
ness written or being written, the plans 
upon which business is written and 
many other similar considerations. He 
takes the ground that a _ thorough 
knowledge of each individual case only 
will supply the added information to 
make ratios fair and just. 

Mr. Graham states that some agents 
attempt to make up for their lack of 
ability in salesmanship by making de- 
rogatory statements against other com- 
panies or telling half truths. He classes 
such agents as life insurance gossips. 





The superintendent of agencies of a 
large company said recently that in- 
surance is a good business to go into 
and this is proved by the fact that if 
men conducted any other business with 
such lack of system as many agents do 
they would shortly go into bankruptcy. 
He says he often runs across agents of 
his own company who can not tell him 
accurately how much they have written 
during the year. A great many agents 
have no time for getting to work, as 
business men have. They start out 
soliciting without any definite ideas as 
to whether they will try to sell life, ac- 
cident or some other kind of insurance, 
where they will go or whom they will 
endeavor to see. Much of their work is 
mere ill-directed plodding and what they 
accomplish is largely the result of luck. 
Time is wasted. Energy is misspent. 
Opportunity is allowed to pass. The 


agent goes through the motions of so- 
liciting, but without the sharp exercise 
of his mind in planning and carrying 
Such methods in mer- 


out his plans. 





cantile pursuits would bring chaos and 
a receiver. 





The New York World treats from an 
editorial standpoint the question of a 
widow’s investments. It says that when 
she is called upon to invest any money 
after the death of her husband she finds 
many advisers ready to assist her. She 
is confronted with a man who has a 
sure thing in a gold mine and an old 
friend of the family suggests a promis- 
ing investment in oil lands. The real 
estate dealer who has suburban lots and 
a bond man who has all kinds of securi- 
ties offer their wares. The New York 
World states that the woman who has 
not been accustomed to making invest- 
ments is attracted to the promised large 
returns rather than conservative securi- 
ties. Most men realize the economy that 
will be necessary where the money is 
invested with the safety that attends a 
lower rate of interest. The New York 
World put the question as to what a 
widow should do when she finds herself 
confronted with having to make an in- 
vestment to two judges. 

Justice Henry Gildersleeve says that 
to a man of moderate income he would 
suggest life insurance as the best meth- 
od of providing for his family. He 
thinks that provision should be made 
for the payment at death of an annuity 
and not of the full sum at one time. 

Justice Greenbaum regarded the ques- 
tion as a very puzzling one and took the 
position that a man should make his 
investment in a way that only the in- 
come should go to the widow. 

The life insurance companies no 
doubt offer the best solution for the 
problem. Almost all companies now 
have installment features whereby the 
widow may receive certain amounts 
each year for a limited number of years 
or a certain specified amount annually 
for life. A number of the companies 
safeguard the life insurance left by the 
head of the house in a very careful way 
and administer the fund without cost. 
The Prudential has recently put on the 
market a policy whereby a stipulated 
sum is paid monthly which no doubt 
will be attractive to a number of men. 





An illustration of the value a man 
paying the first premium when the ap- 
plication is signed is shown in the case 
of a capitalist from a western city who 
died very suddenly in New York city a 
short time ago. Within an hour after 
the news of the death had been received 
at his home city the agent who had 
taken his application for $75,000 received 
the policy. The applicant said that he 
would not pay the premium until his re- 
turn from the east, remarking in a jocu- 
lar way that he did not intend to die 
for a while yet. He took a chance and 
lost. His family or estate is worth $75,- 
000 less by his inexcusable delay. 





F. H. Freeman, advertising manager 
of the Security Mutual of New York, 
asks the question, “What becomes of 
our printed matter?” He has visited the 
offices of a large number of agents rep- 
resenting different companies. In al- 
most every one of these offices is a table 
containing several piles of printed mat- 
ter furnished by the companies. He 
states that in a number of cases he 
found these little piles of leaflets, cards 
and booklets adorned on top with a 
coating of dust. 

The companies that furnished this 
printed matter did so at considerable 
expense. They had gotten it out for 
the agents to use in a practical way. It 
had been expected that it would be put 
into active use. Mr. Freeman says that 
probably the agents did not appreciate 
the value of this literature to them- 
selves. Although it did no harm rest- 
ing quietly on the table with its coating 
of dust, yet it was no help in getting 
business. He believes that agents 
should have methods to keep this litera- 
ture in circulation. He asserts that he 
knows agents who are making splendid 
use of it and he believes that the amount 
expended by the companies in literature 





could be made to produce greater re- 
sults. 

He tells of one of the large manufac- 
turing concerns which does a great deal 
of work to help its employes that found 
it necessary to take up this subject of 
use, nonuse, and misuse of printed mat- 
ter. It adopted a rule requiring agents 
to pay for it on the theory that if they 
paid for it they would see to it that they 
got their money back and more. Mr. 
Freeman says that he does not believe 
in any such radical movement, but he 
does believe in getting greater results 
from advertising matter. 


STATE INSURANCE 

New Zealand has been experimenting 
with government life insurance. A sta- 
tistical report made by Frederick L. 
Hoffman is instructive and interesting. 
The government life insurance depart- 
ment of New Zealand has been in op- 
eration for thirty-seven years. Private 
companies have been in operation from 
thirteen to forty-five years. The private 
companies are constantly gaining over 
the government. The aggregate life in- 
surance business in New Zealand has 
increased in the last ten years nearly 
60 percent, while the percent of the 
government life insurance to total 
shows a declining ratio as follows: 1897, 
47.8 per cent; 1901, 43.7 percent; 1906, 
38.9 percent; intermediate years in about 
the same proportion. The expenses of 
management of the private companies 
are 17.5 percent; in the government life 
insurance department, 17.3 percent. The 
government department is favored in 
the matter of taxation amounting to 3.3 
percent of its premium income, as 
against 3.9 percent in private offices. 








Tkere is little in the thirty-seven years’ 
record of the life insurance department 
of the New Zealand government to com- 
fort the advocates of state insurance.— 
Fidelity Mutual Bulletin. 


ACQUAINTANCES HIS CAPITAL 

One of the first necessities of the 
agent is to enlarge his field of acquaint- 
ances so that he will have more terri- 
tory to cultivate. As an agent adds one 
after another to his list it is well to 
gather information about them and their 
circumstances. This is well because it 
places an agent in the position of being 
able to approach a man at the proper 
time. An agent can talk more con- 
vincingly when he has a knowledge of 
the prospect’s condition. He is better 
prepared, too, to fit the policy to the 
man’s particular needs. 








_“The agent who waits for ‘things to 
pick up’ would do better if he picked them 
up himself.” 





Organized in 1885. 


THE DES MOINES LIFE INSURANCE CO. 


of Iowa. 
Capital Stock $100,000.00. 
. C. E. RAWSON, President. 

WRITES NON-PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

Low premium rates and high surrender values, 
based 0na3%% reserve. “’Tistrue. It’s guaran- 
teed in ‘the policy and secured by state de- 

Licensed in 20 states; Assets over 

2,200,000. Liberal contracts and good territory 
lor — agents. Not operating in New York. 

ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 








EVERY POLICY A SQUARE DEAL 


Michigan State Life 


Insurance Company 
Home office, 633-37 Majestic Bldg. 


DETROIT, MICH. 








J. W. McCAUSEY, President 
F. H. WATSON, Vice-President and Counsel 
FRANKLIN B. MEAD, Actuary and Secretary 


FREDERIC APPS, Director of Agencies 
JAMES B. BRADLEY, M. D., Medical Director 
A. M. HUME, M. D., Associate Medical Director 








of Michigan. 
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The First company to organize under the new and stringent laws 


The Company for the agent because its policies are exceedingly 
liberal, readily understood and easily sold. 


If you have a clean record and are contemplating a change, we 


YOU where it will be to your interest to be connected with 
this hustling home company. Address the Home Office. 











The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





THE WORLD'S RECORD. 


Reserve and all Admitted 
Insurance im Force Admitted Assets. other Liabilities. roy 
1895......: $3,548,500 $15,868 
1899.22. Sea boeato siren suskass oa, 
ee 615, $1,015,072 $699,418 $315,654 
1902. $39,541,688 $1,527,036 $1,176,249 $350,786 


$60,148,904 
088 


1904....... 


$2,205,636 
$3,160,083 
1905.. .... 944,440 $4,126,682 
(906 $81,047,860 $5,353,744 


$1,815,059 $390,577 
$2,615,498 $544,585 
$3,521,731 $605,317 
$4,674,118 $679,626 


Growth of business exceeds that of any other com: ever at the end of ite TWELFTH 
YEAR. The Company has ia of FOUR MILLIONS EIGHT HUNDRED and FISTY 
THOUBAND DO deposited with the State of Indiana and other governments under the Com- 
pulsory Legal Reserve Law to protect 
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PETITION AND ANSWER IN 
UNION CENTRAL LIFE CASE 


Suit of Wade H. Ellis, attorney-gen- 
eral of Ohio, to determine the right of 
the Union Central Life to increase its 
capital to $500,000 by declaring a stock 
dividend of $400,000 is under way and 
a petition in quo warranto his been 
filed in the circuit court at Cincinnati, 
together with the company’s answer. 
Smith W. Bennett, of the attorney-gen- 
eral’s office and Challen B. Ellis of Cin- 
cinnati, brother of the attorney-general, 
are associated with Mr. Ellis as coun- 
sel. Maxwell & Ramsey of Cincinnati 
are the attorneys for the company. 

In his petition, the attorney-general 
sets forth the charter of the Union 
Central and its original by-laws, which 
provide in part: “The amount of cap- 
ital stock, by the act of incorporation 
authorized at $500,000, shall be limited 
to $200,000 until otherwise determined 
by the vote of the holders of a ma- 
jority of the stock. The capital stock 
shall be paid in full. 

“A semiannual dividend of 5 percent 
shall be made on the stock, to be pay- 
able on the first day of April and Oc- 
tober, annually. The only other divi- 
dends that may be made to stockhold- 
ers shall consist of the profits derived 
from policies issued without profits to 
the policyholders. These dividends, 
when made, shall be declared on the 
first day of April annually.” 

* - * 


The attorney-general states that the 
by-laws were amended in 1895, limiting 
the capital stock to $100,000 instead of 
$200,000, and so remained until June 16, 
1908, that the by-laws have been held 
out to policyholders as fixing the limit 
of the interest of the stockholders in 
the corporation; that up to June 16, 
1908, the company never declared any 
dividends to stockholders except the 
regular 5 percent semiannually; that 
the company has issued both partici- 
pating and nonparticipating policies 
and up till 1908 never kept separate ac- 
counts of the two classes and all profits 
from both classes were placed in a 
common fund known as the surplus; 
that up to Dec. 31, 1907, this surplus 
was always given as one fund and that 
the books were not so kept that it 
could be divided between the two 
classes; that the funds of the two 
classes have been intermingled and that 
“he is informed and believes” that there 
never were any profits on the nonpar- 
ticipating business. 

x x * 


The attorney-general further says 
that he is informed and believes that 
the company has represented to pros- 
pective policyholders that the surplus 
was one fund, and that policyholders 
have taken policies because of these 
representations; that during 1907 the 
company undertook to apportion the 
surplus into two accounts when the 
books afforded no basis for such appor- 
tionment. Minutes of meetings are 
quoted showing the action taken to 
amend the by-laws to provide for 
$500,000 capital, changing the date at 
which dividends may be declared from 
nonparticipating surplus, the voting of 
a dividend from that source of $400,000 
to pay up the additional stock issue. 
The attorney-general claims that the 
company is still a corporation with 
$100,000 capital and that the attempted 
increase in the capital is an attempt to 
xX an annual charge of 10 percent of 
the _ $400,000 increase, or $40,000, 
which will be a charge upon the as- 
sets of said company prior and superior 
to the dividends of participating policy- 
holders and contrary to the terms of 
the contracts of such policyholders en- 
tered into before said increase and con- 
trary to the by-laws in force at the 
time of the issuing of said participating 
Policies, and contrary to the represen- 
tations made by said company to said 
policyholders and the public officers of 
this and other states.” Wherefore the 
relator charges that the company has 
misused its franchise and he prays that 





it be ousted from such claim of fran- 
chise above complained of. 
* * + 


The company admits the allegations 
relating to its by-laws, its past methods 
of writing business, keeping its books 
and making its statements and the ac- 
tion of its stockholders and directors 
last June in regard to increasing the 
capital and denies “each and every 
other allegation set forth in the peti- 
tion.” It continues its answer as fol- 
lows: 


The defendant’s articles of incorporation filed 
with the secretary of state of Ohio on Feb. 2, 
1867, provided an authorized capital stock of 
$500,000, of which $100,000 was duly subscribed, 
paid for and issued. Defendant’s by-laws in 
force prior to the actions complained of in the 
petition limited the capital stock to be issued 
under the provisions of the articles of incor- 
pcration only until the holders of a majority of 
the capital stock then issued should vote to 
remove the limitation. 

* * * 


The defendant company was engaged in the 
business of issuing participating and mnon-par- 
ticipating insurance as those terms are described 
in the petition, and out of the profits arising 
from both classes of insurance did create and 
maintain a surplus fund known as unassigned 
surplus, out of which it had from time to 
time declared dividends to its stockholders and 
dividends to its participating policyholders, the 
said fund on Dec. $1, 1907, after the Fn em 
of all prior dividends to both stockholders and 
ae policyholders, amounting to the 
sum of $2,422,134.25, as alleged in the petition. 

the date last above mentioned many of 
the states in which the defendant was engaged 
in business, and to whose laws the defendant 
was required to submit as a condition of con- 
tinuing business in said states, enacted laws re- 
quiring the defendant and all other companies 
engaged in similar business to ascertain and sep- 
arately state in their annual reports the surplus 
funds arising from participating and non-par- 
ticipating business, rior to said date there 
was pending before the legislature of the state 
of Ohio a bill of the same import, which bill 
subsequently became a law. Defendant accord- 
ingly proceeded to ascertain the amount of its 
surplus arising from participating business and 
the amount of its surplus arising from non- 
participating business, and did find and, in its 
arnual report to state superintendent of insur- 
ance for the state of Ohio and all other states 
in which it tr ted busi , did certify that 
of the surplus above mentioned the sum of 
$1,643,396.25 was derived from __ participating 
policies, and $779,788 from nonparticipating poli- 
cies, and at all times since has kept upon its 
books separate accounts of said surplus and its 
accumulations, 





* * 


Prior to June 16, 1908, the laws of several 
states in which the defendant was engaged in 
business required it as a condition of continuing 
business in said states to have a paid-up capital 
stock of not less than $200,000. Accordingly, on 
said last mamed date, the stockholders and 
directors of the defendant took action as set 
forth the petition for the issuing of its 
authorized capital stock in excess of the exist- 
ing issue of $100,000, and the board of directors 
o* the defendant company, acting under the 
advice of counsel, being of the opinion that its 
surplus funds arising from non-participating 
policies rightfully belonged to the stockholders 
and that out of said surplus funds the sum of 
$400,000 might reasonably be transferred by way 
of dividend to the account of capital stock of 
the defendant company, did thereupon direct 
the issue of all the unissued authorized capital 
stock of the company, to-wit: $400,000, and 
declared the same fully paid up by way of stock 
dividend, as set forth in the petition. 

Defendant states that the division of the 
surplus as above set forth was the result of 
an extended, laborious and painstaking actuarial 
calculation covering a riod of months; that 
the same was accurately and correctly ascer- 
tained from sufficient ta derived from the 
records of the company consecutively from the 
date of its organization; that no part of the 
surplus ascertained as aforesaid as having arisen 
from mnonparticipating policies had been con- 
tributed to in any way by the holders of par- 
ticipating policies, and that the same was law- 
fully and properly available for the purpose to 
which the defendant company devoted it. 

Defendant denies each and every allegation 
of the petition not consistent herewith, 





LOWER RATE DRAWS BUSINESS 


“T find since my company readjusted 
its rates,” said a manager, “I have a 
great advantage in securing endowment 
business. For instance, under the old 
rates a man paid in during the period 
slightly more than the face of the en- 
dowment. Now he pays a trifle less and 
yet that trifle pulls the business. Young 
men especially are impressed with the 
fact that they pay $960 and get $1,000 
at the maturity of the endowment. I 
have closed a number of cases that I 
would not have been able to do under 
the old rates,” 





Cornelius Vanderbilt said: “There is 
no secret about success in business. All 
you have to do is to attend to your busi- 
ness and go ahead.” 





WANTED 


A CAPABLE and energetic representative at the Home Office 

of a conservative Western Life Company, legal reserve, to 
take charge of its ““Home Office Agency.” A beautiful city of 
200,000, offering one of the best fields for successful work with 
a growing company using no schemes, but operating only along 


tried lines. 


No advisory board or stock jobbing. An especially good 
proposition awaits the desirable selection. 


Correspondence strictly confidential. 


Address, R-23, care Western Underwriter. 








PLACE FOR PRODUCERS 








SECURITY MUTUAL LIFE 
BINGHAMTON, N. Y. 











che John Hancock Mutual 


Life Tnsurance Zo. 
of BOSTON, MASS. 


S. H. Raopes, Pres. Roianp O. Lams, Vice-Pres’ 
Watton L. Crocker, Sec’y 


Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies, Annual 
Dividends. Cash and Paid Up Values. 

The most liberal conditions of any policy in 
the market. 


see our policies and terms before engaging 
elsewhere. 


Excellent agency contracts await good men 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


Sta‘# Agons for Ohio and West Virginia, Board of 
¥rade Building, Columbus, Ohio 





@. FRANKLIN FLICK, Pres. LEE F. COLE, See 


Che Northern 
Life Insurance Company 


OF ILLINOIS 


Our Motte: Publicity and Accountability. 


It has no schemes to interest agents or 
mislead the public. 


Good renewal manager contracts for a few 
competent insurance men. 


First National Bank Building 


CHICAGO, ILL. 
Miles M. Dawson, J. H. Thompson, 
Actuary. Supt. of Agencies. 





THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 
known as the South is marked by the accomplishment of the State 


Mutual Life Insurance Company of G 


eorgia. 


Forty Million Dollars of Insurance have been a on the books 


of this Company the first two years of its life asa 
ver a million and a quarter of assets have been accumulated 


tution. 


e al reserve insti~ 


in this period and the Company s income in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 














RELIANCE LIFE 
Pittsburgh. 








Pennsylvania, Ohio, 





Policies that can’t be beat. 
Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


Iowa and Alabama. 
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REPORT OF EXAMINATION 
OF THE NEW YORK LIFE 


The New York department through 
Examiner N. B. Hadley has made its 
report on the New York Life as of 
Dec. 31, the statement being fully veri- 
fied. In his comment, Examiner Had- 
lay said in part: 

The item of reimbursement of contributions 
made to the electoral campaign in 1904 was 
checked from the minutes of the board of 
trustees to the books of the company, and it 
was found the qumgaey received the amount 
claimed in its annual statement. 

In making the examination of the company's 
payments on account of policy claims, we went 
very carefully into the different questions aris- 
ing from the settlement of these claims, prompt- 
ness in the payment of death-losses, matured 
endowments, surrender values and dividends, 
fairness and justness in the treatment of the 
policyholder or beneficiary, as well as the prope: 
maintenance of the rights of all the policy- 
holders in the justification of the payments of 
the claims, and all . ¥~ considered in going 
over this portion of the report, we found that 
the claims were cared for promptly and vouch- 
ers were pestnese showing the proper payment 
to the rig tful claimants. The vouchers all in- 
dicated that the company was doing all that it 
could to promptly adjust all claims against it. 
The vouchers show that all necessary precaution 
tu establish the validity of claims was taken. 

For the last two years the company has been 
investing more of its funds in mortgage loans 
than formerly. This tendency to distribute the 
company’s investments is to be commended. 
The amount of these loans outstanding on Dec. 


$1, at the end of the last three years is as 
follows: 





$25,586,644.21 
35,579,554.41 
50,217,704.06 





I have analyzed and checked the computa- 
tions made by the actuaries in calculating the 
dividends. Each group of deferred dividend poli- 
cies has its premiums and their earnings, and 
from that is deducted the expense of the group, 
the death-losses, according to the compound 
progressive a plan and the surrender 
values paid. At the end of the period the fund 
is divided equitably among the survivors. All 
of the elements used in making the accounts 
are correct, and there is no discrimination be- 
tween groups or classes, or individual members 
of any group or class. The deferred dividend 
fund as a whole is based upon book values of 
gocoeety. as it would be ee to modify the 
dividends each year in accordance with the rise 
or fall in market values. If the company’s in- 
vestments are properly secured, this is the 
safe and fairest method to make a dividend 
accounting. If, however, there is an actual or 
impending loss on any security, this fact should 
be taken into consideration in arriving at the 
surplus earnings of the company. The over- 
charge in the Poe ee is not for the purpose 
of producing dividends, but to protect the in- 
tegrity of the policy contract against any one or 
more contingencies. The happening of any con- 
tingency, then, must affect the dividend. 

ith these facts in mind, therefore, in my 
investigation of the subject of dividends, there 
is only one action of the company that I would 
consider as being subject to criticism. The 
following is an extract from the minutes of 
the meeting of the board of trustees held 
Dec. 11, 1907: 

“The officers are advised by General Counsel 
McIntosh that in ascertaining the surplus earned 
during the year 1907, and upon which the divi- 
dends of 1908 are to be in large part based, 
they should, in his opinion, proceed upon the 
basis of the book values of the securities held 
by the company, and not upon the basis of the 
market values. If the officers were to make u 
the accounts of surplus upon the basis of book 
values remaining unchanged since the begin- 
ning of the year, the calculations of dividends 
for 1908 would give results similar to the 
dividends for 1907; but it is felt in view of the 
great reductions which have taken place in 
market values, some reduction should take place 
in the 1908 dividends, though not at all in pro- 
ortion to the fall in market values. If this 
atter view is to be put into effect, it will evi- 
dently be necessary that there should be some 
marking down of book values in order to fur- 
nish the specific data which will bring out lower 
dividends when applied to the regular process 
of calculating dividends. 

“Expressing this view, the finance committee, 
at its session of Nov. 7, approved the following: 

“It would be wisdom on the part of the 
finance committee to recommend that when the 
officers are making a report respecting the 
annual dividend to be paid to policyholders, to 
the board, the amount ordinarily paid should 
be_ conservatively reduced; and that, in order to 
effect such reduction, the officers be advised 
to make an entry to the debit of profit and loss 
account, under the head of “Reduction in Book 
Values of Securities,” of the amount of five 
million dollars.’ ” 

* * . 

This action of the board of trustees reduced 
the effective rate of interest used in determining 
the ——- of the year from 4.0879 to 3.1066 
percent. n other words, the rate of interest 
at which the funds were accumulated was, in 
making an accounting for dividend purposes, 
reduced nearly 1 percent. Under the action 
of the board of trustees above noted this was 
necessary; so that the only criticism, if there 
is any, would be upon the action of the board 
of trustees in reducing the book value of the 
bonds of the company by the amount of 
$4,922,005. Justice to the present policyholders 
would seem to demand that the company should 
either be consistent and change these 
values in accordance with changes in market 








values, or restore the book value of these bonds. 
Under the company’s methods of accounting, 
this action of the company has simply reduced 
the surplus earnings of the year 1907 by $2,544,- 
830.97, i it to the accumulations of 
policies in force Dec. 31, last, and has increased 
the future interest earnings of these bonds for 
the next ninety years. : . 

Since Jan. 1, 1907, all policies issued by 
this company are on the annual dividend plan. 
The method of dividend accounting for this class 
assumes that the gains from mortality and 
surrender will just balance the cost of new 
business over and above the loading and that 
there need only i 
from interest and loading to be considered in 
declaring the dividend. see no objection to 
the fairness and equity of this method, pro- 
vided the company keeps account to ascertain if 
the above assumption as to the cost of new 
business is correct. The company’s expenses 
chargeable to first year’s premiums and to re- 
newal premiums for the last three years is 
given below. This is upon the basis of charging 
taxes, repairs and other expenses to real estate, 
to investment expenses, 


Percentage 
of Expenses Pereentage 
to First Year’s of Expenses 
Year— Business. to Renewal. 
19GB. oc cccccccesccccecsece 75. 12.40 
IDOE. cccccccccsccesccesese 73.1 11.10 
19007 . .cccccccccccesccccccs 60.4 10.16 


This shows a growing tendency in economy 
during the last three years that must inure to 
the policyholders’ benefit in the future, The 
company has met the public demand for a more 
rigid economy in the conduct of its affairs, 
with prompt action. = 


The New York Life during the last two 
crucial years has been able to hold its agency 
organization intact to a remarkable degree. The 
company’s so-called “Nylic System” is responsi- 
ble for this to a large extent, if not wholly so. 
This system is ilt up around the idea of 
loyalty and permanence, and the agent is re- 
warded in accordance to his worth to the com- 
pany and his loyalty and rsistence in its 
service. This system appealed in a special 
manner to those who depended upon their efforts 
as life insurance agents for a livelihood, by 
providing practically a moderate life pension, 
after spending twenty years in successful service 
to the company, ona therefore provided a sure 
income for old age. The benefit to the company 
was three-fold. It provided a more economical 
plan than the renewal commission basis. It 
made the interest of the company the interest 
of the agent, and it won for itself a reputation 
for reliability and responsibility in each com- 
munity where the persistent agent was located. 
No other factor, in my opinion, has contributed 
more to the economical management of this 
ccmpany than its “Nylic,” and it is a matter 
to regretted that it cannot be carried on 
with new agents. While the new laws and the 
new responsibilities brought home to the com- 
pany’s management have resulted in better man- 
agement and more rigid economy, I believe that 
the measure of expense having ascer- 
tained, the method of the expenditure should 
be left to the judgment of the management. 


This company has a considerable portion of 
its business, amounting to about $470,000,000 
of insurance in foreign countries. he bulk of 
this business, amounting to about $350,000,000 
of insurance, is in Europe and under the direct 
supervision of the Paris office. The accounts 
show that the European branch contributed to 
the expenses of the home office for the last 
four years, as follows: 


BOGE ccc cvcwcevecscnsccecececceseseeees $ 59,712 
WG ccccccccccccccccccescoscceceeoes 123,456 
WTS ccccccccccccccccccceccesccevcese 96,000 
WF vcccccecvvseccrvocsccceccececeses 169,926 

To this extent, this forei business is a 


benefit to the company. In addition to this there 
is the fact that the business in those countries 
is more persistent than in this country. This 
is an important fact in arriving at the value of 
the business to a company as a whole. A fur- 
ther fact in regard to foreign business is that 
it ge greater stability to the chief elements 
of life insurance, namely, mortality, investments 
and expenses, upon the theery that any up- 
heaval incident to this country would not, at 
least to the same degree, occur in the other 
countries. On the other hand, the great re- 
sponsibility which rests upon the trustees of a 
company, with respect to caring for its assets 
and maintaining the integrity of its contracts, 
should demand the most serious consideration 
of any regulation which requires the investment 
of a rtion of the company’s assets in pre- 
scribed securities, and the placing of these 
securities in the custody of some one who has 
not the responsibility of the carrying out of 
the contracts of the company and the mainte- 
nance of equity between policyholders, The 
company, by placing the securities or other assets 
in the keeping of any government custodian, 
places it beyond the power of the company to 
withdraw and escape any unjust burden that 
may be imposed upon it, either by taxation or 
otherwise. The law of this state specifically 
recognizes the right of an insurance company to 
make investments in securities of foreign coun- 
tries where it does business, and it undoubtedly 
has the right to make deposit of such securities 
to meet its foreign obligations. 


* * * 


In commenting on the report of Ex- 
aminer Hadley of the New York de- 
partment on the examination of the 
New York Life, Vice-President Buck- 
ner summarizes the company’s views as 
to how the Armstrong laws should be 
amended, saying: 

_ (1) Section 97, to permit the company to con- 
tinue N 
a ¢ 
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AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 











FRED. H. ROWE, President, Jacksonville, Il], 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent beth Companies 
giving him a complete equipment. 


Address the Home Office 








ADDRESS- 
THE FRANKLIN LIFE INSURANCE COMPANY 
| SPRINGFIELD, ILLINOIS 
COMBINATION OFFER Men Who 
National Life Annuity Company aes pealll hy 
Mutual Health and Accident Asseciatio. PLAIN POLICIES | G22e'Mezal" 
OF AMERICA pm] to com- 











ply with revised laws. Everything up to the times. 
Union Mutual Life Insurance Co. 
Portland, Maine 
FRED E. RICHARDS, Presipent 


Thornton Chase, Supt.. 84 Adams St., Chicago. III. 
Edson D. Scofield, Supt., 180 Broadw' y, N.Y. City 

















Opportunity is at Your Door 





to the men that can make 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 


good. Address, or call upon 


&. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 





Pittsburgh Life & Trust 
Company 
W. C. Baldwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 
Policies on the market 
Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
Assets . . . . . over $4,500,000.00 


Home Office 
Pittsburgh Life Bldg., Pittsburgh, Pa. 





The Fidelity Mutual Life 


INSURANCE COMPANY 
— OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


—L. G. Fousz, President—— 














Do not delay investiyation but begin at once 


Home Office: Rawson Building, 


progressive Company. 


THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G. CROSS, President 


The Most Popular Up - to - Date Policies 


CONTAINING MANY TALKING POINTS, 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia. 


Sp endid opportunity for men of capacity to make a permanent connection with a well-known Company 
organized under the laws of Ohio and subject to rigid annual cxaminations. 


to profit by selling the matchless contracts of this 
Address 


. CINCINNATI, OHIO 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 





Operates ander the 


Compulsory Debosit Law 


OF INDIANA 





Reliable Agents wanted. Address 





The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued Special Contracts. 
Never Issued “Dated-Back” Policies. 
Never Had an Stock Scheme. 
poe Largest Annual Div. 
nds of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 


FRANK P. MANLY” Viee-Pres. & Gen. Men 
Indianapolis 








FRANK D. JACKSON, President. 


7’ Rate of interest 
representatives wanted. 





WRCOTERRN TINHEPLRUOITLCD 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non~ icipating policies and secures them a deposit of their 
} hy Fe securities with the reg he This is eo ow. A certificate from the 
uditor wi 


omy eae: 7 ) 
1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


J. W. A. STAUDT, State Agent, * 209-212 City National Bank Bldg., Canton, O. 
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been ascertained, the method of the expenditure 
should be left to the judgment of the manage- 
” . 


ment. F 

(3) The company, we believe, should be per- 
mitted to require its managers and agents to 
guarantee results in keeping with the compensa- 
tion paid to them. The present law requires the 
ccmpany to assume all the risks. 

(4) The — should be permitted to 
hold surplus funds adequate at all times to meet 
any and all contingencies. bf 

(5) The law should not “force dividends.” 
Competition compels companies to pay at least 
as large, and in ~ 2 4 cases larger, dividends 
than the interest of the policyholder warrants. 
This should not be. The point is onueey 
cevered Examiner Hadley under the head- 
ing “Dividends,” in his report, as follows: 

‘ * * * the overcharge in the premiums 
is not for the purpose of producing dividends, 
but to protect the integrity of the policy con- 
tract against any one or more contingencies.” 

(6) “The measure of expense having been 
ascertained,” we believe that the company should 
be permitted to secure all the business it can 
legitimately within the legal expense limit, and 
not be arbitrarily restricted in the annual volume 
of business it may procure. 

But let me add this word in conclusion: 

However urgently and rsistently the New 
York Life may bring before the public from 
time to time the inconsistencies, incongruities 
and injurious effects of the present laws, its 
management will, in the future as in the past, 
from every test that any one can make, carry 
out in absolute good faith all the provisions of 
the law, whatever the law may be. 


LIFE INSURANCE FROM 
A WESTERN VIEWPOINT 








[Extracts from the paper read by Secretary 
F, W. Fleming, of the Kansas City Life, before 
the Trans-Mississippi Congress. ] 


There is insurance in force on the 
lives of citizens of the Trans-Missis- 
sippi section of country alone of more 
than 2% billion dollars in standard 
form policies, and more than 220 mil- 
lion dollars in industrial companies 
which insure all members of the fam- 
ily, young and old. If we add to these 
two amounts 2% billion dollars, repre- 
sented in certificates issued by assess- 
ment associations, we have practically 
5 billion dollars of life insurance car- 
ried by residents of the states and ter- 
ritories represented in this congress. 
Last year there was paid to life com- 





panies (excluding assessmentism), by 
citizens of the Trans-Mississippi states, 
$84,640,401, of which amount more than 
74 million dollars was paid to compa- 
nies located in the far east. The life 
companies of the states west of the 
river, including the well established 
and (resperons institutions of Califor- 
nia, Iowa, Minnesota and other pro- 
gressive commonwealths, collected in 
premiums during the same time $10,- 
343,599. In other words, in this line of 
business the western companies trans- 
acted about 11 percent of the western 
business, while 89 percent of the life 
premiums paid by western people was 
sent away from home to assist in 
maintaining the financial supremacy of 
the eastern section in the commerce of 
the nation. 
+ *~ 

During the past ten years the Trans- 
Mississippi states have paid to nonresi- 
dent life companies more than 500 mil- 
lion dollars, and while the insurance 
protection afforded was worth all that 
was paid for it, there would have been 
a double benefit to this section of 
country if that immense sum of money 
had been available to stimulate and de- 
velop the mineral, agricultural and hor- 
ticultural interests of this great empire 
of country lying west of the Mississippi 
river. While it is true that a small 
portion of the 74 million dollars paid 
for life insurance, in greater part, to 
companies east of the Allegheny moun- 
tains last year, was returned in settle- 
ment of death claims and in invest- 
ments in western securities, yet how 
much more advantageous to the Trans- 
Mississippi country in general it would 
have been if every dollar of that mag- 
nificent amount had remained in the 
west for long time investment here. 

During the next ten years it is well 
within the bounds of conservatism to 
estimate the amount of premiums that 
will be paid to life insurance compa- 
nies by the people of the twenty-two 
western states and territories, at 1% 
billion dollars, or an average amount 









by any other company. 











Why fait Sell 
Policies 

Because the average man realizes that security is the 

first consideration in any financial contract and desires 

his insurance in the strongest company in existence. 

Because in addition to the unparalleled strength of the 

Company, every Equitable policy bears the endorse- 

ment of the State of New York. 

Because a life insurance company is in business to pay 

every just death claim promptly and in full; over 97% 


of the Society’s domestic death claims are paid within 
24 hours after receipt,—a record not even approached 


Because Equitable agents receive advantages and aid 
from their General Agents and from the Home Office 
not usually accorded by other companies. 


. Because even the everyday routine business with policy- 
holders and agents is characterized by courtesy, liberal- 
ity and fair dealing, the effect of which is to make the 
work of the field man smoother and more profitable. 


Equitable representatives are making money. 
For information regarding an agency, address: 


Henry L. Rosenre.p, Jns. Ass't to the President. 
DEPARTMENT OF WESTERN AGENCIES: 


The Equitable Life Assurance Society 


OF THE UNITED STATES. 
120 Broadway, New York 


























THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


WANTED 
ye 
{INSURANCE COMPANY 
MASSACHUSETTS MUTUAL 


Live, energetic men, for some | LIFE INSURANCE COMPANY 
excellent territory. Exclusive and | SPRINGFIELD, MASS. Inc, 1851 


i i i Thi : L.B Busnor, M y 
liberal contracts will be made with Chicage Ageney: L. pony y bey =) ype 
the proper parties. Columbue Agency: 1003 Outlook Building. 
The Armstrong Committee found | ——_———— 
no questionable methods in The “For definite figures, fixed and unchange- 


x able, ae company has met the demand 
Manhattan Life Insurance Com- |} more completely than has the Prudential 
pany. Address 


with its magnificent new policy.” 
W. B. LANE, Vice-President DENTIAL FIELD 
66 Broadway, New York 


WANTED | 4)==* 


The NEW Low- 
Cost Life Insur- 
Three Life Insurance 
Stock Salesmen 


ance Policy. 
OF 
The 
* Prudential 
by a Company fully organized 
and writing insurance. 
A money maker. Address, 


| The Greatest Success in Life insurance ! 
G. A., care Western Underwriter | 


turn prospectives into policyholders. High- 
ly liberal policy and values, extremely low 
premium rates, notable annual dividend 
record 























We want Agents. 

We want Managers. 

We want YOU! 

THE PRUDENTIAL INSURANCE COMPANY 

OF AMERICA 

Incorporated as a Stock Company by the State 
of New Jersey 

JOHN P. DRYDEN, 








Home Office, 
NEWARK, N. J. 











Commercial Life Insurance Company C#!cA4co 
LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 
Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 





The Old Line Bankers Life Insurance Company is constantly entering 


new territory east and west, and want at once hustling men who can handle 
general agencies. 


Write us for terms and territory. Your DELAY will be your LOSS. 


Bankers Life Insurance Company 


LAamcoin, Nebraska 





Provident Life and Trust Company 


OP PHILADELPHIA 
Insurance in Force, $191,986,786.00 
The NEW POLICIES of the Provident are un- 


su for conciseness and simplicity of form 
le and liberality in pp bet d 


Assets, $61,033, 581.50 
The premium rates of the Provident are exceed- 
tngly low and are still further reduced by large 
annual dividends. 
WITH AGENTS SOLICITED 
Yarcar & Ex.is, General Agents, Western Ohio . «. 812 Union Trust Building, Cimcinnati, Obie 
S. S. Sarro.p, General Agent, Eastern Ohio « « « 1706-710 Garfield Building, Cleveland, Ohio 
J. W. Caen, Seneas Agust ee ir aa . ont Spitzer betes. Telete. Otte 
& Picxezine, Gener ee LO a a oe arquette Bu cago, lil, 
BassErt &« Reuse, t General Agen’ «© © © «© «© « Home Bank Building, Detreit, ich. 








ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 

Capital Stock, Full Paid, $150,000.00 
A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 
ADDRESS THE HOME OFFICE 

Missouri Trust Building 


The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 





ST. LOUIS 





THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
=—=59 yas—— 


Contracts direct with company. Some 

good territory open. Address company 

_ Our ts representative citizens of 
agents are e 

1019 Ashland Block., Chicago, Ill. their respective communities. 
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of more than 100 million dollars per 
annum. If this immense amount of 
money is withdrawn from active circu- 
lation in the west during each twelve- 
month period of the next decade, it will 
constitute a tremendous drain on the 
financial strength of the Trans-Missis- 
sippi section. 

The wonderful productivity of the 
territory lying between the great river 
and the Pacific, and the variety of its 
sources of natural wealth has enabled 
this favored section to take the lead 
in the production of the primary wealth 
of the United States. It is imperative- 
ly necessary for the commercial wel- 
fare of this great western empire that 
the business of insurance in every line 
should be delocalized, and this is par- 
ticularly true of life insurance. I am 
not preaching a sectional doctrine, but 
advocating a truly national policy. The 
western country should build up and 
develop strong and prosperous insur- 
ance institutions just as they have 
strong and solvent banking _institu- 
tions, manufacturing companies and 
great mercantile establishments. This 
is an important economic question af- 
fecting the commercial welfare of the 
west today, but it becomes doubly im- 
portant when the fyiture is considered. 

* * - 


Admitting the certainty of the con- 
tinued development and popularity of 
this form of protection among the 
American people, it becomes a question 
of the greatest importance that the 
business of insurance should be delo- 
calized. It is irrational and, from an 
economic standpoint, unwise that the 
domicile of so important an institution 
should be limited to a stretch of coun- 
try along the Atlantic coast, The esti- 
mated population of the country is 84 
million persons, comprising 18 million 
families, and, including women and 
minors employed, approximately 39 
million employes. A careful estimate 
of the earnings of these 29 million em- 
ployes is $500 per ai and their aver- 
age duration of life, assuming their 
present ages to be thirty-five years, is 
thirty-two years. The earning power 
of each member of this great force of 
29 million persons during their expecta- 
tion of life is $8,937 each, and the com- 
bined money value of the total number 
for the period of their expectation of 
life would exceed 250 billion dollars. 
The total insurance in force on these 
29 million persons is less than 5 per 
cent of the value insured. 

* * * 


Considered from its financial aspect 
alone, it must be remembered that life 
insurance, conducted on scientific prin- 
ciples, requires the accumulation of 
large sums of money in the form of a 
fund, designated as a legal reserve, to 
guarantee the payment of future ob- 
ligations that are certain to mature, and 
these funds, which in the operation of 
the business are available for long time 
investment, contributed by citizens of 
the Trans-Mississippi country in the 
enormous amount oF 84 million dollars 
annually, ought to be kept in the west 
and invested in the western country by 
men familiar with local conditions and 
imbued with a spirit of western enter- 
prise. The area of the Trans-Mississip- 
pi empire constitutes nearly two-thirds 
of the national domain. It is the 
newer and growing part of the country 
and capital is an indispensable factor 
to its continued growth and develop- 





Course of Insurance 
Education 


Our Department for Fur- 
| nishing Prospects 


New “Model Policy” 


Will plow the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 
HARTFORD, CONN. 
Write Home Office. 





ment. In every state and territory west 
of the Mississippi river there are abun- 
dant opportunities for the highly profit- 
able investment of capital and, as a 
rule, the prevailing rate of interest is 
substantially higher than it is in the 
older sections of the country. This fact 
illustrates the fundamental law of sup- 
ply and demand which regulates the 
price of commodities in every market. 
In the older and wealthier sections 
there are not the same favorable op- 
portunities for investment that exist in 
the Trans-Mississippi section, where 
the natural resources and wealth of the 
country have been but partially devel- 


oped. 
~ ” a 


If all the life premiums paid by citi- 
zens of the twenty-two western states 
and territories were available for in- 
vestment in the western country it 
would equalize, to a great extent, the 
difference in the rate of interest 
charged in the western country to that 
which prevails in the eastern section. 
The three coast states of California, 
Oregon and Washington pay every 
business day of the year approximately 
$6,000 for life insurance, or in round 
numbers 18 million dollars a year on 
this account. California has one of the 
oldest and best established life compa- 
nies in the Trans-Mississippi country 
and if every one of the other states had 
a company of equal size, it would mean 
a practical solving of the financial 
problem as affecting the future develop- 
ment of the Trans-Mississippi country. 


*” * * 


The most practical method of de- 
—o. insurance institutions in the 
west is for western people to insist that 
their legislatures shall not repeat the 
error that has been made in some of 
the older commonwealths of the union 
where laws affecting life insurance have 
been enacted that are restrictive and 
most oppressive in their operation. 
During the past few months four 
companies in the empire state of 
New York have practically gone out of 
business in their present organization, 
either through purchase or reinsurance, 
and it has been claimed that these 
changes are the result of the operation 
of the laws referred to. It is the duty 
of the state to protect the citizen in 
the business of life insurance by requir- 
ing from the companies absolute safety 
to the insured and an honest adminis- 
tration of the business. Further than 
this it is not the duty of the state to 
go, and an attempt to restrict and 
limit the development of insurance by 
laws which undertake to establish the 
form and conditions of contracts is ir- 
rational and unjust. It constitutes an 
aggravated form of paternalism and can 
only be justified upon the assumption 
that the American business man—sa- 
gacious, resourceful, keen-witted and 
mentally powerful, as he is universally 
recognized to be—needs a guardian 
when he attempts to make a life in- 
surance contract. In some of the older 
states the constitutional right to make a 
contract in cases pertaining to life in- 
surance has been taken from the citi- 
zen. 

The terms of life policies have been 
made more liberal from year to year, 
not as the result of the requirement of 
legislation, but from the experience of 
the companies and the highly competi- 
tive conditions governing the business. 





HAVE SOMETHING DEFINITE 


Don’t try to sell a man life insurance. 
Rather endeavor to sell him a 20-pay- 
ment life policy for $5,000, or whatever 
other contract you believe is best fitted 
to his needs. Have a definite proposi- 
tion to present. If it isn’t what the 
prospect wants he will tell you so and 
he probably will give you an intimation 
of what he does want. Nine times out 
of ten the prospect already is a be- 
liever in life insurance in a general way. 
What so to him is a definite state- 
ment of what the company will do if 
he pays a certain amount on a certain 
dav every year. 





AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets - ~ - - os ~ 
Surplus Security to Policy Holders ~ 
Insurance in force - - 


$ 1,856,364 
317,617 
- 21,167,000 
Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 
Energetic agents desiring liberal contracts for exclusive territory should write 


today direct to the Company. 


7 MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


FRANK E. HITCHOOX, Field Manager 
WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 





As Helps to Selling our New Policies (1908), an Agent 
has: 

Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 


We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, Iowa 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 














Insurance in Force December 31st, $50,066,932.77 
RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 








CHICAGO’S OLDEST AND STRONGEST COMPANY 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should 3 om to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safe ing of the Com- 
pany's funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business getter 
will appreciate the advantages. 
The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 
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DR. SYMONDS ON EFFECT 
OF WEIGHT ON VITALITY 


Dr. B. Symonds, chief medical di- 
rector of the Mutual Life, has in the 
Medical Record an article on “The In- 
fluence of Overweight and Under- 
weight on Vitality.” As to overweight, 
he says a case is not considered beyond 
normal unless it is more than 20 per- 
cent above standard for height and age. 
When the 20 percent point is reached, 
it becomes serious. The effect of over- 
weight is influenced by the percentage 
of overweight and age. Mortality in- 
creases markedly as the weight rises 
above 20 percent in excess and still 
more so beyond 30 percent. 

Moderate degrees of overweight be- 
low age 30 are not harmful provided 
the person does not get actually heavier 
with advancing years. 

Beyond 30 years mortality with over- 
weights rises rapidly. Nothing seems 
to help these cases as a class. Long 
lived ancestry reduces the death loss, 
but does not bring it to normal while 
other conditions make for worse. 

The standard for women is a little 
lighter than that of men as they take 
greater pride in their shape and do all 
they can to reduce their fat. Having 
adjusted the standard their record is as 
bad if not a little worse than men. 

As to underweights, the effect is 
slight if a risk is 80 percent of the 
standard. Below this level the mortality 
rises to a point where it is of con- 
sequence especially in the younger age. 
Above age 40 when underweights are 
picked with care, they live a good while. 
The association of dypepsia with under- 
weight is a serious matter with those 
below age 25. They indicate incipient 
tuberculosis. Underweight women show 
no worse experience than men. 








Overweights suffer a little from acute | 


general diseases than underweights. 
Typhoid shows a little better among 
underweights while malaria is the same 
in both. Overweight seems to secure 
a marked degree of immunity from 
tuberculosis. Overweights show an ex- 
cess in cerebral ailments, paralysis, etc. 
Organic diseases of the heart hit 
overweights hard while the wunder- 
weights are below the average. Pneu- 
monia is twice as prevalent among un- 
derweights as overweights. Cirrhosis 
of the liver strikes overweights three 
times as much as the standard due 
largely to alcoholism. Underweights 
show a mortality below the normal 
here as is also the case with other 
diseases of the digestive system. Brights 
disease shows a double mortality 
among overweights. Underweights are 
below the normal. 
Casualties among both under and 
over weights are below the average. 
Dr. Symonds sums up his paper as 
follows: 


The mortality among all those, irréspective of 
age, who are between 20 and 30 percent below 
the standard weight, is 96 percent, while the 
mortality of all, irrespective of age, who are 
between 20 and 30 percent above the standard, 
is 1.13 percent. These figures alone would show 
that overweight is a much more serious con- 
dition than underweight. On the other hand, we 
must take into account the fact that until re- 
cent times overweights were accepted more free- 
ly by insurance companies than underweights. 
To put it in another way, underweights were 
selected with more rigid care than overweights. 
The old idea that an overweight had a reserve 
fund to draw upon in case there was a run on 
his bodily bank was prevalent, although it was 
recognized that excessive fat might be harmful 
and should exclude the risk, on the ground, per- 
haps, that it was a form of capital which was 
not active. Similarly, an underweight was con- 
sidered to be undercapitalized, and if his bodily 
bank had to go through a panic like pneumonia, 
or hard times like organic heart disease, he would 
become insolvent and bankrupt. 

As a result of this method of thought. our 
underweight mortality is rather better and our 
overweight mortality rather worse than if both 





HOW TO SELL ONE 


POLICY EACH DAY 


This is for Life Insurance Agents 


If you will drop us a b mem we will give you free of charge, in- 


formation that will lea 


to your being able to write 365 


licies each 


year. It is a sure way to closeevery prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHIGACO, ILL. 


In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 





Common Sense Protection | 
Includes Insurance Against 
1. DISEASE 2. ACCIDENT 
3 


. DEATH 
The Columbian National Life 


Insurance Co. 

OF BOSTON, MASSACHUSETTS 
provides all three, as no other company 
dues incorporated under the stringent 
laws of Massachusetts. Attractive, Non- 
Participating Lije Policies. Liberal and 
Definite Accident and Health Policies. 

Surplus to Policyholders, over $1,500,000 
Men with clear records wanted as Dis- 
trict Managers. Save time by sending 
record and references with first letter to 
Home Office 
176-180 Federal St., Boston, Mass. 


THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 


Etablished 1867. 

Has the followinz unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
— are simple in verbiage and most 
iberal in provisions. THs UNION CEN- 
TRAL has no investments in stocks or 
bonds. 


JESSE RB. CLARE, €E. P. MARSHALL, 


Vice-President, 





A POLICY 
YOU CAN SELL 


P ze all people, on the Reserve Fund Plan, offerin 
4 iprmanent Guarantee of cost. Only one kind o 
ire <y,/ igsued to both men and women on ages 
Os nyt in amounts from one to five thousand. 
trict Managers are wanted in Michigan, Indi- 
ebraska- 
North and South 
exas, Te 


mnessee, —_ and West 
De nd Utah, Pennsylvania, New Jersey and 
If you are interested in selling Mutual Life 


{nsurance under the Most Liberal Renewal Interest 


mtract 
ence ier ont pe eee, wette the Home Office at 


National Life Associatioa 








DES MOINES, 10ws 


We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members bring him a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bidg., Pittsburgh, Pa. 


Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing fhe 
popular NONPARTICIPATING plans, as most of the participat- 
ing companies are paying for the HIGH-PRICED kind now so 
hard to place. 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 
with the Company or not. 


Write for terms and plans, stating how much you can place annually. 


OLD COLONY LIFE INSURANCE COMPANY 
Old Colony Building, CHICAGO. 








The New Guaranteed Policies 
ISSUED BY THE 


Central Life 


OF DES MOINES 


Will enable the average agent to double his production. 
Liberal contracts and special advantages granted to both experi- 
enced and beginning agents. 


Now is the time to get a good position with a growing western 


company. 
Address GEO. B. PEAK, President. 
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THE LINCOLN NATIONAL LIFE 


.\ow three years old with as 
policy holders of $185,0 


lus t~ 


‘Ie Writing a Large Business with 
The Stock Option Plan 


Lincoln Life Policies contain more benefits and privileges and fewer 
restrictions than the policies of most other companies combined witb 
the stock option. They are 


Easy Sellers at 100 Cents on the Dollar 
Good Commission Contracts for Indiana, Ohio, Pennsylvania and 
Kansas, 

No Advances—No Rebaters 


Address Home Office, Ft. Wayne, Indiana 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendeat of Agencies 











RO@KERY, CHICAGO, IAB. 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 











sets had been accepted under guaty the same 
conditions. But, even if we make full allowance 
for the difference in selection, I am convinced 
that the same percentage of overweight is a 
more serious matter than if it were underweight. 
The excessive weight, whether it be fat or mus- 
cle, is not a storehouse of reserve strength, but 
it is a burden which has to be nourished if mus- 
cle, and which markedly interferes with nutrition 
and function if fat. This does not apply to the 
young, those below 25 years of age. Here a 
moderate degree of overweight is much more 
favorable than underweight. In fact, up to age 
25 an overweight not to exceed 110 percent of 
the standard is upon the whole good for the in- 
dividual. It seems to indicate a certain hyper- 
nutrition and robustness of physique which is 
favorable to the subsequent life. Underweight 
among these young people, on the other hand, is 
unfavorable, and in some cases indicates com- 
mencing disease or the tendency thereto. But 
when we pass the age of 30 these conditions are 
reversed, and the difference between overweight 
and underweight in their influence upon vitality 
becomes more marked with each year of age. 

Of course, for the best interests of health, one 
should be near standard weight, and that is the 
sermon which you should preach to your patients. 
Impress upon them the advisability of their be- 
ing within 10 percent of the standard, for within 
that range is found the lowest mortality and the 
greatest vitality, 


EFFECTIVE METHOD OF USING 
THE APPLICATION BLANK 


(By R. W. Stevens, Vice-President Illinois Life) 


The application is the most important 
implement in the life agent’s outfit, yet, 
as a matter of fact, but comparatively 
few men who undertake the insurance 
business ever learn to use it success- 
fully. 

The following suggestions as to the 
best way for the inexperienced agent 
to handle the application blank may 
prove of value: 

1. At the very beginning of the in- 
surance interview bring out the appli- 
cation blank and lay it alongside those 
papers toward which you may be di- 
recting your prospect’s attention. It is 
advisable to have at least two applica- 
tions on the table before you, since it 
sometimes happens that the prospect is 
holding or reading the application at 
the very time that it should be in your 
hands ready for the answer to the first 
question. 

2. Give your prospect a good oppor- 
tunity to see the form of the applica- 
tion and the questions asked therein. 
When the average man reads a question 
he usually answers it mentally, if he is 
able, and such questions as “Length 
of time engaged in present occupation?” 
“Where were you born?” “To whom do 
you desire the money paid?” have a 
wonderfully mellowing effect upon your 
prospect’s feelings. The mental picture 
of his early business struggles, which 
the first question creates, gives him sat- 
isfaction if he has been successful; the 
question as to his birthplace puts him 
in a reminiscent mood; and the third 
induces him to speculate more seriously 
upon “What would become of Mary 
and the children?” than the most elo- 
uent talk the average agent would have 
the nerve or ability to make. 

3. At the first apparently favorable 
moment, and without regard as to how 
far your explanation of the proposed 
policy may have progressed, bend your 








head over an application blank and with 
pen poised for action, ask as politely 
but firmly as you know how, “Mr. 
Prospect, what is your full name?” 
and don’t look up until he has made 
some answer. If Mr. Prospect gives 
you his full name go right on with the 
following questions without looking - 

By appearing to have your whole 
thought on the application blank you 
furnish a suggestion that most men 
will follow. Ever notice that when 
some man in your line of vision opens 
his watch and studies the time that you 
generally follow suit? 

During an interview the application 
should always be before you and so 
placed that without making any move- 
ment that would distract the attention 
of your prospect you can bring it into 
action, 

How many fish do you think an 
angler would catch if he followed the 
practice of casting his bait upon the 
water and when the fish rose to the 
worm would nervously begin hunting 
for his hook? Unless his hook lies 
ready for action the very instant the 
bait attracts he has fed the fishes to no 
purpose. 

Securing an application for life in- 
surance is a great deal like fishing— 
only there is more sport and interest 
in it as well as profit. 





THE MIDDLEMAN 


Life insurance will not sell itself. The 
public is becoming better educated in 
insurance matters, but it seems slow to 
grasp this basic truth. The impression 
still prevails in many quarters that the 
agent is some kind of a favored hench- 





man, being enriched by commissions 
which, under more equitable conditions, 
could be saved to the insuring public. 
This impression is born of the tendency 
of the times in the commercal world to 
eliminate “the middleman.” It is fos- 
tered by a class of journalists with more 
cunning than conscience. A great many 
people, feeding on this “canned 
thought,” accept it as a truism and as- 
sume an unfriendly attitude toward life 
insurance. That “the middleman” will 
eventually disappear from the commer- 
cial world as a result of the present 
economic readjustment seems quite like- 
ly, but from the life insurance, never; 
unless there comes a day when human 
nature will change, and selfishness be- 
come a thing unknown. Men will seek 
food and raiment without persuasion, 
but it is a fact proven by the experi- 
ment of private corporations and of 
governments, that men must be urged 
to seek protection for their families. 
Selfishness and procrastination over- 
come good intentions. This then is the 
mission df “the middleman”: to teach 
men to be unselfish. And just so long 
as there is selfishness among men, just 
so long will “the middleman” be an in- 
dispensable factor in the life insurance 
world.—Fidelity Mutual Bulletin. 


SPECIALIZES ON ENDOWMENT 


An agent said the other day that he 
had been specializing for a month or so 
on fathers by presenting endowment 
policies. He showed the advantage of 
purchasing an endowment to mature at 
the time the child will be sent to col- 
lege. The means for the education of 
the child is thus assured. Another argu- 








ment presented is to purchase an en- 
dowment and. pay the premiums until 
the son is earning enough money to pay 
for it himself. The agent makes it plain 
that this is a plan to get the boy in 
the habit of saving a certain sum of 
money for a specific purpose. 





TEST OF MANAGEMENT 
The Fidelity Mutual says: “In estab- 
lished companies the ratio of surplus 
earnings to reserve liability and ratio of 
actual to expected mortality in a series 
of years are the best tests of good man- 
agement.” 





National Life Insurance Co. 
Montpelier, Vermont 
Established in 1850, Operating in 36 States 


Joseph A. De Beer, Prest. H.M. Cutler, Treas. 

James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estee, 2d V.Prest. C. E. Moulton, Actu’y 
Osman D. Clark, Secretary F. A. Howland, Co’se! 


This Company held January 1, 1908, and gained 


uring the past decade: 
Assets, $40,354,241.29 Gain, 172% 
Surplus, $4,539,688.47 “ Gain, 1494 
insurance, 100% 


$153,467,472.00 


Its life, term and endowment contracts are liberal 
and attractive. 
D, G. DRAKE, General Manager 
424 Marquette Bidg., Chicago, lll, 
H. J. SNELL, General Agent 
424 Marquette Bidg., Chicago, Ill. 


OLMSTED BROS. & CO., State agntts 
Williamson Building Cleveland, Ohio 











of Milwaukee 


% 


The Northwestern 
Mutual Life Insurance Co. 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


Signs of the Times 








insure in. 





1905 7 . + . 7 
1906 . . . . 2 
1907 2 + . 7 + 


history of the Company. 





———— 


$ 90,334,038 


Each year larger than any in the previous 


Commenced Business 1858 


93,563,452 
102,233,634 feature. 
Insur ance. 


address 








rapid increase in the new business 

of The Northwestern during the period 

of life insurance investigation and there- 

after shows that The Northwestern has 

never lost the confidence of the public and 

that it is easier than ever to write business 
for The Northwestern. 

It is capable of easy demonstration that 

The Northwestern is the best Company to 


See The Northwestern's 1908 policy 
contract with its Dividend Options, Paid- 
up and Endowment Options, Options of 
Settlement and the new Premium Loan 

Issues Partnership and Corporation 


For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 





























DIRECTORS 
FP, A. CHAMBERLAIN 








Northwestern National Life Insurance Company 


MINNEAPOLIS 





LEONARD K. THOMPSON, President, 














Pres. Security Nat’] Bank 
Cc. T. JAPPRAY 
Vice-Pres. First Nat’] Bank 
B. W. DECKER 


|A WESTERN COMPANY FOR WESTERN PEOPLE 


Note 


Northwestern National 








Vice Pres. Northwestern Nat’! Bank 


A. A. CRANE 
Vice-Pres. Nat’! Bank of Commerce 
B. F. NELSON 
Nelson-Tuthill Lumber Co. 
GEO. B. TOWLE 
Treasurer 
JOHN T. BAXTER 
Counsel 
W. J. GRAHAM 
Vice-Pres. and Actuary 
L. K. THOMPSON 
President 

















RECORD FOR 1907 


IE si vvccnnaadnbvdensercacbin eine $1,582,925. 12 

Excess of Income over Disbursements..... 492,452.84 

Paid Policyholders and Beneficiaries....... 787,345.03 

Increase in Surplus........... ieee sees es 49,104.65 

JANUARY 1, 1908 

ID BO iia ns:0 ess dnek n0cetidd pees ccensacess eoee-ee++++$5,231,828.94 
Paid Policyholders and Beneficiaries............. ccccccccesccsseces @,620,0284.92 
EEE ee ee tee wees eces coer ep O08,623.00 
Ssa.50 5653 000C-c0sa Dbdbacacoosunanetes ceeece 


150,820.69 


is entering additional 
Western States 

and offers especially 
advantageous 
propositions to reliable 
Men who desire to 
establish permanent 
business connections. 


































































































